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| New Display Room Makes Buying Easy 
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‘Goal é A general view of the beautiful new display room and offices of the Elwood Lumber Co., Elwood, Ind. 
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Rebuilt Yard Is Model of Convenience 
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Now's the Time to Sell 
Hammond REDWOOD 
Log Cabin Siding 


Cultivate the Summer Resort business 
now. Let the people in your locality 


know that you can supply beautiful 
REDWOOD Log Cabin Siding, 


finish, flooring, moulding, doors, 
frames, porch work, ete. In fact, 
everything needed to build an attractive, 
comfortable and economical cabin. 


With Other REDWOOD Items. 


ing ceiling, drop siding, finish, mouldings, etc. 














Branch Eastern Sales Offices 


HAMMOND LUMBER CO., Inc., NEW YORK, N. Y. 
370 Lexington Ave. 
ENDEAVOR, PA. 

( HARTFORD, CONN. 
650 Main St. 
NEWTON CENTER, 

MASS. 


WHEELER & DUSENBURY, 


GUERNSEY-WESTBROOK CO., 





There is no more durable wood than REDWOOD. That’s - 
why it should always be recommended for all outside uses. ~ ~ 


Order Log Cabin Siding In Mixed Cars 
You can also include limited amounts of Douglas Fir floor- 


Service direct from mill or from our large Chicago Warehouse. 


HAMMOND LUMBER Co., Ine. 


REDWOOD—Mills} HAMMOND & LITTLE RIVER REDWOOD CO., Ltd. 


DOUGLAS FIR—Mills 










REDWOOD-DOUGLAS FIR 


QUALITY 


601 West 138th St. 
Riverdale Station, 


Telephone, Pullman 0420 


CHICAGO 


MEMBER 


Samoa, Calif. Crannell, Calif. 





HAMMOND LUMBER CO., Mill City, Ore. 


HAMMOND-TILLAMOOK LUMBER CO., 
Garibaldi, Ore. 
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“In regard to frames shipped this yard 
would say that after a careful inspection 
| think they are without question the best 
frames manufactured today and want to 
congratulate you on your enterprise and 
ability in out so 


getting good an 





article.” 


READ 
THIS 








») 








| 
U 
\ Do rom 


“Best Frames Manufactured” 


That's a strong statement to make but it comes from a 
dealer who has been selling door and window frames for 
many years. 


He knows that S & K 'WEATHER-TITE” frames have the 
new exclusive Lock Joint which makes them durable and 
positively leak-proof. 


There are 14 distinct advantages in the new S & K 
“WEATHER-TITE" frame we want to tell you about. 
Write now for new catalog and full particulars. 


SEGELKE & KOHLWAUS COMPANY, 
LACROSSE AA/ISCONSIN. 
i857 1932 
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Ainerican Lumberman—Established 


“Over-the-Top” Door Equip- 
ment offers the most revolution- 
ary improvement in garage door 
Operation since omens came 
into existence. ° 

@: Lifts the doors, up out 
the way. 
» Easily operated by 


women and children. 


ry Applicable to OLD or 


new doors. 


e Quickly installed—no 
costly fitting. 


ca Never needs adjust- 


ment or servicing. 





Weather - tight — no 
snow or ice worries. 


USE REDWOOD | 
IT LASTS 





i For doors varyin 
from 8' to 18'in widt 
and 7' to 12' in height. 
Priced within the 
reach of every purse. 
Lumber Dealers! There is a vast 
rofitable market for ‘‘Over-the- 
op” Door Equipment in your 
community. Write for more in- 
formation and prices. 


FRANTZ MFG. CO. 
Sterling, Ill. Dept. AL 


NEW LOCK with 
catches on both jambs 
ats no EXTRA cost’ 











pe, 


—— 








1873—Office of Publication, 
Entered as second-class matter March 28, 1932, at the Post Office at Chicago, Illinois, under the Act of March 8, 1879. 


COPYRIGHT 1932 BY AMERICAN LUMBERMAN 


431 South Dearborn 





WHOLE 

















NORTHWESTERN (UMBERYAN 


ESTABUSHED 1873. 








THE TIMBERAVAN 


ESTABUSHED 18860. 








—— 


WHOLE NUMBER 2973 





CHICAGO, JULY 9, 1932 


YEARLY SUBSCRIPTION $3 








Where You Will Find lt in 


This Issue 














in the Universal Postal Union, $6. 





Cable Address, ‘‘Lumberman, Chicago.” 


‘ Editorial Built of Short Length Lumber Florida Lumber & Millwork Asso- 
. Olympic” Cottages Have Salv- SEE “Gvchnsacass bo esencure ees 48 
e ‘ 4 
Sacrificing Profits on the Altar of age Value .....--+eseseeeeeeeee 36 
Price Cutting Coe creesreseseeeece 22 New Plant to Begin Operating Departments 
The First Hundred Years of When Industry Improves....... . 
Monthly-Payment Home Financ- Wave of Home Building Imminent Business Changes, Incorporations, - 
Te 22 in Westchester County.......... 39 CLC, eee eeeerereeereceeneecences 65 
i , . 
EK Query and Comment.............. 23 Retail Stock Used for Hangar..... 40 Car Loadings ........-...--++++-: 49 
’ gp at 
Review of Current Lumber Trade Main Line Road for Truck Hauling 41 A A . RA 
| eee eres Se 62 The Versatility of Plywood Sta ee: 45 F oreign Lumber Marts..........52-53 
\ z Gleanings from the Mail Bag... .44-45 
¥ . Logging Camp Garden Plan to Be : se 
Of Special Interest | ectahine ent ayn teat 56-57 Hymeneal ........-++-+-seeeeeees 67 
fOoD el ines eer se ¢ Fk” Ye 
s Like Fabled Phoenix New Yard ee ae nee ot seria sie 
3 Rises from Ashes........... 1, 28-29 0 oe ee ok Re ; Markets, The ........--..s++000. 62-09 
} Coast Lumbermen See Slightly Bet- PEE DO wktias cdot daesicavas 51 
Dealers’ Melting Pot Yields Pure Sel GN Sodan cs steekeectawe 37 : a ae 
Gold of Experience............30-31 ; : New England Trade News...... 60-61 
Woodsy Log Cabin Display of Out- Cattuare 66 
Yard Has Pleasing Air of Activity 31 door Needs Creates the Buying MUUBTY no ee cc ceerscecrecceccces 6 
I ok. o08- p54 eK ee dnbeeatews 38 Poet, The Lumberman............ 50 
; Dealer Collects and Uses Good ‘ 
MES Ora ca bi. Men eee ete ee, 35 Production Statistics ............. 42 
@ . . . . . ‘ ‘ poe 
ian tien es tik: Cie Association Activities Realm of the Retailer........... 26-28 
| PUrBt ...- eee e cece eee ceeerececs 32-34 Coming Conventions ............. 46 Retailers’ Round Table.......... 24-25 
Pictorial Map Shows Layout of Associations’ Plans and Activi- This Week’s Timely Tip.......-... 24 
Yard oe cece cece cece eee eeeeeeees 3 ME -csicncgrbasaistiiusiveed 46-47 Trouble and Litigation............ 51 
: | Plywood for Modernizing.......... 3f Among the Lumbermen’s Clubs. .47-48 Yard, Mill & Office..............54-56 
in 
: 
| , News of the Lumber World 
LE saltimore, Md........... 67 Jacksonville, Fla......... 59 Memphis, Tenn........... 59 gt Louis, Mo............ 66 
Birmingham, Ala......... 66 Kansas City, Mo. eres 58 Minneapolis, Minn........ 58 Seattle, Wash............ 58 
if PO, PN Si csuccaenecs 60 Los Angeles, Calif....... CE Wew TOO, Ty FE vcccccccse 61 T: Ww = 
Buffalo, N. Y............. 59 Louisville, Ky............ 59 Norfolk, Va. ............ 5g facoma, Wash........... 58 
Cimeieett. Clits... oncc ccs SO “TR Glin no esi ckiives. 5S Portiand, Ove...........% 58 Warren, Ark............. 58 
i 
; 
th , . r rr y = rm _ “= . a | _— —_ — 
nbs INDEX TO ADVERTISERS PAGES 71-72-73 
TZ 
TERMS OF ANNUAL SUBSCRIPTION, IN ITS FIFTY NINTH YEAR OFFICES: 
; . Eighth Floor, Manhattan Building 
POSTAGE PAID: 
: ia 431 South Dearborn St. 
q n the United States and Mexico, $3; Canada, $4; 
" in the United Kingdom and All Other Countries American fiumberman CHICAGO, ILLINOIS, U. S. A. 











Orders to discontinue should be accompanied by 
Payment to date. In requesting change in address, 
please give old as well as new address. 


Single copies, 25 cents. Copies of issues prior to 
current year will be supplied when possible at a 
uniform price of $1 each. 











Published Every Other Week by 
THE AMERICAN LUMBERMAN 


C. W. DEFEBAUGH, E. C. HOLE, 
President. Secretary and Manager. 


l 





ENTERED AS SECOND CLASS MATTER MARCH 28, 
AT THE POST OFFICE AT CHICAGO, ILLINOIS, 
UNDER THE ACT OF MARCH 3, 1879. 


Copy. for new advertisements should be in 





1932, 


this 


office not later than fifteen days before date of 
insertion. 





MEMBER AUDIT BUREAU OF CIRCULATIONS 


















= 










AMERICAN LUMBERMAN 


Sacrificing Profit on the Altar of 
Price Cutting 


RICE CUTTING which reduces 

the percentage margin of gross 

profits is bad medicine. Not that 
any informed lumberman wants to 
argue the matter. He accepts it, and 
is more or less bored by its repetition; 
as he is by most general statements 
that are not accompanied by curative 
measures. 

A famous and efficient retail lumber 
corporation has gathered some figures 
about its own operations which should 
furnish some food for thought. 

As compared with 1929, this retail 
lumber corporation’s sales volume has 
declined by 70 percent. This is not 
guesswork. It is exact statistical com- 
pilation. The company has maintained 
its old percentage margin of gross 
profit. So if all other conditions were 
the same, the company this year 
should make $3 in gross for each $10 
in gross which it made in 1929. 

Sut other conditions are not the 
same. For instance, wholesale prices 
since 1929 have declined by one-third. 
Gross margins naturally appear as dol- 
lars and not as footage; so if mill 
prices go down by one-third, then 
gross profits, figured in dollars at the 
old percentage rates, will also be one- 
third less. A hypothetical case will 
illustrate this fact. We set the gross 
margin at 30 percent on retail sales, 
and we buy our hypothetical stock at 
$70 a thousand. . The retail price be- 
comes $100 and the gross profit $30. 
But the wholesale price is cut by one- 
third, to $4624; the retail price be- 
comes $6624; and the gross margin is 
$20. The same footage in sales and 
the same percentage margin of gross 
mark-up yield but two-thirds the 
gross in dollars. 

So if the volume has shrunk by 70 
percent, and if mill prices have shrunk 
by 3314 percent, then current gross 
profits will not be 30 percent of the 
1929 figure but only two-thirds of that 
amount, or 20 percent. We have one 
dollar in gross profits this year where 
in 1929 we had five. 

The tale is not yet complete. While 
volume declined by 70 percent, the 
company has been able to reduce its 
total operating costs by but 42 6/10 
percent. The total reduction in costs 
has lagged behind the total reduction 
in volume by 27 4/10 percent. This 
means of course that a relatively larger 
amount of costs must be prorated over 
sales; and in the division of gross 
profit between operating costs and net 
profits, the item of costs hogs most if 
not all the works. But if in spite of 
all these attacks the item of net does 
remain as a microscopic remnant in 
each dollar of gross, we have to re- 


member that this year we have but 
one dollar of gross where in 1929 we 
had five. 

Anyway, this is the set-up in which 
the price cutter does his stuff. The 
first item to suffer when he cuts a 
price is of course net profit, if any. 
A cut can not be made without giving 
away capital values. Few if any deal- 
ers have failed to give their customers 
the benefit of the reduction in mill 
prices; though as we have seen this in 
itself reduces the dollar volume of net, 
even though all other factors remain 
unchanged. The only excuse for cut- 
ting beyond the point of mill reduc- 


The First Hundred Years of Monthly- 


Payment Home Financing | wm 


HE UNITED STATES Building 

and Loan League calls attention 

to a notable anniversary which 
recently occurred, marking the ninety- 
first anniversary of the final payment 
and cancellation of the first monthly 
repayment mortgage ever placed upon 
a home in this country. This particu- 
lar first-mortgage loan was made about 
one hundred years ago, the term being 
nine years and three months, so that 
final payment was made June 5, 1841. 

Therefore, present-day proponents 
of the monthly. amortization plan of 
handling the building mortgage prob- 
lem really are not advocating anything 
new, but something that has been 
thoroughly tested for a century, and 
found to be a sound policy. 

In these times when refinancing of 
maturing short-term loans on homes 
has not only laid a staggering burden 
on home financing agencies, but has 
had tragic consequences in the form 
of countless dispossessions, the essen- 
tial strength of the serial payment plan 
is increasingly evident. 

Viewing the welter of defaulted 
bonds and mortgages issued against in- 
flated valuations during the last few 
years, many investors are vainly re- 
gretting that these obligations did not 
carry amortization provisions sufficient 
to have provided a margin of safety 
before the storm broke. Probably 
some of these securities did carry a 
provision for periodic payments on the 
principal, but not in sufficient amount, 
or at too extended intervals, to afford 
any real protection to the investor. 

Be that as it may, it would seem 
that the monthly amortization prin- 
ciple, now so generally applied to sec- 
ond mortgages, might well be ex- 


























































July 9. 199% July 9, I 
tions is the argument for the future 
welfare of the business and the hope 
of volume. But at the moment the 
big item in conserving the future wel. 
fare of the business is to conserve its 
capital values. And so far as volume 
is concerned it is more than doubtfy| Sell 


if reductions in excess of the shrink. Can yo 
age in mill prices have attracted or conten 
created sales. In these days probably § payment 
not one prospect out of a thousand has © 1 
been persuaded to build a house by the J (Hawi 
argument of another five percent re.) Ayerica 
duction on building materials. of the | 
“In times like these,” said the lum. Boards, 
berman who compiled the figures = whi 
quoted above, “when there is only a J inquirer, 
limited amount of business to be had, 7 consin. 
at any price, it is a crying shame that) 8 "St 
retail lumber dealers should sacrifice 7 » pape 
what little profit there is on the altar F contract 
of that false deity called Competition,” § plan are 
’ name ' 
AMERIC. 
used af 
of assis! 





cerns 

| We ha 

, the pt 
tended into the first mortgage field, concer 


with benefit alike to the debtor and [Thi 





the investor. This form of mortgage lumber 
has been well characterized as “the oo 
just W 
home mortgage that never becomes F  quirer, 
due and that results in a clear title for interes 
the owner.” — 
To quote from the statement issued = ¢ 
by the United States Building and presse 
Loan League: concet 
“The lending institutions have been | shes 
hard pressed to meet these emergen- 
cies (refinancing of maturing loans) 
We 
and there has been a general awaken- | wy, , 
ing to the existence of some wrong quar 
thinking and unwise provisions in — 
much of the home credit extended. The | char 
favorable performance of the long- — 
term, monthly-repayment plan, in com- | aad 
parison, pointed a sure finger to the | colo 
maturity and refinancing demands in | ju) 
a section of our home lending system |__ eigh 
as one primary source of the trouble. ' a 
Not only has the home owner suffered No. 
less stress under the monthly payment [’ 
plan, but the investor in home financ- | was 
ing institutions which lend on this | = 
basis, has enjoyed unparalleled safety | yh; 
of his principal.” > nev 
In a by-gone era when a mortgage Thi 
on the home carried a sort of stigma, = 


the urge to clear the encumbrance as | 
quickly as possible provided a stimulus C 
for saving for that purpose that does | 

not-.exist in these days, when the pop- [| yo 
ular conception of a mortgage is that : of 


it is a sort of permanent fixture, like 7 
the porch or roof, needing only to be | bu 
renewed from time to time. to 

While there always will be need for | tu 
the regular type of mortgage, a broad- — ? 
ening of the amortization principle 7 . 
might be conducive to both thrift and b 
security. P 
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QUERY AND COMMENT 


Selling Homes on Installments 


Can you furnish us with a copy of a land 
contract for the purpose of selling homes on 
a monthly payment plan, with a small down 
payment? If you can not furnish this, can 
you refer us to someone from whom we can 
secure such contract?—INQuIRY No. 2825. 


{Having no contracts of this kind in the 
AMERICAN LUMBERMAN files, inquiry was made 
of the National Association of Real Estate 
Boards, in whose library are copies of several 
hundred such forms. From these was selected 
one which appeared to meet the needs of this 
inquirer, who is a retail lumber dealer in Wis- 
consin. In this form, space is provided for 
the record of installment, for all legal data in 
regard to the property, and the contract is part 
of a neat booklet. Dealers who are using land 
contracts for selling homes on the installment 
plan are invited to advise this inquirer, whose 
name will be given upon request, or the 
AMERICAN LUMBERMAN, of the type of contract 
used and any other information that will be 
of assistance.—Ep1Tor. ] 


Molded Articles of Wood 


Will you kindly give us the names of con- 
cerns who make molded articles of wood? 
We have a request for this information from 
the purchasing agent of a large industrial 
concern.— INQUIRY No. 2824, 

[This inquiry, which came from a retail 
lumber dealer in a large city, was rather in- 
definite and there is some uncertainty as to 
just what he had in mind. However, the in- 
quirer, whose name will be supplied to anyone 
interested, upon request, was given a list of 
manufacturers of molded wood products. Toa 
dealer in a southern city, who recently asked 
for names of concerns supplying moldings 
pressed from wood, were given the name of 
concerns in this line, and from one of these 
he secured his requirements.—EbITor. ] 


. 
Model Houses for Display 

We make house models to customer's order. 
We charge $3 per room for our stock one- 
quarter-inch scale model; $2.50 per room for 
stock one-eighth inch scale model. We rent 
stock models for $5 a month (minimum 
charge $2.50), owner to pay cost of shipping 
both ways. We have available for rent one- 
eighth scale colored Ladies’ Home Journal 
models, landscaped on base 9x11 inches. One 
colonial type shingled, with green shutters 
and green roof, and one Spanish type, base 
9x11, stucco, with flat roof. Also one one- 
eighth scale Norman type stucco, with tower; 
size approximately 18x24 inches, landscaped 
and colored. This is a special model.—INQUIRY 
No. 2814-A, 

[This comes in reply to inquiry No. 2814, that 
was published in the May 28 issue of the 
AMERICAN LUMBERMAN, in behalf of a concern 
located in one of the larger cities of the South, 
which was seeking a model home for use in a 
new home window display in a downtown bank. 
The name of the concern advising that it makes 
and rents house models, as above indicated, will 
be supplied upon request.—Eb1Tor. ] 


Cedar Shingles Over Roll Roofing 


Will you please forward what information 
you have or can secure as to the advisability 
of laying cedar shingles over roll roofing.— 
INQUIRY No, 2822. 

[This inquiry, from a dealer in lumber and 
building materials in Pennsylvania, was referred 
to the Red Cedar Shingle Bureau, which in 
turn advised the inquirer that this is a practical 
procedure which has been carried on quite ex- 
tensively in the last eight or ten years. The 
bureau further said: “The M. R. Smith Lum- 
ber & Shingle Co. at Kansas City, Mo., is a 
pioneer in the overroofing with wood shingle 


business, having completed approximately 500 
jobs of this character in Kansas City and other 
districts which it serves, and it has failed to 
find one unsatisfactory job. Of these 500 over- 
roofing jobs, quite a number have been red 
cedar shingles laid over roll roofing or pre- 
pared shingles, and these jobs are giving perfect 
satisfaction. From experiences we have had, 
as well as those of others, we do not hesitate 
to state that this procedure can be followed out 
as one that will prove highly practical, with 
the assurance of perfect satisfaction.”—Ep1Tor. ] 


Wants to Know About "Fibric™ 
Market 


Have you any information as to the com- 
parative use, value and sales in the Fibric 
market? This product is made of poplar, 
basswood and some hemlock pulp. We are 
interested in such a development, and any 
information you can give us will be greatly 
appreciated.—INQUIRY No. 2828. 

[This inquiry comes from the commercial 
club of a small town in one of the northern 
States. Unfortunately, the files of the AMERI- 
CAN LUMBERMAN do not disclose any informa- 
tion as to the comparative use, value and sales 
of “Fibric.” It is assumed that this is a new 
product and that the commercial club making 
the inquiry is being asked to promote a factory 
for making it. Information concerning this or 
a similar product sent to the AMERICAN LUM- 
BERMAN will be forwarded to the inquirer, whose 
name will be given upon request.—EbITOor. } 


Treating Slabs to Hold the Bark 


We have a walnut slab with barky edges 
which we desire to finish and letter for use 
as a marker for a summer home. Kindly 
advise us what treatment to give the slab, 
especially the barky edges, to protect it and 
keep the bark from drying out and loosening 
up from the slab. Would a solution of lin- 
seed oil and kerosene about fifty-fifty be 
beneficial ?—INQUIRY No. 2829. 

[This inquiry from a retail lumber and build- 
ing material dealer in Michigan offers a prob- 
lem to which forest engineers and others have 
given a great deal of thought, and there is a 
real demand for some feasible way of treating 
slabs so that the bark will stay on. In some 
cases it has been recommended that the bark 
be carefully removed and treated with creosote 
or some other chemical that will make it im- 
mune from insect attack and then the bark be 
carefully tacked back onto the slab. A similar 
problem to this is occupying the attention of 
the directors of the Museum of Science and 
Industry founded by Julius Rosenwald, Chi- 
cago, in connection with the forestry exhibit 
there. The plan suggested by this inquirer, of 
giving the slab a treatment of linseed oil and 
kerosene, would be helpful, of course, although 
it is recommended that the linseed oil be used 
without the kerosene. Then, to make sure that 
the bark will not peel off from the slab, it is 
recommended that a few tacks be used. To 
anyone having information that will be helpful, 
the name of this inquirer will be given upon 
request.—Ep1Tor. } 
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Laird, Norton & Co, Wi- 


nona, Minn., have in their mill 
one of the S. A. Woods Ma- 
chine Co.’s heavy No. 2 plan- 
ing and matching machines 
which has been in active serv- 
ice for 13 years and during 
that time has cost not to ex- 
ceed $25 for repairs. 
aa a * 


It is announced that Mr. F. 
Weyerhaeuser, of Eau Claire, 
Wis., a gentleman already hav- 
ing connection with numerous 
logging and lumber companies, 
has secured the refusal of Cor- 
nell University’s pine lands in 
Wisconsin aggregating 200,000 
acres. : 

* #*# @ 

Mr. Richard Schulenberg, of 
St. Louis, Mo., vice president 
of the Eau Claire Lumber Co., 
and Mr. W. A. Rust, of Eau 
Claire, Wis., secretary, made a 
call at the Lumperman office 
last week. Mr. Rust was feel- 
ing quite comfortable over a 
recent sale of 20,000,000 feet 
of pine at $5 stumpage. 

* # @ 


Mr. J. S. Hair, of J. S. Hair 
& Co., has just returned from 
a trip to southern Missouri and 
Illinois. He investigated the 
yellow pine question when he 
was down there and made up 
his mind that it was some- 
thing more important than a 


great many men think. He says 
that mill men are putting in 
machinery of the latest im- 
provement and are really turn- 
ing out fine, merchantable 
lumber. He claims that lum- 
ber is sold in carlots at the 
yellow pine mills at one-third 
to one-half less than white pine 
is selling for in Chicago. 
* *# @® 


Mr. James P. Gould, of 
Oshkosh, Wis., a sash, door 
and blind manufacturer, and 
president of the Wisconsin 
Sash & Door Co., of Chicago, 
visited this office Monday. 


It will be remembered that 
the depression of 1857-8, which 
continued until the war had 
inflated the currency and de- 
pleted the ranks of industry, 
followed an immense movement 
of population to the Northwest 
and the opening up of a vast 
area of new land to cultiva- 
tion. This stimulated manufac- 
tures, trade, railroad building 
and speculation. The explo- 
sion of the wildcat banks fol-_ 
lowed, and in the fall of 1857 
it was found that the thou- 
sands of new farms in the 
Northwest had produced very 


much more wheat, oats ete. 
than the demand required. 
Wheat fell to 40 cents a 





bushel, and other grains to a 


proportionate cheapness. Farm- 
ers could buy little machinery 
or dry goods. Tradesmen failed 
everywhere. 
* _ * 
There was an immense log 
jam at Grandfather Bull Falls 
on the Wisconsin River which 
was such an_ extraordinary 
sight it has been photographed. 
The logs were piled up 30 feet 
high at the head of the jam, 
the barrier extending back 
four miles, and the jam was 
of an immense height the er- 
tire distance, the logs working 
themselves into many remark- 
able shapes. It was said to 
be the biggest jam ever known, 
70,000,000 feet of logs being 
amassed. The sight attracted 
tourists from all parts of the 
State. 
* 2*# @ 

E. P. Allis & Co., Milwau- 
kee, Wis., are building a two- 
block carriage for Thorp & 
Logan, Charlevoix, Mich. 

2 + * ‘ 

Several hundred men and 
over 100 teams are engaged in 
cutting and hauling timber on 
the Ocklockonee and Sopchop- 
py rivers in Wakulla County, 
Florida, the logging ‘business 
having received quite a stimu- 
lus. The logs are rafted to 
Carabella and Apalachicola 
and sold at $5 to $6 a thou- 





sand feet. 
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Retailers Round Table 














lt Wasn't Being Done, But 
He Did It! 


When N. Whitacre, of N. Whitacre & Son, 
4547 Whittier Boulevard, Los Angeles, Calif., 
put his lumber business on a one hundred per- 
cent cash basis three years ago, wholesalers and 
other retailers felt that, “That just simply ain't 
being done!” 

However, it was done; and how, Mr. Whit- 
acre relates as follows: 

“Three years ago I awoke to the fact that I 
had $30,000 bills receivable that were worthless. 
Examination showed me that less than five per- 
cent of them represented money due from dis- 
honest people. Ninety-five percent of the ac- 
counts told stories of hard luck and vicissitudes. 
Ninety-five percent of the people who owed me 
were good credit risks and would have passed 
muster with cautious credit associations at the 
time the credits were granted. 

“Then I said, ‘Il am through with that kind 
of stuff. Henceforth every stick and shingle 
that leaves this place must be paid for.’ 

“Did I lose old friends? Scarcely one. One 
illustration will show you what happened in 
a few cases: a contractor came in and pre- 
sented a list of materials he wanted. I figured 
it up and said, ‘Exactly $500.’ ‘Five hundred, 
my eye!’ said the man, ‘I have bought exactly 
that same list from you time and time again 
and it has always been $540; have building ma- 


terials gone down?’ ‘No,’ I said, ‘but we are 
on a strictly cash basis now.’ ‘Cash!’ he 
roared, ‘I have always paid you cash!’ ‘No, 


you never have paid me cash in your life,’ I 
told him; ‘sixty or ninety days is not cash. 
Cash means your check right here and now.’ 
‘What the heck, isn’t my standing good?’ ‘Good 
as gold, but we are on a cash basis. Listen, 
don’t you want to make forty dollars? You can 
make it in twenty seconds by writing your check. 
Can you or anyone else make money faster than 
that ?’ 

“He cooled down, wrote his check, and from 
that day to this has been tickled half to death 
that I shut off his credit!” 

With ready cash on hand at all times, ever 
since the depression started, Mr. Whitacre has 
been able to buy to advantage and sell to ad- 
vantage. The result has been the maintenance 
of volume sales throughout the years 1930 and 
1931. His trucks are delivering lumber to all 
surrounding towns—from fifteen to twenty 
miles distant. 





Builds Play Houses of Plywood 


PASADENA, CAtiF., July 2.—Plywood for 
play houses, built by yard employees during 
spare time, is promoted by the Altadena Lum- 
ber Co., 2659 Lake Avenue, Pasadena, accord- 
ing to Manager B. R. Glatts. Plywood is being 
sold from stock for the same purpose. 

A play house, six by eight feet, very artistic- 
ally built, painted on the outside and stained on 
the inside, with a nicely shingled roof has been 
placed beside the main gate, near the sidewalk. 
This house, which is high enough for a man to 
stand erect in the center, under the peak, is 
built to sell at $85. The sides are five feet high. 

An argument being advanced is that a play 
house of plywood adds to the salability of a 
home. If people looking at a house with the 
thought of buying it have children, naturally 
the play house will make an appeal. 

One family having such a play house, the 
materials having been bought from the Altadena 
Lumber Co., has a boy of high school age who 


practically lives in the house. He has a buzzer 
arrangement so that he can call his parents at 
night if needed, and has a radio, and all other 
appliances out there. 

Plywood is favored by Mr. Glatts for play 
houses because of the speed in construction, 
neatness, lightness of weight, absence of cracks 











Play house, built of plywood, on display in 
front of office of Altadena Lumber Co., Pasa- 
dena, Calif. 


and ease with which the interior can be made 
attractive. 

The play house kept on exhibition at the yard 
is said to have stopped more motorists and given 
the company more publicity than any other one 
item it has ever placed on exhibit. 





FEWER FREIGHT cars were installed in serv- 
ice in 1931 by the railroads of the United States 
than in any year since 1923. In 1931, 12,662 
new freight cars were put into service, com- 
pared with 196,336 placed in service in 1923. 











Here’s a sales idea now being suc- 
cessfully used by a roofing concern, 
which might be employed by a lumber 
dealer with equal effect. The Leon 
Taylor Roofing Co., Nashville, Tenn., 
is offering a prize of $5 to each church 
organization which furnishes them 
with a prospect for a roofing or in- 
sulation contract. Mr. Taylor states 
that several churches already have 
taken advantage of this offer, and as a 
result, a considerable number of new 
roofing and insulation jobs have been 
sold. The company also has a plan 
whereby a customer is granted ten 
months in which to pay for a new 
roof, which Mr. Taylor says, has been 
highly successful. 
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Analyze Retail Building Material 
Sales 


An analysis of retail building material sales 
based on the first (1930) census of retail sales 
made by the United States Department of Com. 
merce, and said to be the most comprehensive 
and thorough such analysis ever made in this 
country, has been prepared by Erwin, Wasey 
& Co., international advertising agency, with 
headquarters in New York City. 
ing material sales analyzed 
52,125,203,000. 

In determining the relative rank of the States, 
there was adopted an index of 100 as the 
average for the whole country. Sales were 
above average in 27, and below in 21, of the 
States, their percentages of the average shown 
below, with their ranking in parenthesis: 

(45) Alabama 


amounted _ to 


New Hamp- 


(7) Arizona ..... 155 ae 72 
(42) Arkansas -- 42 (12) New Jersey. .140 
(11) California ...146 (29) New Mexico.. 9] 
(18) Colorado 119 (26) New York...106 
(21) Connecticut .117 (47) North Caro- 
(4) Delaware .169 ee 25 
(36) Florida ..... 76 (9) North Dakota.152 
(48) Georgia ..... 23 (2EP GEO conmesede 10 
(19) Idaho ....... 118 (20) Oklahoma ...118 
(16) Illinois .120 (28) Oregon ..... 95 | 
(23) Indiana 115 (32) Pennsylvania 86 
CoP BE secs ces 161 (22) Rhode Island.116 
(1) Kansas ; .181 (3) South Dakota.169 
(40) Kentucky - 51 (46) South Caro- 
(38) Louisiana 52 eS 26 
(35) Maine “cae, ae (41) Tennessee ... 51 
(33) Maryland 81 coer BE Sexes 124 
(34) Massachusetts 79 el 2 Se 130 
(8) Michigan ....155 (31) Vermont .... 87 
(24) Minnesota ...114 (39) Virginia vie 
(44) Mississippi .. 36 (27) Washington .104 
(30 Missouri . 87 (43) West Virginia 38 
(13) Montana 132 (6) Wisconsin ..161 
(2) Nebraska 180 (10) Wyoming ...151 
(17) Nevada ..... 120 

Ranking of the principal States in dollar 


sales volume was as follows: 1—New York, 
$230,974,000 ; 2—Illinois, $157,751,000; 3—Cali- 
fornia, $143,720,000 ; 4—Michigan, $129,537,000; 
5—Pennsylvania, $126,785,000; 6—Ohio, $126,- 
658,000. 





Does Nice Remodeling Job 


Cairo, Itt., July 5.—Considerable favorable 
attention has been attracted to the remodeled 
front of store formerly occupied by a florist’s 
shop and now the very attractive home of the 
“Classy Jean Shoppe,” which deals in women’s 
apparel, hats, etc. This very stylish moderniz- 
ing job was designed and installed by the P. T. 
Langan Lumber Co., of this city. P. T. Langan, 
head of that company, reports quite an increase 
in business during the last six months, as com- 
pared with corresponding period of last year, 
and expresses confidence that things will con- 
tinue to pick up. 


Price Marking Lumber Like 
Other Merchandise 


SEATTLE, WasH., July 2.—At the lumber 
section meeting of the International Rotary 
Convention, here in June, W. B. Dean, of the 
lumber division of the Diamond Match Co., 
Chico, Calif., made the novel suggestion that all 
lumber piles in retail yards have the prices 
marked thereon in plain figures. Mr. Dean 
contended that present methods of figuring and 
quoting prices on lumber tend to arouse suspi- 
ion and distrust on the part of the buyer. 
They create confusion and the idea of shopping 
around and often stimulate price cutting. He 
contended that most other merchandise is plainly 
marked so anyone looking at it can tell the 
price. The one-price system, and that plainly 
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marked, has given confidence to many buyers 
of other merchandise, so why not lumber? Most 
people will accept the price thus clearly shown 
and often they are not induced to buy from the 
price cutter because they have confidence in the 
merchant that has one price for all and plainly 
marks his goods. 

Many other suggestions for bettering condi- 
tions in the retail lumber business were dis- 
cussed at this vocational craft assembly which 
was held at 331 Henry Building with Arthur 
B. Mayhew, of Uvalde, Tex., presiding. 





Discontinues Cash Policy 


KNOXVILLE, TENN., July 5.—The Galyon 
Lumber Co., successor to the Knoxville Lum- 
ber & Manufacturing Co., this city, has an- 
nounced the withdrawal of its “cash-haul” pol- 
icy, and states that it will now “extend liberal 
credit to anyone entitled to credit, and will 
deliver any place in the city, where size of order 
justifies.” 


He Also Found Some Lumber 


The “inquiring reporter” of the Lakewood 
(Ohio) Courier tells in the columns of that 
paper what he found while, as he says, “snoop- 
ing around” recently: 

Over in the main office and show room of 
the Lakewood Lumber Co., of which R. J. 
Kucklick is manager, your reporter found a 
display of paints and varnishes, electric re- 
frigerators and electric ranges, hardware 
supplies, automobile cleaners, asbestos shin- 
gles, bath-room fixtures (the latest type med- 
icine cabinets displayed on a regular tile 
background), combination doors, and, finally, 
after some effort, found some lumber dis- 
played in the form of garden and porch fur- 
niture and trellises. 

Your reporter found the Lakewood Lumber 
Co. conducting a two-for-one sale—a mer- 
chandising event that drug stores have held 
a monopoly on heretofore. During this sale, 
which will last for eight or more days, every 
housewife who buys a can of enamel at 
regular price will receive a similar size can 
free. This type of a sale is, of course, just 
one cent cheaper than a one-cent sale. 

Does this newest trend of retail merchan- 
dising mean that lumber companies, too, will 
expand their field of operation, to eventually 
became a real competitor of drug store and 
other retail outlets? 











Completes Two-Year Program 


Tacoma, WaSH., July 2.—‘“There is no doubt 
in my mind that business is on the upgrade,” 
said Maurice Kleiner, president, Model Lumber 
Co., this city; which concern, in preparation for 
coming prosperity, has recently completed a two- 
year building program, the latest and final addi- 
tion to the plant being the new store building, 
which is 20 by 200 feet. The illustration ap- 
pearing herewith presents a panoramic view of 
the completed plant, which is one of the most 
modern of its type in the Northwest. All lum- 
ber and wood products are under cover, and the 
complete plant is attractively landscaped, the 
embellishments including shrubbery, a_ pool, 


lighthouse and totem pole in front of office. 

























Panoramic view of the completed plant 
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“LET'S START SOMETHING!" 


Here’s a move by a retail lumber dealer, in 
the direction of stimulating home building, that 
is well entitled to a place in the “Let’s Start 
Something” department. 

Believing that the way to interest people in 
home building at this time is to show them how 
economically a well built modern house can be 
had, F. C. Foley, manager and treasurer of 
the Farmers’ Grain & Lumber Co., Wathena, 
Kan., decided to provide the people of that com- 
munity with a “show me” example. Accord- 
ingly, a five-room bungalow, including bath, 
was planned and built at a cost of $2,200 exclu- 
sive of the lot. Every inch of space was utilized 








l 


Snapshot showing front of the demonstration 

home, costing $2,200, which has developed 

much interest in home building, as well as in 

insulation, roofing, flooring and other improve- 
ments to existing homes 


to best possible advantage, making available 
space for linen and storage closets, nook for 
refrigerator etc. There is a basement under 
the entire house. Stucco of buff color was used 
outside and a delicate shade of pink for the 
inside. The house is insulated with Stewart 
Inso Board. The living and dining room floors 
are oak, with pine floors elsewhere. The bath- 
room is especially attractive with green and 
buff stucco. 

The house was thrown open for public in- 
spection on a recent Saturday afternoon, when 
more than 300 guests attended and were shown 
through by four young ladies. Cigars were 
given to the men visitors with flowers to the 
women, and each visitor was also presented 
with a sample of paint. The Mannan-Smith 
Supply Co., Stewart Inso Board Corporation, 
and the Johns-Manville Corporation each had 
an exhibit and were pleased to show their pro- 
ducts to the visitors. 

Best of all, the project has developed a lot of 
interest in home building, especially such fea- 
tures as insulation, roofing etc. Mr. Foley says 
that a number of people have inquired about 
hardwood floors for their present homes, others 
are figuring on insulation, and this company 
is now planning several houses similar to this 
model home. 

It is the consensus that Mr. Foley has clearly 
demonstrated that a comfortable and attractive 
residence can be built for $2,200. The house 


is located directly across the street from Mr. 


25 


Foley’s office, and will serve to convince hesi- 
tant, would be home owners that they can well 
afford to build now. 





Yards Change Ownership 


Sat Lake City, Utan, July 5.—Duplica- 
tion of lumber yard service has been cut down 
in this territory by several changes and consoli- 
dations, as follows: 

The Bonneville Lumber Co., with headquar- 
ters in Salt Lake City, announced that two 
of its Utah County yards had been sold. The 
Spanish Fork yard has been taken over by 
the Jex Lumber Co., of that city, and the 
Springville yard by the Kolob Lumber Co., 
a Springville-owned concern. At Preston, 
Idaho, just over the Utah-Idaho border, the 
Overiand Lumber Co., with headquarters in 
Salt Lake City, has disposed of its yard to 
the Anderson Lumber Co., a well known 
Utah-Idaho chain with general offices in 
Ogden and headed for so long by the late 
Bob Anderson, well known western retail 
lumberman, 





Furnace Retailer Organizes 


Lumber Concern 


Dayton, Oux10, July 5.—The Westwood Lum- 
ber Co. recently began business here, with offices 
at 507-509 Westwood Avenue. This concern is 
owned and operated by Frank J. Clark, as a 
wholesale and retail dealer in high grade lumber. 
Mr. Clark for a number of years has been at 
the head of a large furnace business, and has 
decided to enlarge his field of endeavor to in- 
clude lumber and builders’ supplies. 





Organizing Campaign for 
Repairs and Remodeling 


LAKELAND, FLA., July 5.—Hervey W. Laird, 
manager of the Lakeland Chamber of Com- 
merce, recently has presented to the local car- 
penters a suggestion that they adopt an or- 
ganized program for developing repairs, re- 
modeling, and possibly new construction through 
a systematic census of this city and adjacent 
territory. As a result, the labor forces have 
announced that they will name a committee to 
go into the whole question. It is hoped through 
this plan not only to decrease unemployment 
but also to develop much work in the way of 
repairs and remodeling that otherwise would 
not be done. 


Discontinues "Free" Policy 


The Hawkeye Lumber & Coal Co., Cedar 
Rapids, Iowa, has changed its policy and now 
charges a small price for its plan books and 
the Government bulletins about construction 
which it formerly gave away. It makes no 
charge for advertising matter supplied- free by 
manufacturers, but only for material which it 
must buy. Its theory is that if people are not 
willing to pay the small cost of these things, the 
booklets will not have advertising value. If a 
customer does not want them enough to pay for 
them, they probably are in no mood to buy the 
articles suggested by the booklets. 

















of the Model Lumber Co., Tacoma, Wash.—Note pictorial sign in center, “Lumber is down” 
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REALM OF THE RETAILER! 


A Dealer Who Is Making Fence 
Sales Count—High- and Low- 


Retailing 


in Corn Belt 


Towns 


When the Realm called at the 
yard of Fred L. Ward, in Mar- 


shalltown, Iowa, we found Mr. 
Ward refreshingly busy. Like 
most dealers everywhere, Mr. 


Ward was not selling many new 
houses, although a few were be- 
ing built in the city. But a 
rather unusual amount of repair 
was in progress. Quite a num- 
ber of rent houses were being 
reconditioned; and we heard 
from a furnace man that he was 
having the best trade for two 
or three years. 


Fence an Important Line 


Mr. Ward sells a considerable 


quantity of fence of various 
kinds. I believe he may be the 
only dealer in the town han- 


dling this line, though of that 
I'm not sure. In any event 
there is less competition in 
fence than in some other lines, 
and Mr. Ward likes to handle 
it. Last year he made one sale 
of fence amounting to $1,500 to 
be used at the county fair 
grounds. He makes something 
of a specialty of lawn fence and 
handles three kinds: ornamental 
top, small square mesh and dia- 
mond mesh. Quite a quantity 
of this fence is used in Mar- 
shalltown back yards and on 
suburban places; but probably 
the most extensive saJes are in 
farm fence. As a matter of fact 
there is a tremendous potential 
market in Iowa for farm fenc- 
ing, though potential markets 
don’t fatten the sales sheet un- 
til they become actual. But it 
is something to know that the 
market is there, ready to go 
into action as soon as the price 
of farm produce bulges up a 
little. A letter from C. D. 
Marckres, secretary of the Iowa 
association, tells us that if farm 
produce would go 70 percent 
higher, which really isn’t much 
of an increase when you con- 
sider present levels, Iowa deal- 
ers would have plenty of busi- 
ness. “The little more, and how 
much it is!” as some poet re- 
marked. Also, in the farm field, 
how hard it is to get. 

At the storage platform Mr. 
Ward has built a simple device 
to help in loading rolls of fence. 
It is a high bracket with a ring 


Grade Dimension—Variants in 
Building Loans—Better 


Farm 


Prices, More Farm Sales 


bolt to which tackle can be at- 
tached; and by means of this 
machine the heavy stuff can be 
hoisted on to a truck or wagon 
without the spinal strain in- 
volved in straight lifting. 


A Car of High-Grade 
Dimension 

The yard men were unloading 
a car of as fine looking dimen- 
sion as a person hopes to see. 
This stock was produced by a 
manufacturer in the Pacific 
Northwest. The Realm was 
much interested in seeing this 
high grade stock coming in, for 
a good many mid-western deal- 
ers are reluctantly putting in 
stocks for low-grade framing 
stuff. Taileend grades have 
never been popular in the Corn 
Belt, especially for farm con- 
struction, for until recently all 
farmers hauled their own lum- 
ber, and many of them do yet; 
and when your farmer handles 
the sticks he just can’t be happy 
over “knot-hole special,” as we 
heard one call it. But changed 


conditions are affecting old hab- 
Another 


its. Iowa dealer in 


many yards are stocking a little 
low-grade dimension to take 
care of repairs. It is pleasant 
to know that Mr. Ward is find- 
ing some demand for good stock, 
even in these times. 

This yard is adding some ex- 
tensions to warehouses and do- 
ing other construction work. 
Dust-tight doors are being placed 
in front of bins for wall board, 
finish and the like. There is 
a shop where frames are made 
up of K D stock. Paint has been 
moving well this spring and 
summer. Mr. Ward tells us that 
up to the present fairly ade- 
quate amounts of loan money 
have been available through the 
building and loan. In fact, loan 
money has been quite as plen- 
tiful as orders; especially for 
new houses. 

The Charles A. Buchwald 
Lumber Co. has one of the up- 
town yards in Marshalltown, 
and it is one of the old and well 
established concerns in the city. 
One feature of this yard that 
has long been in operation is a 
loan department. I believe this 
is organized as a building and 
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The Daly Lumber Co. at Newton, Iowa, (picture shows R. C. Daly at 

right and J. H. Warburton at left) has recently remodeled its warehouse 

and added a show window which has aided materially in selling certain 
sidelines 


talking about this matter said 
that farmers come in, ask the 
price of lumber and then ask 
the lumberman pointedly if he 
knows that corn is selling for 
20 cents or less. So a good 


loan association; but it is op- 
erated in the yard office and 
finances sales made there. Mr. 
Buchwald said he was in a posi- 
tion to finance conservative 
propositions but that he was 








Fred L. Ward, of Marshalltow, 
Iowa, has built a high bracket with § 
a ring bolt to which a tackle can 
be attached to hoist heavy material 
into a wagon or truck 








not interested in loaning on a 
job that carried no profit. Prices 7 
locally are pretty low. 


Some Credit Oddities 


“Some queer credit matters 
come up,’ Mr. Buchwald said. 
“I’ve followed a rule for a good 
many years never to make 4 
loan on any kind of church con- 
struction. A person isn’t going 
to foreclose a mortgage on a 
church; and while such organi- 
zations usually pay their debts 
in the course of time, it isn't 
a sufficiently definite and cen- 
tralized proposition to appeal to 
an organized loan company. |! 
figure that if a church is suff- 
ciently strong and solvent to be 
warranted in going into debt for 
new construction, some of its 
own members will make the 
loan or else underwrite it with 
a bank. Well, a local Catholic 
church wants to do some build 
ing to provide a gymnasium and © 
other facilities. The church has t 


eee 





On 


=~ at all 
re cael 


away 


raised $12,000 of the $22,000 it 
needs, and it can’t get the other 
$10,000. But that probably isn't 

as curious as another matter | 
that came up a short time ago. 
There’s a farmer near here with 
a farm of 240 acres that doesn't 
have a cent against it. The 
owner is a capable and far § 
sighted person, and he wanted | 
to do some repair work on his | 
buildings and to add to them a | 
little. He wanted a loan of $2, 
500; just over $10 an acre. He 
went to the bank where he’s al- 
ways done business, and the 


bank refused the loan. Of course r 


he’s going to get his loan, right 
here. But at least that tells | 
something about the attitude of 
the banks toward building. This 
loan is going right back on to 
the farm and will be used to 
increase the value of the col- 
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lateral, and it amounts to less 
than $11 an acre on a good Iowa 
farm. And yet the owner 
couldn’t get the money at his 
own bank. I’m glad to take it. 

“There’s an enormous amount 
of farm business waiting to 
come in when farm income im- 
proves. If corn went to 50 cents 
a bushel, the Iowa lumber yards 
couldn’t take care of the trade. 
I’m very sure this is an accurate 
statement. It seems to be a 
general lack of confidence that 
checks loans and causes hoard- 
ing; but it seems to me there 
are signs that this condition is 
improving a little. At least 
quite a number of the big-sized 
bills are coming into circulation. 
Maybe people are forced to 
spend their hoards, but I’m in- 
clined to believe that it is re- 
turning confidence that is bring- 
ing them out.” 


Returning W ood-Shingle 
Roofs 

T. H. Knutson, who operates 
a yard under his own name, 
stated that some sales were be- 
ing made; perhaps more than 
the average for cities the size 
of Marshalltown. He added, 
however, that prices were fairly 
low; something for which this 
city has long been noted. Nat- 
urally wholesale prices are low, 
too, which helps in part to ac- 
count for the retail price scale. 
But like all Corn Belt towns the 
delivered wholesale price has 
not declined in proportion to 
mill prices, because of the 
maintained freight rates. This 
prairie country is a long dis- 
tance from the mills, and rail- 
roads do not have the competi- 
tion of water rates. A good 
many mid-westerners wonder 


AMERICAN LUMBERMAN 


Joyce Lumber Co. was out of 
the yard when we called. This 
plant is located near the rail- 
roads; and the office man said 
it depended mostly upon larger 
sales; those made to local in- 
dustries and to contractors. It 
does not depend much on pick- 
up trade, which goes to the 
yards located nearer the retail 
center. At the time of our visit 
a considerable amount of mate- 
rial was being delivered to jobs 
sold early in the spring. As 
seems to be true everywhere, it 
is hardly possible to anticipate 
sales. People seem not to make 
advance inquiries, as they do 
when sales are moving at top 
speed. This is easy enough to 
understand; for the big ques- 
tion in the prospect’s mind this 
year has to do with financing 
and with the still more basic 
question whether he can afford 
to build even if loans are avail- 
able. He usually fights that out 
by himself, for he doesn’t want 
sales pressure brought to bear 
until he decides. Once he has 
made up his mind and has ar- 
ranged the financing, he’ll show 
up at the yard ready to do 
business. This applies to little 
jobs as well as to big; and so 
it is rather the rule for custom- 
ers to appear, ready to make 
their purchase. A yard often 
opens up in the morning with 
no orders booked at all and yet 
may be kept busy all day de- 
livering stock purchased by cus- 
tomers who previous to the day 
had given no evidence even of 
thinking about building. 

The neighboring city of New- 
ton is one of the industrial won- 
der towns of the Corn Belt. Sev- 
eral decades ago it got started 
manufacturing farm machinery 














The Denniston & Partridge Co., of Newton, Iowa, utilizes space in its 
alleys for the storage and display of heavy items of hardware, fencing etc. 


just what immediate stake they 
have in the Panama Canal. 

A considerable amount of re- 
roofing has been going forward 
in Marshalltown, which is to be 
expected in a period of repairs. 
While we were in this yard Mr. 
Knutson -sold a lot of lattice 
material, ripping out some end 
Pieces on a convenient power 
saw located in the alley. 

The local manager of the 


of various kinds; and almost 
without warning it turned to 
the making of washing ma- 
chines and now is said to pro- 
duce more than half the elec- 
tric washers made in the United 
States. This industry has had 
its ups and downs; but they say 
that the depression has bene- 
fitted the town and its factories 
to a limited extent, by reason 
of the fact that a good many 


families are turning to the task 
of doing their laundry at home. 
The city more than doubled its 
population in a few years, and 
house building went with a 
rush. That rush stopped with 
the “third Battle of Bull Run” in 
1929 and has since continued on 
more modest proportions. But 
in the nature of the case there 
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use in the probable event of 
getting stuck in a mud hole. 
There was one school in town 
then, and there were 12 teach- 
ers. Now we have five schools 
and 105 teachers. Of course we 
spend public money for schools 
and supervision; and I’m glad 
my grandson is working off his 
surplus energy under trained 








Another view of an alley in the Denniston & Partridge adil where aE ae 


of nails and fence wire are stored and displayed 


is a real need for repairs and 
remodelings to remedy hasty 
construction. 


Remodeled Show Window 


R. C. Daly, of the company 
which bears his name, has re- 
cently remodeled the front of 
his warehouse and has added a 
show window which has been 
of considerable value in selling 
certain of the sidelines which 
have become important in a pe- 
riod when house building has 
slacked off. A wide ledge built 
even with the bottom of the 
window carries the display ma- 
terial, and this display is visi- 
ble both through the window 
and from the office lobby. In 
fact it serves as a sort of dis- 
play counter. This ledge serves 
an additional purpose in display- 
ing various kinds and grades of 
hardwood flooring. It permits 
the showing of a sufficiently 
large area of each kind and 
grade to demonstrate to the 
prospect how that kind will look 
when laid and finished. At the 
time of our visit the window 
was decorated with Long-Bell 
lawn furniture, bird baths, gar- 
den pottery and other outdoor 
items. 

“We all kick on paying taxes,” 
Mr. Daly said, “but we don’t 
want to go back to the old 
standards. I built a house in 
Newton 41 years ago. At that 
time there wasn’t a telephone 
in the town. Neither were there 
electric lights, gas nor sewers. 
I remember getting an order for 
1,000 feet of lumber to be used 
in building the old Congrega- 
tional church. It was a rainy 
time; so I made two loads of 
it and took a spade along for 


supervision instead of having to 
do it as his father and grand- 
father had to do. That’s some- 
thing to think about when we 
get worked up over paying 
taxes. I don’t like to pay them 
any better than the next fellow; 
but I wouldn’t want to do with- 
out the things the tax money 
buys, and neither would he.” 


Ten Cents in a Lumber Yard 


Roy Denniston, of the Den- 
niston & Partridge Co., gave 
this department an advertise- 
ment that has been printed else- 
where in an earlier issue, show- 
ing what a dime would buy in 
a lumber yard. The idea was 
to call attention to the varied 
stock and also to the reduced 
prices; a piece of advertising 
that attracted much local atten- 
tion and that made a good many 
sales. Mr. Denniston said he 
was sure trade was showing 
strength. A new bank opened 
in the city in the spring that 
released about a million dollars. 
The long run of bank failures 
in the middle west seemed defi- 
nitely checked, if not stopped. 

Mr. Denniston said that in a 
good many ways some of the 
unfortunate inflation of the 
boom years is being let out. For 
instance, a good many cases are 
reported of farms being taken 
over by land banks and resold, 
often to the former owner, for 
60 percent of the first sale 
price. The bank then” buys its 
own bonds in open market at 
about the same pércentage or a 
little less. Everybody involved 
takes some loss, but the farm 
goes on operating on a possible 
capitalization. 


The Jasper Lumber Co. is an 
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old and widely known concern 
that is familiar to readers of 
this department. It has a splen- 
did plant. In fact Newton has 
three as good plants as one is 
likely to see in a city its size, ed 
all built several years ago; 


the 
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long enough ago in fact to miss 
high-cost 
The third generation of the Jas- 
per family 
This company has recently add- 
the wholesaling of certain 
sidelines, such as roofing. 
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expansion’ era. 
lumber. 


is in the business. 


For 


many years it has done a Cer- 
tain amount of local jobbing of 
We talked with Fred 
and Will Jasper and with a ca- 
pable farmer, Everett Smith by 
name, who has built a fine set 
of buildings on his farm a few 
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miles north of the city. Some 
farmers are building, and prage. 
tically all of them will come 
into the market when they cap 
get a fair margin for their pro. 
duce over what it costs them to 
raise it. 


































































This is the story of 
a lumber yard that rose 
from the ashes of a dis- 
astrous fire, to take its 
place as the pride of a 
community, and an ex- 
emplification of modern 
lumber and building 
material merchandising 





at its best. The public 
opening of the rebuilt 
yard and new display 


room and offices of the 


MRS. LAURA B Elwood Lumber Co., 
WYLIE Elwood, Ind., held on 

June 17, barely missed 

falling on the first anniversary of the fire, 


which occurred June 15, 1931. 

More than that, it is the story of a woman's 
courage and devotion, coupled with business 
acumen of a high order, which has enabled her 
successfully to “carry on” as the active head of 
the business founded by her husband, despite 
obstacles that would have daunted many ex- 
perienced business men. 

When Arthur Wylie, founder and head of 
the Elwood Lumber Co., died in 1926, his wife, 
Mrs. Laura B. Wylie, was faced with the neces- 
sity of assuming management of the business. 
Though without special training or experience 
in the lumber business she assumed this re- 
sponsibility, and how ably she has guided the 
course of the institution committed to her hands 
is attested by its present splendid physical equip- 
ment, its efficient personnel, and its forward- 
looking ideals and policies. 

From 10 a. m. to 10 p. m. on the day of the 
opening, visitors—singly, by twos and threes, 
and in larger groups—strolled through the beau- 
tiful display room and along the central drive- 
way of the main warehouse, which was lined 
on either side with interesting exhibits of var- 
ious building products and specialties. A num- 
ber of manufacturers’ representatives were 
present to demonstrate their products. Several 
retail lumbermen from nearby towns also were 
in attendance. Among these were noted Wil- 





Front of main building of Elwood Lumber Co.—Office and display 
room are at left of the driveway 


Like Fabled Phoenix, New Yard 


Rises From Ashes 


lis Dye and his son, T. J. Dye, who had driven 
over from Kokomo to congratulate Mrs. Wylie 
upon her “big moment’—the culmination of a 
year of planning and labor. 

The rebuilt plant was designed with an eye 
to the future as well as the present, being spa- 
cious and conveniently. arranged, while the 
beautiful display room—which is the company’s 
“reception room’—causes the customer to feel 
something of the beauty and dignity inherent 
in the business of supplying materials for the 
building of homes. 

This room, shown in the photograph repro- 
duced on front page, in itself affords a strik- 
ing demonstration of the beauty and adaptabil- 
ity of wood, the walls and ceiling being paneled 
with No. 3 common yellow pine, giving the 
pleasing knotty effect so much in vogue. The 
floor also is of yellow pine. 

Across the rear end of the display room is a 
handsome counter, with glass front and shelves 


woodworking shop, which is well equipped, 

Above these offices is a railed balcony, which 
has a large fireplace and is furnished with table 
and chairs, the intention being to make this a 
meeting place and consultation room where 
prospective home builders can examine plans 
and samples of materials, and where architects 
and contractors can bring their clients for con- 
sultation. This balcony room has colonial plank 
flooring. 

Back of the offices, and on the same side of 
the building, are the heating plant and the ma- 
chine shop. The latter is equipped with five 
modern machines; which, by the way, satis- 
factorily perform the work of the sixteen ma- 
chines which were in the old shop that was 
destroyed by the fire. The equipment includes a 
DeWalt Woodworker, a Fay & Egan tenoner, 
and a Sidney combination machine, the latter 
including a 12-inch jointer, a 27-inch band saw, 
reversible spindle shaper, variety saw, and mor- 

tising and boring attach- 
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SKETCH SHOWING LAYOUT OF YARD OF THE 
1. Office, and sales and display room 
28 by 40 feet; 2. 
ing house (brick) 7 by 7 feet; 
4. Warehouse (two-story frame) 28 by 39 
frame) 28 by 61 feet; 6. Coal bins (frame) 
(two-story frame) 35 by 100 feet; 8. 
front) 22 by 100 feet; 9. 
136 feet; 10. Garage 


feet; 


(one-story frame) 22 by 


(one-story frame) 20 by 60 feet. 


whereon are displayed small hardware, brushes 
etc. Back of this counter is the general office 
and the private offices of Mrs. Wylie and Ed 
Griffin, the office manager. Mrs. Wylie’s room 
is finished in Douglas fir plywood. All shelv- 
ing and counters were made in the company’s 


ELWOOD LUMBER CO. 


Mill (one-story brick fire wa!l—28 by 60 feet); 2-A. 
3. Covered driveway (frame) 24 by 100 feet; 
§. 
15 by 160 feet; 7. 


Lumber shed (one-story frame, open front) 


« -_« Be ae nan 


ing a large table for 
operations on that unit 


(the shaper). On this 
(one-story brick veneer and frame) machine can be _per- 
Shav- formed all the opera- 


ions that were formerly 


Warehouse . : 
done on the rip saw, 


(one-story 
Lumber shed 


Dimension shed (two-story frame, open band saw, shaper, mor- 
22 by tiser, borer and jointer. 

44 feet; 11. Cement house The shop _ equipment 

also includes a clamp 

used for squaring 


frames and sash _ for nailing. 

The main building, which houses the offices, 
display room and other departments (as indi- 
cated by accompanying plat and legend) is 80 
by 100 feet, with a 24-foot cement driveway 
through the center. The front of the main 


Front of one of the lumber sheds; cement house at end of driveway; 
white cedar posts piled at right 
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View of the well equipped woodworking shop 


structure is a combination of brick veneer and 
stucco, with outside timbered effect. The office 
and display room measures 30 by 60 feet, and 
has two large plate glass windows in front. The 
ofices and display room are located in the 
north division of the building. Along the ex- 
terior of the south side is a private switch 
track, permitting unloading of material directly 
into the warehouse. Here also are piled sewer 
pipes, tile, and other bulky materials. The 
driveway into that portion of the yard is barred 
by an ornamental wood fence, with pickets 6 
feet high in the fence part, while at the highest 
point of the gate they are 7 feet high. These 
pickets were cut in the company’s shop from 
14-inch redwood stock, the product of the 
Hammond Lumber Co. The sides and end of 
the yard are protected against intruders by a 
high and strong fence of heavy woven wire, 
the product of the American Steel & Wire Co. 

The other buildings are conveniently laid out 
and substantially built. 
They include a storage 
house, 34 by 100 feet, 
for miscellaneous ma- 
terials; dimension shed 
20 by 100 feet; shed for 
finished lumber and an- 
other for the cheaper 
grades, lime house, 
garage etc. 

Mrs. Wylie is a strong 
believer in the wisdom 
of handling only quality 
goods; and of selling 
as nearly as practicable, 
everything that goes 
into the construction, 
finishing and equipping 
of the home. Indeed, 
she thinks that the time 
may come, in the not 
very distant future, 
when the lumber dealer 
will plan, finance, build 

















Two Bright Spots Appear 
in English Markets 


Lonpon, ENG., June 24.—Though timber con- 
sumption in England continues to be moderately 
well maintained, there is no confidence in the 
stability of wood values, and consequently buy- 
ers are necessarily following a policy of buying 
only small quantities from time to time. They 
are afraid of accumulating stocks of any size, 
for with prices so weak no one can be sure that 
they will not further decline and thus involve 
large stockholders in a definite loss. 

Price, in fact, is the all important factor in 
timber trading at present, and no high priced 
wood can expect to find a market while cheaper 
substitutes are to be found. Northern oak is 
being eclipsed by the cheaper southern varieties, 
No. 2 common being in particular request, and 
figured oak on birch is filling the plywood de- 








and furnish the home, 
even including the regu- 
lar furniture, rugs and 
drapes. This policy is 
now expressed in the company’s slogan, of long 
standing: “Everything From Plan To Paint.” 
Along with this slogan is always advertised the 
company’s telephone number, “28—The Lumber 
Number.” This has been the company’s tele- 
phone number since 1904, 

With Mrs. Wylie at the helm, and her cap- 
able and popular young lieutenant, Ed Griffin, 
efficiently executing her policies; and with W. 
P. Wood, yard manager with a record of forty 
years’ service with the company, efficiently 
carrying on; and with other employees imbued 
with a spirit of loyalty to the institution, the 
Elwood Lumber Co., in its fine new business 
home, seems to be “set” for its full share of 
the coming prosperity, when home building 
again assumes its rightful place in the program 
of city and community. 

Mrs. Wylie and the members of her staff 
were the recipients of many congratulations. 





The balcony conference room, equipped with plan books etc. 


mand. Whether prices will show any material 
improvement rests largely on a revival in the 
home consumption of American hardwoods, for 
it is obvious that low prices must prevail while 
the United States mills continue to produce in 
excess of the demand. 

Two brighter spots are shown in the figures 
issued by the board of trade. Imports of Amer- 
ican doors show a substantial advance over the 
figures for the previous month, and statistics 
show a recent increase of 15 percent in the sale 
of hardwood furniture. The easing of prices in 
Oregon plywood is reflected in a steady im- 
provement in this section. 

In the Columbian pine market the low quota- 
tions are helping sales from American ports. 
Even with the addition of the 10 percent import 
duty, the United States shippers’ prices are 
being kept considerably lower than those of the 
Canadian exporters for similar specifications, 





Looking along driveway in the main building 


and Canadian shipments are declining in favor 
of those from the States. 

In spite of the continued agitation here against 
Russian products, price remains the final argu- 
ment, and the new buying corporation, Timber 
Distributors (Ltd.), has had no difficulty in 
disposing of Russian stock. The company con- 
tracted for between 400,000 and 450,000 stand- 
ards and of that quantity 393,000 standards have 
already been re-sold. 








Wood Coming Back for Trim in 
Railroad Coaches 


WASHINGTON, D. C., July 5.—Wood trim and 
sheathing for Pullman coaches on the railroads 
are coming back, after 20 years’ experimenta- 
tion with the all-steel coach. In order to induce 
travel, the railroads, through air conditioning 
equipment, are providing added comforts which 
insure their coaches being cooler in summer and 
warmer in winter, and wood’s insulating proper- 
ties make it a necessary adjunct of such equip- 
ment. Realizing the need for beauty, in addi- 
tion, the Canadian Pacific Railway has replaced 
the imitation grained metal, which looked like 
wood, with sheathing and posts of the choicest 
grained hardwoods. 

L. S. Beale, secretary-treasurer of the Na- 
tional Hardwood Lumber Association, recently 
noted the attractive appointment of the Canadian 
Pacific cars and inquired of the general pas- 
senger agent what advantage the road found in 
using such trim. The answer is convincing: 

Your comment on the interior of our cars 
being finished in wood instead of steel is very 
interesting. I may say that our decision in 
this regard was dictated by the fact that we 
considered the hardwood finish gave a far 
better appearance; is also warmer in winter 
and cooler in summer. We also had in mind 
the maintenance of this equipment would be 
less than steel finished cars. 

This shows one effect of the lumber industry’s 
efforts in recent years to acquaint the railroads 
with the merits of wood. Railroads, other than 
the Canadian Pacific, have gone in for ex- 
tensive use of wood trim, particularly for diners 
and lounge cars. 





Announces Removal of Sales 


Office 


RHINELANDER, Wis., July 5.—M. B. Wilson, 
secretary of the Hiles Lumber Co., Hiles, Wis., 
with sales office in this city, has announced the 
removal of the sales office to the village of 
Hiles. Announcement is also made that George 
C. Robson, vice president and manager, has 
resigned. 

Shipments of both hardwood and softwood 
lumber from the Rhinelander district are light, 
though one large mill reports being pretty well 
sold up on No. 2 basswood. Some hemlock has 
been going out and some sales of white pine are 
reported. Indications are that there will be 
little logging or manufacturing during the bal- 
ance of the year. Woods labor is at a minimum, 
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Dealers’ Melting Pot Yields Pure 
Gold of Experience 


Being a pivotal point for the lumber and 
building materials industry in the two Caro- 
linas, the city of Charlotte, N. C., is frequently 
the scene of some pretty heavy discussions as 
the brethren come to town, bump into each 
other, and stop to swap cigars and yarns, One 
of these impromptu “conventions” got under 
way the other day, the following problems be- 
ing discussed : 


1. The best disposition for scrap lumber and 
waste material. 

2. The most economical way to operate a 
shop. 

3. The matter of direct contacts with build- 
ers as opposed to contacts through contractors. 

4. Selling materials to home builders on 
monthly payment plan. 

5. The best power for operating a shop. 

6. How to deal with the manufacturers of 
plaster and plaster products and with the man- 
ufacturers of cement. 

7. How to make every year show a profit. 

8. Legislation needed from the national gov- 
ernment. 

9. What constitutes a fair mark-up. 


What the lumbermen making up this informal 
group had to say on these matters follows: 


1. With reference to the disposition of scrap 
and waste materials they said: 


R. G. Henry, Hickory Novelty Co., Hickory, 
N. C.: “I turned out 1,000 kiddy cars last year 
from short length material. The absolute waste 
material we give away as long as we can, and 
then pay to have it hauled away.” 

H. H. Baxter, Central Lumber Co., Char- 
lotte, N. C.: “We allow short lengths to ac- 
cumulate, sort them, and then stage periodic 
‘odds and ends’ sales. Stuff that we can’t dis- 
pose of thus we burn in our steam plant.” 


2. “What is the most economical way to 
operate a shop?” 


Rufus Johnston, City Lumber Co., Gastonia, 
N. C.: “I think that a plan that has been 
worked out by a group of dealers in Tennessee 
is the ideal way. These Tennessee dealers pool 
their shop orders and place orders for one class 
of material with one shop, other types of work 
with other shops. At one time three Tennessee 
dealers in a single town divided the available 
work on a basis where one handled all shop 
work, another all regular stock items and a 
third the masons’ materials. One advantage of 
this pooling plan is that small orders can be 
turned out promptly and more economically.” 

W. R. Wearn, jr., J. H. Wearn Lumber Co., 
Charlotte, N. C.: “A shop should be kept open 
at all times as a matter of service. At any hour 
during the working day a customer may drop 
in with a small shop job that he needs in a 
hurry. If your shop is open and running you 
can give him the work and be assured that he 
will come back with more and bigger orders.” 

W. T. Spencer, Spencer Lumber Co., Gas- 
tonia, N. C.: “A dealer’s profits should be his 
prime consideration, because no service can be 
rendered without profits. Therefore, in the in- 
terest of profits, a shop should be closed down 
until an accumulation of orders makes it profit- 
able to run.” 

3. Direct contacts with builders versus other 
contacts: 

Frank Brooks, Brooks Lumber Co., Greens- 
boro, N. C.: “I am convinced that dealers 
must come more and more to the proposition of 
selling home builders and home owners direct 


rather than depend on contractors to interest 
prospects and to place orders for materials. 
This makes it necessary for a dealer to have a 
thorough knowledge of the lines that he handles, 
for in no other way can he compete with the 
merchandising policies of the concern selling 
complete houses by mail order. I know that 
this is the right approach because two con- 
cerns that to my knowledge aim altogether at 
selling the home builder direct made gross 
profits during 1931 of 57 percent and 58 percent 
on the year’s business.” 


R. G. Henry, Hickory Novelty Co., Hickory, 
N. C.: “Dealers should buy and sell where it 
will do them the most good and should stick 
together in the face of ever-increasing compe- 
tition.” 

Victor W. Wheeler, secretary-treasurer Caro- 
lina Retail Lumber & Building Material Deal- 
ers Association, Charlotte, N. C.: “First of 
all be self-sold before going out for the public’s 
dollar. After that, the more contacts the bet- 
ter, but the individual contact with the individ- 
ual user of lumber and building materials will 
always be found the most vulnerable selling ob- 
jective.” 


H. H. Baxter, Central Lumber Co., Charlotte, 
N. C.: “Direct contact with the home owner 
rather than working a second party is always 
stressed in my organization. One direct per- 
sonal contact with a prospective home-owner is 
worth 500 indiscriminate prospects on a list. 
One advantage to this method of developing 
sales is that it affords the dealer an opportunity 
to thoroughly investigate the prospect at first 
hand before delivering any materials on the job, 
thus assuring minimum credit risk.” 


4. Selling materials to home builders on a 
deferred monthly payment plan: 5 


C. H. Brookshire, J. H. Wearn Lumber Co., 
Charlotte, N. C.: “The deferred payment pfan 
is practical and has much merit. Its general 
adoption by dealers in the Carolinas, for in- 
stance, would be very beneficial, inasmuch as 
it would appreciably reduce losses through bad 
accounts and would also stimulate repair and 
remodeling work. There are finance corpora- 
tions that will readily make loans on properly 
executed customers’ notes secured under the de- 
ferred monthly payment plan as operated in 
many sections now, thus increasing the operat- 
ing capital of the dealers.” 

W. Marshall Moore, Belmont Lumber Co., 
Belmont, N. C.: “More than 50 percent of all 
retail sales of lumber in the United States last 
year was done on the installment basis. I find 
that my customers are more willing to make 
payments on lumber on the installment plan 
than on the old, open book way. 
that I find is that accounts are always kept 
‘alive.’ Losses have been almost nil, customers 


are more satisfied and can meet their obligations , 


promptly and with more dignity, and until the 
last payment is made the customer is always 
another prospect. 

“Just now the public is installment-minded 
and looks upon deferred payments as a recog- 
nized and legitimate form of transaction. What 
we need in the industry is a uniform deferred 
payment plan. Such would work to the ad- 
vantage of the dealers and the customers alike. 
It would eliminate a good measure of sales re- 
sistance and the public over a wide area would 
be placed on the same purchasing basis. Carry- 
ing charges can be held down to a low figure, 
something like one percent a month. That is 
not exorbitant and the public generally is will- 
ing to pay this charge for the convenience that 
the installment buying affords.” 


An advantage * 


5. Here are seme opinions as to the bes 
power for operating a shop: 

George J. Cunningham, Cunningham Lumber 
Co., Columbia, S. C.: “While on account of 
the depression a dealer would hardly be justified 
in making the change just now, machines 
equipped with individual motors are preferred 
from the point of view of efficiency. Also, the 
location of your shop has a bearing because 
some localities have more favored power rates 
than others.” 


H. H. Baxter, Central Lumber Co., Charlotte, 
N. C.: “The old line-shaft system, with one 
long driving shaft to which all machines are 
belted, has the advantage of providing a use 
for your scraps. Operation of a steam plant 
makes it possible to utilize refuse and scraps,” 


6. Here are some points of view with refer. 
ence to dealing with manufacturers of plaster 
and plaster products, as well as with manufac. 
turers of cement: 


R. G. Henry, Hickory Novelty Co., Hickory, 
N. C.: “The cement companies have found that 
in sub-normal times the big percentage of their 
products move through dealers. This is always 
their most profitable outlet. We dealers here 
in the Carolinas have waged something of a 
fight against the cement manufacturers and we 
have been widely criticized, but we have noth- 
ing to take back or to apologize for. The solu- 
tion of real dealer problems will always be the 
fruits of co-operation.” 

W. T. Spencer, Spencer Lumber Co., Gas- 
tonia, N. C.: “There is a tendency on the part 
of gypsum companies to ship plaster products 
to dealers under consignment arrangements, I 
understand that in some cases they go so far 
as to pay warehouse and storage and insur- 
ance charges, thus placing the dealer who is 
able to pay for his plaster goods when deliy- 
ered at a distinct disadvantage.” 

Rufus Johnston, City Lumber Co., Gastonia, 
N. C.: “At least we can approve of and ap- 
preciate the five percent discount that is being 
allowed us by plaster manufacturers in lieu of 
the old discount of two percent.” 


7. How to make every year show a profit: 


J. M. Atwater, Alamance Lumber Co., Bur- 
lington, N. C.: “Stiffen up with customers and 
make each sale show a profit. Stand by your 
guns during stich times as we have had re- 
cently and be well rewarded.” 

C. F. Thomasson, Elmer Lumber Co., Kings 
Mountain, N. C.: “Close down your shop dur- 
ing bad weather if you can keep your contrac- 
tors from having the peculiar habit of wanting 
special work turned out on rainy days. Service 
is important but profit is more important be- 
cause a condition of profit has to be met and 
maintained before service can be rendered.” 

E. L. Wilson, J. F. Welborn Lumber Co., 
Greenville, S. C.: “Close down your filant and 
wait for an accumulation of orders. That is 
better than running all of the time with a part 
crew, or part time with a full crew.” 

Frank A. Brooks, Brooks Lumber Co., 
Greensboro, N. C.: “There is not enough sales- 
manship in our business. Plumbers, painters, 
electricians and others are not being sufficiently 
sold by the dealers, and the dealers lose many 
profitable sales thereby. We must work closer 
with the sub-contractor.” 


8. Dealers down in the Carolinas have some 
opinions as to the needed legislation for the 
industry from the national government, too: 


W. T. Spencer, Spencer Lumber Co., Gas- 
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tonia, N. C.: “I am im favor of the bill now 
before Congress to require contractors on pub- 
lic building projects to name their sub-con- 
tractors, material men apd supply men. The bill 
was planned to require that all contracts in ex- 
cess of $5,000 on public buildings of the United 
States government be awarded only to bidders 
whose bids are accompanied by a statement of 
the sub-contractors, material men and supply 
men that the bidder intends to utilize in the 
performance of the work, I endorse the Mill- 
work Cost Bureau’s attitude in promoting this 
bill.” 
9, What constitutes a fair mark-up? 


Frank A. Brooks, Brooks Lumber Co.,Greens- 
poro, N. C.: “A 50 percent mark-up is neces- 
sary to keep one’s operations on the right side 
of the ledger.” 


Yard Has 


At the Ruel Lumber Co.’s retail lumber es- 
tablishment on Stony Island Avenue, just 
south of 73rd Street, Chicago, Superintendent 
T. J. Peck was so busy waiting on customers 
that with difficulty he found time to sandwich 
in a few words now and then to an AMERICAN 
LUMBERMAN representative. But in what he 
told one customer the writer found the answer 
to the question “Where do the customers come 
from?” (They are all cash customers, judging 


AMERICAN LUMBERMAN 
Furniture Trade Wants Quality 


and Profitable Prices 


Sensing the return of prosperity, and wishing 


to discuss ways and means of getting back to a 


profit basis, 13 furniture retailers and 24 manu- 
facturers met June 15 in Chicago and formed a 
joint organization, the Furniture Reconstruc- 
tion Council. This action followed a declara- 
tion by California furniture retailers that they 
would welcome an improvement in the quality 
of furniture being distributed, and an increase 
in the price level to a point calculated to return 
them a fair margin. The consensus of the Chi- 
cago meeting was that manufacturers should 
discontinue producing excess goods and cheap 
merchandise; that goods should be manufactured 


on firm order only and not on orders subject 


to confirmation; that adoption of this manufac- 


the gate? When it comes back the driver will 
have thirty dollars with him.” 

There were a few pieces of plaster board on 
the truck, and other building items—not enough 
to cover the bed of the truck. “How much of 
that will be profit?” was asked. Mr. Peck 
answered, “About a third.” Not long afterward 
another truck headed out in the other direc- 
tion, and the picture shown herewith was 
snapped. Just beyond that truck was a big row- 
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turing policy would enable retailers to buy new 
merchandise with 
would not be dumped on the market later at 
closeout prices; that any liquidation of stocks of 


confidence that surpluses 


factories or stores should be in an orderly man- 


ner, while the unnecessary closing of either 


should be prevented by banker co-operation, and 


that furniture dealers should cease from basing 


their advertising on low prices only, and also 


from the offering of cheap and poorly-made 
merchandise that paralyzes consumer confidence. 


The troubles of the industry will be studied by 


an executive committee of the council, composed 


of six retailers and six manufacturers, with 
three association executives as ex-officio mem- 
bers, under the chairmanship of Lawrence H. 
Whiting, chairman of the board, American Fur- 
niture Mart, Chicago. The policies endorsed 
are to be followed at the July furniture market 
in Chicago. 


Pleasing Air of Activity 


the country the driver takes with him a supply 
of these little stuffers. On the way back he 
stops at every mail box and leaves a set of 
them. It is one of the best advertising stunts 
I know of. That’s the way we sell hot-bed 
materials, too, in season, and boats and other 
things.” 

In the office, display is given great attention. 
Customers do not have to ask, “Do you sell 
nails?” for a big stock is before them as they 
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Part of front of Ruel Lumber Co.’s yard, Chicago 


from the frequency with which the cashier’s 
register jingled its pleasant tune.) 

“You have a lot of things to sell here,” the 
customer observed. 

“Yes,” Mr. Peck replied, “we sell the whole 
thing, whatever it is you want, from start to 
finish,” 

_ Mr. Customer thought he’d have his little 
joke. “What about lawn grass seed? How 
can you sell the start and finish of it?” 

“We'll do it. You buy the seed, and we'll 
sell you a spade and rake to prepare the ground 
and rake the seed in, and a roller, and a lawn 
mower, and a sprinkling can to make the grass 
grow, and a nanny goat to eat it up.” 

The customer backed down then, but the 
company hasn’t. This writer has seen plenty 
ot retail lumber plants with sheds that look 
Snappier and more orderly, and display win- 
dows with less dust on the displavs—Mr. Peck 
knows that it’s dusty, “But say,” he said, “you 
ought to see how that window draws the trade! 
There are a lot of different things in its two 
sections, and something there to interest al- 
most everybody. They do come in to buy. Lit- 
tle orders, most of them, but we make money 
on every order. See that truck just going out 











boat, well made and attractively painted. 

“We sell the cypress for the customers to 
do the building themselves, or we sell them 
the boats complete, either stock or made to 
order. 

“All these boats are strong, braced for use 
with outboard. motors, are made out of good 
clear cypress, and are fastened together with 
brass screws—not a najl in them. We tell our 
customers that, and they buy our boats. We 
have a young carpenter here all the time mak- 
ing them—come out and look at our shipyard.” 

It is indeed a nice little shipyard. To reach 
it one must travel past piles of lumber in the 
sheds and used lumbér in the yard, plumbing 
equipment of various kinds, woven wire fence, 
screen wire, and othér items. Further over in 
the yard a nicely painted structure proves, on 
closer inspection, to be & tourist cabin, made of 
Maftex; already there have been many inquiries 
about this from filling station proprietors and 
others who have suitable locations for tourists’ 
cabins, 

Mr. Peck showed a collection of advertising 
pamphlets, telling about some of the products 
handled. Said he: 

“Every time one of our trucks goes out into 








The Ruel company’s “shipyard” where many boats are built 


enter. In a glass display case and on top of 
it is a varied showing of small hardware and 
electrical items. Behind this is the desk where 
the yard orders are cared for. Further inside 
are lawn mowers, pumps, grass seed, paint, 
gadgets for use in repairing things around the 
home, and a large assortment of plumbing sup- 
plies and gardeners’ tools. 





President of Company Retires 


Cuartotte, N. C., July 5—J. H. Wearn 
has retired as president of the J. H. Wearn 
Lumber Co., here, and has been succeeded in 
that capacity by W. R. Wearn, a former vice 
president. With several promotions the new 
officers of the company include W. R. Wearn, 
jr., vice president; Robert S. Query, vice presi- 
dent; R. M. Wearn, treasurer; George 
Wearn, general manager; Alex Copeland, sec- 
retary, and E. M. McGee, sales manager. The 
company was established more than 40 years 
ago by J. H. Wearn, who was later joined by 
his brothers, W. R. Wearn and George W. 
Wearn. The founder retired on account of 
declining health. 
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Dealer Collects and Uses Good Ideas 


Forr CoLtins, Coro., July 5.— 
In this city a “collector” has I 
erected a building to house the permits. 


trophies of a hunt that engaged his 
spare time for seven years; a hunt 
that took him into every lumber 
yard he happened upon and some 
he went miles out of his way to 
see; a hunt that took him through 
every trade publication he could 
lay his hands upon, and through 
many interviews with leaders in 
the building materials field. His 
hobby is collecting ideas, and his 
“collection” is a model lumber 
yard. 

The spirit of the true collector 
is Carl Trostel’s when he shows a 
visitor through his yard for, in- 
stead of saying, “Here is how we 
de this,” or “This is the plan we 
use here,” the owner of the Trostel 
Lumber Co. says, “1 picked up this 
little idea in a yard over in Ne- 
braska.” The yard embodies a col- 


A high 


office. 


the dealer usually gets rid of his 
customer as quickly as 
He never uses his office 
and showroom for sales suggestion. 


customer and 
vited to chat. 
Everything in it prompts 
conversation 


carloads on the 
courtesy 
’ 


in unloading.’ 


It's a lumber yard 


on the subject of board. This 


trackage 
where there is only one operation 


On the trackage side of his right 


seller from straight carloads. In 
succession come roofing and wall- 
plan places 


be busy with another job. Over 
each bin is a neat identification 
hoard, white lettered on black, giy- 
ing size, length and price. Price, 


side 


percentage of our sales driveway the first bin in Mr. are chalked up on a black-board 
originate from that source. The Trostel’s layout plan contains ce- painted section. After the 2x4’s 
the visitor are in- ment because it is the heaviest come the 2x6’s, then the 2x§'s 


and so on, each bin devoted to one 
length. For neatness the edges of 
the front lath used for ventilating 
the pile are painted white. The 


cement 








s| second deck bins contain finish, By 
keeping the lengths to 16 feet over. 
hanging walk-ways were elimi- 
nated. They are flush with the 
face of the lower tier of bins. 
Conservation of space and a 
compact layout is further obtained 
by locating the sash and doors in 
a room above the office, and by 
stocking reserve paint supplies and 
nails in another room back of the 
office. Nails are neatly stacked in 
5 and 10 pound packages on wall 
shelving near a door opening into 





lection of ideas, sometimes bor- ; j é : 
ata ‘ntact. at other times An exterior view of the yard that “collects good ideas” 
c , at 
adapted. — ; ; 
Efficiency governs the layout of building materials. It is not a and 2x4's, the leading 
the plant. For instance, what loafing place. It is easy to curb call, nearest the office 
dealer has given a thought to the that habit by turning off or on, as opposite sides of the yard. 


most frequently called-for item in 
his yard and what has been done 
about it? In the Trostel yard 
2x 4's, eight feet length, have the 
call over every other item. To 
reach them Mr. Trostel steps 
across a driveway to a bin directly 
opposite the side door of his office 
on the right. Because he crosses 
to that bin oftener than any other 
it is the nearest to his office door 
in the layout. 

“Saving steps gives me more 
time to chat with my customers,” 
says Mr. Trostel, “and by so doing 
I have increased my business 40 
per cent this year. In my travels 
I have visited yards where the 
dealer walked thousands of need- 
less steps a day. In such a yard 


activity. 


“A 


ages 


the need arises, the atmosphere of 


of the 
value highly in my collection are’ 
Everything but laths, shingles, and 
posts is under one roof, and they 
are on the railroad trackage side 
of the yard; I lean toward short 
lengths for economy of hin room. 
having, for instance, in fir and pine 
flooring no lengths over 16 feet, 
and in two years’ time have had 
only one call for a 20 where | 
could not suggest a substitution; 1 
save from two to three pounds of 
nails on every keg by wrapping 
them in five and ten pound pack- 
during 
planning bin locations I place those 
that contain material from straight 


few 


In locating his 


ideas which I 


sidered that this 
by this move. 
tract on the same basis. 
interest. 
ing. 


spare time; and in 


bins 
lumber on the side of the yard 
opposite trackage Mr. Trostel con- 
material would 
have to be distributed throughout 
the yard by truck, anyway. 
saving of time and expense in un- 
loading has been cut almost in half 
One yard man does 
the work at so much per thousand a 
He also has the retail delivery con- 


The accessibility of every item 
is an outstanding source of sales 
Every bin can be driven 
up to, with plenty of space for a 
truck to get into position for load- 
And the customer can locate 
any item in the yard himself if Mr. 
Trostel or his assistant happen to 


this room from the office. 

“In weighing out nails at time 
of the sale,” says Mr. Trostel, 
“the tendency to give the customer 
good measure usually means a loss 
of about three pounds per keg. We 
weigh and package nails in spare 
time and save time and money, 
Five and ten pounds are the quan- 
tities usually asked for, so we have 
them ready.” 

The customer seeking enamel or 
stain or a door finds a compact dis- 
play to help his decision. Five 
dcors of different types, each with 
different enamel or stain, are 
hinged in a corner of the office, 
like the pages of a book. 

The Trostel Lumber Co.'s plant 
has been called by Union Pacific 
officials one of the neatest-looking 
yards on the road’s right of way. 
In the roofing over each driveway 
a Swastika design has been worked 
in composition shingles of various 
colors. 


items of 
doors on 


of mixed 


The 


Puts Service to the Customer First 


PHILADELPHIA, PA., July 5.—Advertising is 
a big fartor in the success of the modern yard, 
according to C. M. Buzby, of C. M. Buzby & 
Sons. 

“In paring expenses to the bone,” Mr. Buzby 
reflected recently in an interview with the 
AMERICAN LUMBERMAN representative, “efh- 
ciency experts have been telling retailers to 
eliminate advertising in the local newspapers, 
the programs and charity pamphlets and else- 
where.” 

Now, Mr. Buzby finds no cause to multiply 
words with the efficiency ambassadors. He has 
only demonstrated to his own satisfaction that 
the proposal to discard local advertising does 
not go far enough. 

“By that I mean,” explained Mr. Bizby, “it 
is all right to say that community advertising 
is a loss the way it is usually done. You know 
what I mean; a card stating ‘Fred Jones & 
Co., Lumber and Millwork’ or, ‘Compliments 
of Fred Jones & Co.’ I do not condemn local 
advertising because some retail lumbermen abuse 
it. Rather, I find fault with the copy and not 
the method. Let me tell you what I mean,” 

Picking up the new classified telephone di- 
rectory he turned to the retail lumber section. 
And this is what we saw: A dozen or more 





display notices, and with one or two exceptions, 
this paid space represented nothing more than 
a card giving the dealer’s name and address. 
But among the few exceptions there stood an 

















C. M. Buzby standing in front of his office 


unusually informative piece of copy. Both the 
trained and the untrained eye immediately fo- 
cused on the Buzby advertisement. There was 
nothing artistic or bombastic about it, but it 
commanded attention nevertheless. The space 
used by Mr. Buzby gave the facts the pros- 
pective purchaser of lumber always seeks before 
he goes to the yard. 

The first part of the copy assures the reader 
that the yard carries all grades of lumber in 
a large assortment of sizes, and will cut any 
store lumber to required size. The prospective 
buyer knows that he can go to the yard and 
select the lumber he requires. There is no 
waiting and no fear of buying his material 
“sight unseen.” 

Now read on further in the advertisement: 
“We perform all kinds of millwork for every 
building purpose. The millwork department is 
equipped to render quick service on any speci- 
fications.” 

Here again the customer feels the assurance 
that the special job he has in mind will be 
promptly and efficiently taken care of by Mr. 
Buzby and his associates. 

There follows a tabulation of lumber and 
millwork items in greatest demand. The reader 
finds that none of the building materials sold 
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Glacial ice once covered a very large 
portion of North America, its grinding 
force as it moved southward leveling our 
mountains and filling up our river valleys. 


As climatic conditions changed and the 
summers became longer, the flow ended 
where the ice melted as rapidly as it 
moved. As the glacial snouts retreated 
northward, they left always at their mar- 
gins rich deposits of ground-up material 
wonderfully suited to forest growth. 
In the gardens thus prepared grew the 
white pines which have made such a 
generous contribution to the growth and 
development of our country. 





But three species of true white pine Pinus Strobus grew in endless forests throughout north- 


have had extensive commercial use: eastern North America, but is now largely a memory. 
Pinus Strobus, which grew in endless forests throughout This is the most suitable and satisfactory substitute for 
the northeastern part of North America, but which, relatively Pinus Strobus, and, by reason of its great size, may be obtained 
speaking, is now largely a memory, although still obtainable in unbelievably large dimensions. 
in limited quantities. 


Pinus Lambertiana (Sugar Pine), with which the eastern Pinus Monticola (Idaho White Pine), which grows in the 
slopes of the Sierra Nevada Mountains of Central California northwestern part of North America, which is an excellent 
are densely covered. wood but cut from relatively small trees. 

Sugar Pine reaches its finest develop- 
ment in a heavily glaciated portion of 
the region of Madera County, where 
virgin old growth timber is to be had in 
unlimited quantities. 
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Madera Sugar Pine Company’s hold- 

ings were blocked out by early day 

Michigan Cork Pine producers and its’ 

lumbering methods and traditions were 

passed on to it by a generation of 

pioneer lumbermen who thoroughly 

understood the manufac- 

turing and handling of 

white pine. Throughout 

the years it has success- 

fully and_ satisfactorily 

served a most exacting 

Madera Sugar Pine, by reason of its great size may trade Fast and West, and 
be obtained in unbelievably large dimensions. still continues to do so. 


MADERA SUGAR PINE CO., MADERA, CALIF. 


{PIONEER CALIFORNIA PINE PRODUCERS} 
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Because of their general interest, especially to all users of pine lumber, 
this series of letters prepared by the Madera Sugar Pine Co., Madera 
Calif., and sent to its entire list of distributors, is being published serially 
in the American Lumberman, and will be available to any one interested. 
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by Buzby are exposed to the weather. The 
timid person, who knows little about his lum- 
ber requirements for a garage, a closed porch, 
or a sun parlor, is informed in the advertise- 
ment that, “We have a service man available 
to assist you in your problems—free.” 

Mr. Buzby has traced several sales directly 
to the notice, among them a recent $800 order. 

This is how it happened: George Brown, 
owner of a two-story residence, decided to re- 
model it, making the first floor a store and the 
upper part of the house an apartment. Mr. 
Brown is a carpenter, unemployed, and living 
in another house he owns just a few squares 
from the tenant house. He decided to do his 
own work and picked up the classified directory. 
Thumbing through the retail lumber section, 
his attention was attracted by the Buzby adver- 
tisement, and he called at the yard. Mr. Buzby 
and his associates did the rest, which. resulted 
in the $800 order. 

The Buzby yard is located on Washington 
Avenue, less than a dozen blocks from the 
center of the city. In addition to the business 
done direct with the carpenter and home owner, 
Mr. Buzby sells complete bills of goods to con- 
tractors who live in southern Philadelphia. 
Like many other retailers he has found busi- 
ness greatly curtailed, due to the lack of new 
building activity, but it seems that the remodel- 
ing and repairing orders are coming in just as 
good as ever, 

SHE pIETED and dieted until finally she was 
so thin she could go through a flute without 
striking a note. 


Pictorial 


The accompanying reproduction 
of a “broadside” circular which the 
Scarsdale Supply Co., Scarsdale, 
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Illinoisans Give Impetus to 


Emergency Farm Relief 


Decatur, ILL, July 5.—As a result of a 
meeting held here recently, attended by more 
than 3,000 farm bureau delegates, July 4 was 
made the occasion of a demonstration in every 
section of the State in behalf of the movement 
to bring about speedy passage of an emergency 
farm relief bill, urged by Earl C. Smith, presi- 
dent of the Illinois Agricultural Association. 
At the meeting held here, Mr. Smith reported 
that at a conference in Washington, attended 
by leaders from both Republican and Demo- 
cratic parties, an appeal was made for legisla- 
tion covering three salient features: One, that 
funds be provided for the disposal of accumu- 
lated crop surpluses ; two, passage of emergency 
legislation having for its purpose immediate 
price improvement for basic crops; three, estab- 
lishment of legitimate and effective control of 
future crop surpluses. 

As a result of this conference, Mr. Smith 
and his associates were asked to draft their own 
solution of-the problem. This was done, and 
Congressman Rainey’ of Illinois has introduced 
a bill whieh, if passed, it is believed will give 
relief to the farmers almost immediately. This 
bill provides-for the emergency only, as follows: 

1—That “the secretary of agriculture shall 
proclaim at once what percentage of this 
year’s crop of wheat, hogs and cotton is 
needed for home consumption. 

2—That any farmer selling wheat 
present his weight certificate to an 


shall 
agent 
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of the secretary of agriculture in his count 
and shall receive a negotiable certificate fo, 
that percentage of his grain that the Secre. 
tary’s estimate declares will be consumed at 
home on the basis of the tariff, or 42 cents 
for wheat. 

3—That an excise tax of 42 cents pe 
bushel be levied on the processing of wheat 
the tax to go into the Government fund t, 
redeem the negotiable grain certificates, 


It was explained to the meeting here 
Mr. Smith that this same system is to apply 
to hogs and cotton. It is designed to raise the 
price of farm products on the domestic market 


to a point equal to the tariff imposed on them, | 


Reports that have been received here indicate 
that this movement was given a_ tremendoys 
impetus through great dinner bell parades and 
demonstrations in many cities throughout the 
State, as a part of the Fourth of July celebra- 
tion. 

Inasmuch as the farmers consume 40 percent 


of all the lumber that is cut in the United | 


States, it is believed that the lumbermen gen. 
erally will be glad to support this legislation 
and it has been suggested that lumbermen every. 
where get immediately in touch with their rep. 
resentatives in Congress, urging passage of this 
bill before Congress adjourns. 


= =i 





Or May Exports, 23.2 percent in value were 
of crude 
May last year; 46.9 percent of finished manv- 
factures, against 51.9 percent, principally be- 
cause of a decline of about 40 percent in 
exports of finished manufactures. 


Map Shows Layout of Yard 


Off to the left the filling station 
operated by this company is shown. 
The explanatory legend says: 





N. Y., recently sent through the 
mail to all householders of that 
community, shows in a graphic way 
the location of the yard, also its 
general layout, so that anyone can 
see at a glance just where any par- 
ticular kind or item of stock is lo- 
cated in the yard. 

At the upper right-hand corner, 
it will be noted, an index hand 
points to the large warehouse and 
asks, “What have we in here?” 
followed by the answer: “Flooring, 
ceiling, shelving, shingles, lath, fin- 
ished lumber.” 

Just below is noted a small build- 
ing where ladders are stored, 
flanked by open bins for crushed 
stone, gravel and sand. Then 
comes the millwork storage build- 
ing, holding china closets, screens, 
storm sash, lattice, moldings and 
other items. 

In the center of the open yard 
will be noted stacks of dimension 
lumber. The company handles 
building materials, including brick 
as well as sewer pipe and miscel- 
laneous items including fertilizer 
and peat moss. 

Off to the left will be noted the 
arrival of a new carload of kitchen 
cabinets, while just below that are 
featured cedar posts, an outdoor 
summer house, flagstones for 
walks etc. 

Retailers will be interested to 
note the “bargain rack” located at 
the extreme front of the yard. The 
attractive office building and many 
other features of the yard are also 
indicated in this unique bird’s-eye 
map of a lumber yard. 
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To Our Customers 
and Friends: 


EN bird's eye view of our retad yard on Mestheote Raed 
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ST... 
Unique bird's-eye view of retail yard of Scarsdale Supply Co., Scars 


dale, N. Y., which impresses upon people of the community the 
location of the yard, and where the various commodities carried 


“This bird’s-eye view of our re- 
tail yard on Heathcote Road will 





SERVING THE 
ARSOALE 


needs we sell and deliver. By con- 
centrating our business all at one 
point we are able to quote low 
prices on all merchandise we 
handle. This summer marks our 
twentieth birthday. We have en- 
joyed growing up with Scarsdale 
and expect to serve the community 
for many years to come.” 

A few years ago the Scarsdale 
company operated a yard on the 
Harlem division of the New York 
Central. The development of build- 
ing in the Heathcote section of 
Scarsdale induced them to buy 
property on the Westchester & 
Boston Railway, where their Heath- 
cote yard is located. 


lage proper, where hardware, paint, 
garden furniture etc. were handled. 
About a year ago the yard on the 
New York Central was given up 


Heathcote. About six weeks ago 
a favorable opportunity was offered 
to dispose of the retail store busi- 
ness, so the executive sales office 
was moved to Heathcote. But it 
seemed that the public had difficulty 
in adjusting itself to the changes, 


so in order to impress the new lo | 
cation upon the people of the com- 7 


munity, and to show in a definite 
manner just what is handled in the 
yard, the drawing here reproduced 
was made, the original circular 
being 134 inches wide by 18 inches 
long. 





materials, against 18.3 percent in © 


give you an idea of the many home § 





They then built a store in the vil- i 


and the entire stock of building F 
materials and coal was moved to | 
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Plywood for 


Boston, MAss., July 5.—The Sargent Ply- 
wood Co. (Inc.), 40 Emery road, Allston, has 
co-operated in a most interesting demonstra- 
tion of the quite surprising possibilities of ply- 
wood as the major material in the modernizing 
of old houses. A job just completed at North 
Scituate, Mass., for which this company sup- 
plied approximately 6,000 square feet of Doug- 
las fir plywood to be used in place of lath, 
plaster, flooring and ordinary lumber, has 
effected an actual saving of $540 and produced 
a charming and more enduring and artistic 
home, according to architects, builders and ma- 
terial dealers who have been in close touch with 
the progress of the project. The total cost of 
the plywood was only $250 and its use reduced 
the labor cost by 3314 percent. 

The modernized house, now completed and 
occupied, and the garage are believed to be the 
first practical demonstration of the remarkable 
possibilities of plywood for such a purpose. The 
walls and ceilings are 44-inch 3-ply Douglas fir 
plywood. The same material was used in con- 
structing the bed-chamber closets, pantry and 
pantry cupboards. The kitchen floor is 34-inch 
5-ply Douglas fir plywood covered with lino- 
leum, and waste pieces left over from the laying 
of the floor furnished the material for closet and 
cupboard doors. Although the builder and car- 
penters who handled the job had used little or 
none of such material before, they encountered 
no difficulties and have completed a most at- 
tractive modern home. 

Some weeks ago a family man in comfortable 
circumstances saw a quaint old house on 
Mordecai Lincoln Road in North Scituate. Per- 
haps a century or so old, it had been neglected 
for many years. Unpainted and uncared for, it 
appeared to the casual eye well along toward 
complete ruin. But he saw the artistic beauty 
in the lines of the old homestead, and he had 
enough practical knowledge of construction to 
see that the original frame work of the old 
house was still in staunch condition. So he ac- 
quired the property with the idea of repairing 
and modernizing to provide his family with an 
unusually distinctive and comfortable home. A 
practical builder was retained to handle the job. 
While various possibilities were being consid- 
ered by the owner, Lester H. Smith, of the 
Sargent company, suggested that plywood might 
be used to good advantage in the work of 
restoration and modernizing. The owner and 
the builder studied this radical suggestion, and 
the more they looked into it the better they liked 
it. Final decision was in favor of Douglas fir 
plywood, and it was decided to use this material 
wherever possible, and to finish it by staining a 
light golden oak. 

The old partitions of moldy plaster and lath 
were torn out. The tottering central chimney 
was removed and rebuilt on the exterior to pro- 
vide a cosy fireplace at the side of the new 
living room. New partitions were built with 
Y%-inch plywood nailed to the studding, with 
dadoes varying from three feet to five feet in 
height in the different rooms. Plywood also 
was used for the new ceilings, painted white and 
made more attractive by squaring. Walls were 
finished in a light golden oak. Above the dado 
the plywood panel work was finished with one 
coat of shellac and two coats of a good filler. 

One of the most delightful rooms in the re- 
modeled house is the new kitchen. The new 
floor is 34-inch 5-ply Douglas fir plywood laid 
i sections that are 36-inch by 84-inch, and 
nailed at the joints and ends to strips of 2x4. 
‘our rooms, including a large living room, were 
reconstructed on the first floor. On the second 
oor are three bedrooms and a charming bath 
room. In each chamber a spacious closet is pro- 
vided by partitions of plywood. Oak stained 
doors were constructed of the plywood left over 
from the kitchen floor for closets and cupboards, 
and since well made plywood will not warp, 
no frames were necessary for these doors. Ply- 
wood also was used for the porch ceiling and 
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Modernizing 


inside of the railing to provide a mosquito-proof 
inclosure when screened in summer and glassed 
in during the winter. All outside walls, bath- 
room floor and ceiling were insulated with 
“Cabot’s Double Quilt” to make the house warm 
in winter and cool in summer. 

A decrepit shed was transposed into a mod- 
ern garage, by nailing red cedar shingles onto 
2x4 framework with 16-inch centers and finish- 
ing the interior %4-inch 3-ply Douglas fir ply- 
wood, and laying a concrete floor. The ply- 
wood is finished with varnish and is clean, at- 
tractive and practically impervious to stains and 
dampness. 

The use of plywood in the partitions of the 
bathroom is especially interesting because the 
roof causes a pitch in the walls and one solid 
section of plywood was used and bent and 
nailed in place without cutting. 

The sizes of %4-inch 3-ply Douglas fir ply- 
wood are 18x60 inches, 48x72 inches, 48x84 
inches, 48x96 inches 48x120 inches and 48x144 
inches. For the kitchen floor, the trimmings 
being utilized for closet and cupboard doors, 
the 5-ply 34-inch Douglas fir plywood was fur- 
nished in 36x84 inch size. 

The following tabulation of costs was given 
to the representative of the AMERICAN LUMBER- 
MAN by the builder to show the actual savings 
resulting from the use of plywood in this mod- 
ernization job. 


Actual cost Ordinary cost 





6,000 feet ply- re $ 690 
er $ 250 Solid lumber .. 1,150 
Solid lumber .. 1,150 ee 900 
reo 600 a ee 425 
RES: -Geeksnd ee 625 a 
cere $3,165 

TOE aenenee $2,625 


The total cost of the modernization job, in- 
cluding plumbing and electrical work, was 4,075, 
whereas the builder figured the cost would be 
4,615 if he used the standard ordinary mate- 
rials. He stated that a very substantial further 
saving had been effected by utilizing the ply- 
wood trimmings instead of buying closet and 
cupboard doors. He said further that in his 
opinion the job is good for a century or more 
and will be more enduring and involve less cost 
for upkeep than if ordinary materials were em- 
ployed instead of plywood. The result is cer- 
tainly artistic and charming, the plywood parti- 
tions giving the effect of paneled walls in every 
room in the house. 





Policies Continued, Facilities 
Strengthened 


St. Louis, Mo., July 5.—Following the death 
of the late Thomas C. Whitmarsh, under 
whose direction that company attained an en- 
viable position as one of the strongest and best 
wholesale lumber concerns in the middle west, 
T. C. Whitmarsh, jr., has been elected president 
of the W. T. Ferguson Lumber Co. Having 
practically grown up in this organization, with 
experience at the mills, in the sales department 
and as an executive, Mr. Whitmarsh is emi- 
nently qualified to carry on as head of the 
company. The policies and high standards that 
have always characterized the business are be- 
ing continued and the facilities for caring for 
the needs of its extensive clientele are being 
improved and strengthened. The W. T. Fergu- 
son Lumber Co. has always maintained close 
and friendly relations with the mills and to the 
trade has rendered prompt and satisfactory serv- 
ice. It handles yellow pine, West Coast prod- 
ucts, cypress and hardwoods, car material and 
grain doors and to these lines has added a pil- 
ing department and is now filling some impor- 
tant piling contracts. Mr. Whitmarsh says the 
company is in a strong position and every mem- 
ber of the organization, imbued with the spirit 
of its late executive head, is determined to main- 
tain the high place in the esteem and good will 
of the entire trade that it so long has occupied. 
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Is 


Old-fashioned 
Mississippi 






Shortleaf 


There’s 
Real Satisfaction 
In Every Foot 


Note the wonderful quality of these logs 
and you'll readily understand why “Bude 
Quality” lumber is so light in weight and 
easy to work. It’s the kind of lumber that'll 
satisfy the contractors, carpenters and builders. 


There’s satisfaction for you because “Bude 
Quality” will hold your trade and make good 
profits for you. All “Bude Quality” lumber 
is treated with Lignasan to kill sap stain. 
It's always BRIGHT lumber. 


Repeat orders follow a sale because this 
lumber is superbly manufactured — ends 
square, edges parallel, surfaces smooth, and 
patterns accurately moulded. 


Order “Bude Quality” finish, casing, base, 
ceiling, siding, moulding, boards, lath, in 
mixed cars. Write now for quotations on 
regular items and also on short length lumber. 


Grade Marked—Trade Marked 
Specie Marked 


Homochitto Lumber Co. 


BROOKHAVEN, MISS. 


Eastern Sales Offices 
Scranton, Pa. 













SOUTHERN HARDWOODS 


We have a separate hardwood plant 
at Bude, Miss., in which we are 
manufacturing Poplar, Red and 
Sap Gum, Cypress, Red and 
White plain and quar- 
tered Oak, Ash, 
Beech; Hickory, Soft 
Maple, plain and 
quartered Tu- 
pelo and Syc- 
amore. 


VA 


Also 
Selling 
“NEWMAN” 
Original Growth 
Longleaf Products 
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Built of Short Length Lumber “Olympic” Cot- 
tages Have Salvage Value 


Los ANGELES, CALIF., July 2.—With the fab- 
rication and erection of about 550 buildings to 
house more than 2,000 male athletes expected 
to compete in the Tenth Olympiad to be held 
here July 30 to Aug. 14, a unique record has 
been established. It is expected that many ad- 
ditional cottages will be built, perhaps up to 
750, before the entire project is complete. 

An interesting feature in this connection is 
the fabricating of the entire group of houses in 
complete sections at the lumber yard, which are 
transported in this form by trucks to the vil- 
lage site and assembled there. The entire fab- 
rication took place under specially built sheds 
in the main yard of the E. K. Wood Lumber 
Co., this city. 

Another feature is the use of short length 
lumber exclusively, not a piece being over 10 
feet in length, excepting the ridge poles used 
for the roofs. There was 1,740 board feet of 
lumber used in each building, including porch 
and floor. The flooring is grade-marked and 
kiln dried, of which half a million feet will be 
used in the completed job. Lengths ran from 
2°to 10 feet throughout the framework, which 
was nailed together, with the exception of as 


about 500 pieces.of lumber to be thus fabri- 
cated for each house. As each section of frame 
was finished, it was stacked on to the proper 
pile, all of the material being worked from 
right to left. As one man was storing the frame 
under cover, the other was inserting the proper 
lengths into their grooves and it was but the 
matter of a few moments to nail them together. 
Even the floor units were made in this manner, 
with the hole for plumbing and everything com- 
plete. 

The framework was thus kept under cover 
and dry, just as was all the lumber from the 
time it was selected until it was assembled. 
The various units were so arranged in order 
that there would be no confusion when the 
time came for assembling. After all the frames 
had been built, they were moved back again, 
left to right, and at this operation covered with 
Insulite. Hence, coming into the shed as stacks 
of short length lumber and cut Insulite, they 
emerged complete units or sections of houses, 
ready to be loaded on the company’s trucks and 
taken to the Olympic Village site. In the en- 
tire process, a comparatively few men handled 
the work with ease and orderly system. 











tical value, record will be kept of the athletes 
inhabiting each house so that the subsequent 
owner may point with pride to his property, 
The salvage angle was an important one jn 
the plan to construct single building units jn- 
stead of barracks. Designed and built to last, 
with reasonable care, for a long time, an ad- 
vantageous feature is that they can be taken 
apart without impairing their value. It js 
merely a matter of unbolting the several sec. 
tions and then bolting them together again. 
In addition to this, the lumber company has 
prepared plans whereby those who buy these 
houses and wish to enlarge them may do so by 
adding two more roms with a minimum of ex- 
pense and trouble. Then, too, according to Mr. 
Edmondson, in charge of the fabricating, the 
framework is substantial enough to put on sid- 
ing over the Insulite, if desired. Wéindows can 


also be installed and other features which will 
make inexpensive but practical dwellings. 
Finally, it is pointed out that this new method 
of constructing portable houses in mass produc- 
tion is showing the way to many possibilities 
both in the use of lumber, especially short 
lengths, and other materials. The readiness with 

















— 





(Left) An English type cottage, one of the architectural designs used in the construction of the Olympic Village. (Right) Workmen preparing the 
framework for the Olympic Village houses. To the right are shown the numbered details in stacks and to the left the complete frames which 
will be covered with Insulite as they are moved out again. The table forms are shown along the center track, and in the foreground a floor near- 
ing completion, with a workman boring a hole with an electric auger for the framing. There are also shown some portions of Insulite, cut to size. 


sembling, which was done by means of bolts 
and steel plates. 

Insulite was used for covering, including the 
roof. About 1,200 square feet of material on 
the average was used in each cottage, with the 
window spaces and ventilation openings cov- 
ered with screen. The Insulite was cut out to 
form in the lumber company’s mill with a spe- 
cial saw, a templet having been built with guide 
tracks for the motored saw to follow. 

3y no means the least interesting of the en- 
tire job was the actual fabricating of the com- 
plete house sections. Along the full length of 
the building shed was a series of form tables 
or templets made for each section of the four 
distinct types of houses built. These tables are 
so grooved as to admit the required individual 
pieces. As in the case of the Insulite, the vari- 
ous details, of which there are 110 for each 
house, were cut at the company’s millwork de- 
partment, numbered and stacked nearest that 
form table where assembly would be made. 

Thus organized, with two men working at 
each table, the nailing together was rapidly ac- 
complished. Including the flooring, there were 


The assembling of the village on a 331-acre 
tract, between Los Angeles business district and 
the ocean, was as readily accomplished. The 
corner members of the frames were beveled and 
provided with holes bored for the bolts. All 
this was done in the fabrication shed. Three 
men could in this way erect a complete house 
in about four hours. The miniature city has 
five miles of graded streets, eight miles of 
water lines and the entire tract has been fenced 
in so that it may be kept under strict control, 
and the public kept out. 

The portable homes of the athletes are about 
10 by 24 feet in dimension and consist of two 
rooms. They are so arranged that a vestibule 
leads into each room which in turn is provided 
with a shower and lavatory, bowls, clothes 
closet, with ample room for specially-con- 
structed beds, table, and chairs. All designs 
have porches. 

After the Olympic Games, the houses will be 
salvaged and made to serve as beach cottages, 
mountain cabins or desert dwellings. It is al- 
ready reported that most of those erected to 
date have been sold and aside from their prac- 


which the public is buying the salvaged houses 
shows that there is a market for such struc- 
tures. It may even be imagined that in the fu- 
ture such a house may be loaded on a truck, 
transported to another site and set up complete 
before sundown. The remarkable speed with 
which the entire Olympic Village was erected 
has caused widespread interest and reveals what 
can be done in this direction. 

In addition to the houses, there are 35 toilet 
buildings and 35 hot and cold tub bath units. 
There will also be a 600-foot administration 
building, a transportation building to accomo- 
date 70 buses, fire house, and every department 
which goes to make a village complete, even to 
a bank and post office. The athletes will not be 
permitted to leave the premises at night and so 
a special amphitheatre for entertainment will be 
built. All units throughout will be of wood 
frame construction. 





IN THE 625,000 miles of farm fences in IlIli- 
nois, there are about 200,000,000 fence posts, 
about 10 percent of which are renewed an- 
nually. 
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Why Not Tell Them About 
New Machines, Methods? 


Better organization, more co-operation and co- 
ordinated effort in the building industries are 
urged in the fifth volume of reports from the 
President’s Conference on Home Building and 
Home Ownership, just issued under the title 
“House Design, Construction and Equipment.” 
The hundreds of groups engaged in these in- 
dustries fail to combine their activities so that 
such economies will be effected as will bring 
within the reach of the wage-earning group of 
the population new houses of high standards, or 
raise the standards of American housing. The 
ineficiency of many groups is scored—“such 
labor-saving devices and materials as portable 
forms, ready-mixed concrete, plaster mixers, 
floor sanding machines, power drills, and paint- 
spraying equipment are used comparatively 
little; and ignorance of cost-saving materials 
now on the market is widespread. Efficient cost 
accounting, estimating and scheduling of work 
are practiced by but few builders.” Economies 
should be effected through factory fabrication, 
standardization and simplification, efficient stor- 
age and handling and year-around construc- 
tion. The American public, in consequence of 
inefficient building, pays too much for poor hous- 
ing. Construction of montonous repetitions of 
the same house plan on narrow, rectangular lots 
is condemned, and it is recommended that there 
be substituted planning and building for com- 
munities, making the neighborhood the true 
unit of design. Protection against the “jerry- 
builder” should be provided by a central in- 
spection bureau that would certify homes which 
meet certain standards. 

Manufacturers of what is known as funda- 
mental equipment—heating, plumbing, lighting 
and refrigerating—come in for high praise as 
marked exceptions to the general inefficiency 
of the building industry, and in this report they 
have provided inclusive data for the home 
owner on the comparative advantages of differ- 
ent types of such equipment, with information as 
to its cost and how to secure and maintain it. 

Copies of volume 5 may be obtained at $1.15 
each postpaid, from John M. Gries, Executive 
Secretary, President’s Conference on Home 
Building and Home Ownership, New Commerce 
Building, Washington, D. C. 


Coast Lumbermen See Slightly 
Better Situation 


_Loneview, WAsH., July 2.—Representatives 
of thirty-two of the larger lumber companies 
of the Pacific coast, meeting here June 29, were 
agreed that the general situation in the lumber 
industry is slightly more favorable than it was 
last fall. They emphasized, however, that no 
specific market improvement had been noted. 
Controlled production has been responsible for 
the average volume of stock on hand being re- 
duced since the first of the year. 

Figures submitted by Col. W. B. Greeley, 
secretdry-manager of the West Coast Lum- 
bermen’s Association, show that so far in 
1932, the combined record of lumber mills in- 
dicates that 108 percent of production has been 
sold since Jan. 1 and 115 percent of production 
shipped to distributing points. The former fig- 
ure indicates that stocks have been reduced by 
an amount equal to 8 percent of the actual pro- 
duction. In view of the slow rate of produc- 
tion this amount naturally is small, but never- 
theless indicates some progress toward getting 
the industry on a normal basis. So far in June, 
Col. Greeley said, the industry has sold 116 
percent of production and shipped a volume 
equivalent to 122 percent of production. 

The majority of the lumbermen attending 
the meeting were agreed that continued con- 
trolled production, through co-operation of all 
producers, and adherence to a reasonable price 
are desirable as the industry continues its strug- 
gle to steady itself through the present crisis. A 
number of plans for controlled production and 
price stabilization were presented and studied, 
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but no binding agreements were reached. 

Attendance at the meeting, which lasted all 
day, was limited to lumbermen. The gather- 
ing was called by C. D. Johnson, of Portland, 
Ore., head of the Pacific Spruce Corporation, 
and among those attending were E. S. Collins, 
of Portland, representing the Ostrander com- 
pany; F. A. Weyerhaeuser, of St. Paul, Minn., 
representing the Weyerhaeuser Timber Co. and 
F. R. Titcomb, of Tacoma, Wash., vice presi- 
dent and general manager of the Weyerhaeuser 
company’s western operations. 





To Resume on One-Shift Basis 


Boise, InpAno, July 2.—The Barber mill of 
the Boise-Payette Lumber Co. will begin cur- 
tailed operations soon, it is reported, with 700 
men being given work. Logging crews and a 
mill force will operate one shift daily. 





New Plant to Begin Operating 
When Industry Improves 


EpinpurG, Miss., July 5—While the new 
remanufacturing plant of the J. R. Buckwalter 
Lumber Co. of Union, Miss., has been com- 
pleted at this point, officials of the company an- 
nounce that it is not their intention to begin 
operations until there is an improvement in the 
general situation of the industry. The plant here 
does not include a sawmill, but embraces a com- 
plete remanufacturing plant, dry kilns and plan- 
ing mill. It is the plan to manufacture the 
lumber in the woods with small mills, trans- 
porting the product to Edinburg by trucks, and 
here run it through the remanufacturing plant 
and prepare it for shipment. A. I. Buckwalter 
advises that the company expects to handle 
from 60,000 to 75,000 feet daily when the plant 
gets into operation here. 

An interesting feature of this new plant is 
that the two high powered Moore reversible 
cross circulation kilns that have been installed 
and are ready for operation are housed in build- 
ings of wood. A. I. Buckwalter, president, is 
a firm believer in his product—lumber-—-and 
makes it plain that he intends to use it wher- 
ever practical. He has constructed his kiln 
buildings of lumber, using wood frame con- 
struction, double ceiled on the inside and 
sheathed with weather-boarding on the outside. 
Mr. Buckwalter points out that lumber is not 
only one of the best insulating materials, but 
is also the cheapest material suitable for good 
kiln construction. He believes that a properly 
designed lumber built dry kiln, protected with 
the right kind of paint, with acid-proof qualities, 
and used in connection with the modern type 
of low temperature, fast circulation kiln sys- 
tem will give many years of satisfactory serv- 
ice. *These new kilns at the Buckwalter plant 
here are of the double track, end piling type, 21 
feet wide and 64 feet long. Fans and heating 
system are installed below rail, and all three 
drying elements — temperature, humidity and 
circulation—are automatically controlled. 





Hardwood Mill Operators 
Discuss Problems 


Monroe, LA., July 5.—Thirty-three officials 
of hardwood mills throughout the southwestern 
territory, principally from Louisiana and Ar- 
kansas, gathered at the Hotel Virginia, June 
30, to discuss the problems of the hardwood 
lumber producer, and to seek some remedy again 
to get the industry back on a “pay-as-you-go” 
basis, and eventually get out of the present de- 
pression. The millmen in attendance repre- 
sented a. normal production of more than 150,- 
000,000 feet of hardwoods. C. C. Sheppard, 
Louisiana Central Lumber Co., Clarks, La., pre- 
sided at. the meeting which convened at 10:30 
a. m. and lasted until nearly 5 p. m. during 
which time not a member left, showing the 
intense interest being manifested in regional 
meetings of this type. 

This was the outgrowth of a general meeting 
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the 
Guesswork Out 
of Buying 


The surest way to win the goodwill of your 
customers and re-establish their*confidence 
in the true value of high quality lumber is 
to sell Booth-Kelly Douglas Fir lumber. 


Your customers know the advantages of 
buying trade marked merchandise. They 
can now buy Booth-Kelly Douglas Fir lum- 
ber with the same assurance of value. 


Booth-Kelly lumber is TRIPLY CERTIFIED— 
identified by the trade marks of West 
Coast Lumbermen's Association, the Na- 
tional Lumber Manufacturers Association, 
and by the mill number 20 of Booth-Kelly 


mills. 


Take the guesswork out of buying for your 
customers. Sell them Booth-Kelly Douglas 
Fir lumber. You can order anything you 
need in mixed cars. Write now for quota- 
tions. 


We are headquarters for Association Trade-Marked and 
Grade-Marked Douglas Fir Lumber. 


Bootle 
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TWO MILLS—SPRINGFIELD and WENDLING, ORE. 
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of hardwood men, held in New Orleans re- 
cently, and called by the Southwestern Hard- 
wood Manufacturers’ Club and the Hardwood 
Manufacturers’ Institute. The meeting held 
here, however, was strictly for hardwood opera- 
tors, and no one was invited unless he was 
financially interested in a mill operation. No 
association officials or others not actively in- 
terested in the production of hardwoods were 
allowed to sit in at the meeting. 

It was decided to adjourn the meeting until 
July 8, at which time it is hoped to have rep- 
resentatives from every operation in the South- 
west present. Representatives of east side mills 
were in attendance and a regional meeting was 
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called for operators in Mississippi, Alabama, 
part of Georgia and Tennessee, to be held at 
the Lamar Hotel in Meridian, Miss., on July 
7. J. W. Bailey and Carl Faust represented 
the east side operators and will be in charge of 
the Meridian meeting. 

Problems of the mill operators were dis- 
cussed at length at the meeting here and 
Mr. Sheppard had a list of questions which he 
asked each and every operator. Discussion was 
general as to sales, production, and shipments, 
and all operators were made acquainted with 
the conditions existing in the district as a whole, 
and will be better able to solve their own in- 
dividual problems. 


July 9, 1939 


_ No permanent organization was formed by 
it was announced that when permanent oy. 
ganization is brought about it will not work, 
hardship on any manufacturer from the stan. 
point of costs. It is possible that the office 
detail may be handled by the Hardwood Many. 
facturers’ Institute. 

It was definitely decided that the millme 
should meet at least once, and probably twice 
each month in all districts for discussion of 
their problems. Following the Meridian meg. 
ing it is expected that similar gatherings yilj 
be held in Texas and also in the southeasterp 
territory—Georgia or Florida. No 
meetings are to be held. 


Woodsy Log Cabin Display of Outdoor Needs 
Creates the Buying Mood 


In its issue of Dec. 26, 1931, the AMERICAN 
LUMBERMAN Carried an interesting story of 
how a big department store in Minneapolis 
was attracting an unusual amount of attention 
through the “Donaldson Village,” which showed 
a group of houses built of wood, that were 
being visited by hundreds of people daily. This 
store, operated by L. S. Donaldson Co., of 
Minneapolis, recently has developed another 
merchandising idea that is attracting a lot of 
customers, and incidentally is proving to be a 
splendid advertisement for wood. 


Announcement Brought Quick Response 


On April 27 last the company ran an adver- 
tisement announcing an aggressive policy ot 





Pine Sales Co.—cabin plan “Field,” LS 5632. 
It is built full size, on the fifth floor of the L. 
S. Donaldson Co. store, just as it would be out- 
doors, only the chimney being omitted. This 
cabin, it has been estimated, can be erected in 
the northern Mississippi Valley for $394, in- 
cluding the chimney. It is 21 feet wide by 14% 
feet deep, and makes a good sized showroom. 


Says It Help Sell Merchandise 


C. K. Olson, merchandise manager of 
Donaldson camp department, is 
about the Shevlin Pine camp cabin. 

From the merchandising 
cabin is excellent. It is a 


the 
enthusiastic 

He says: 
standpoint, this 
proved fact that 








list in her hand, she sits at ease in the camp 
cabin, and we bring into the cabin the entire 
group of clothing required by the camp. This 
service relieves her of all worry and effort 
in gathering this clothing together, and 
makes selection easy and pleasant. 

The selection of clothing for a boy or girl 
who is going to summer camp, is an import- 
ant matter, and involves a good-sized pur- 
chase. It is hardly fair to ask the mother to 
select clothing for her child for the entire 
summer out on the regular floor, where other 
customers may interrupt and the general 
busyness of the store may make it hard for 
her to concentrate. Our camp cabin gives 
her the privacy to which she is entitled, and 
enables her to take her time and feel 
she is making a wise selection. 


of summer camp clothing for a youngster 








it helps to satisfy the customers. We have 
tried selling cabin togs both ways—on the 
= ae pert 
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This is an exterior view of the full-size, 21x14-foot Shevlin log cabin 
that was erected by a Minneapolis department store 


merchandising clothing for use at summer 
camps. The advertisement was headed “The 
Donaldson Camp Cabin Opens—Built of Rustic 
Shevlin Pine—A Real Camp Headquarters.” 
The opening of the cabin as a place in which 
buyers of such clothing could make their pur- 
chases without having their attention distracted 
to other things, brought an immediate response 
from the public. People began to inquire about 
camp merchandise, and camp directors began to 
come in and make arrangements for summer 
equipment, despite the fact that ordinarily sum- 
mer camp merchandise is not pushed until a 
little later in the season. This camp cabin, 
constructed of Shevlin pine log siding, was the 
result of actual experience, which showed the 
desirability of having a private place in which 
to display camp togs. 

The cabin is one of those designed by Shevlin 


ee ae a 





regular floor and in the camp cabin 
know that with the cabin we 
customers, where before we 
satisfied people. 

The mere psychological effect of the cabin 
helps to satisfy the customers. The cabin 
itself smells like the pine woods, and just 
outside the door we have fish pools with 
running water. The first thing a woman 
says when she seats herself in the cabin is, 
“This seems just like the woods.” She re- 
sponds to the camp atmosphere, and is in the 
right mood to select suitable clothing for 
her boy. 


and we 
have satisfied 
had some dis- 





Camp Atmosphere Pleases Mothers 


We work closely with the camp directors, 
and have on hand complete lists of clothing 
requirements for each camp. The mother has 
only to say to us, “My boy is going to Camp 
Logan,” and we immediately show her the 
complete list of clothing required, With the 


An interior view of the Shevlin Pine log cabin, in which camp clothing 
is so advantageously displayed that it sells better 


will often take an entire morning. It re- 
quires careful consideration, not only of the 


exact garments, but also of sizes. We find 
that our sales of camp togs are now made 
much more easily, since we can give the 


mother the benefit of this private showroom, 
and can help her enjoy the experience of 
choosing clothes in the camp atmosphere. 


Lumber Dealers Profit by Co-operation 


Mr. Olson states that many of the customers 
for camp clothing have also been interested in 
the cabin itself, and have asked many questions 
about its size and cost. Such a cabin is an ex- 
cellent advertisement for Shevlin Pine log sid- 
ing. A lumber dealer can well afford to co- 
operate with a department store in installing a 
cabin of this sort. The G. M. Stewart Lumber 
Co., of Minneapolis, installed the Donaldson 
cabin. 





that F 
The choice j 


general © 








PETIT EO 


OR RRORR OT ET ITE” 


July § 











nt 


W 
bank 
of he 
conc] 
rema 
by | 
chest 
exec 
fund 
tion, 
Savi 
Co., 
Wes 

In 
ches 
culiz 
cout 
and 
Isla: 
poli 
the 
of < 

T 
Thi 
50,0 
mat 
new 
tal 

A 
lars 
thr 
Lu 
We 
can 
Por 
her 
pre 
tur 
$1 

‘ 
pec 
the 
ris 
th 
wl 


vit 
ho 
in; 
mi 
in: 


w 
m 
ne 
bt 
$: 
lo 











general § 


we 


e Camp 
entire 
Dp. This 
effort 
r, and 


or girl 
mport- 
d pur- 
ther to 
entire 
2 other 
reneral 
ird for 
gives 
sd, and 






















»1 that § 
choice | 
ingster 











»thing 


It re- 
of the 
‘e find 
made 
ve the 
yroom, 
ice of 


pre. 


ation 


tomers 
sted in 
estions 
an ex- 


72 RETO 


yg sid- | 


to co- 
lling a 
umber 
aldson 













July 9, 1932 


AMERICAN LUMBERMAN 











Creosote Oil Prevents Decay 
and Termite Damage 





FOUNDATION 
TIMBERS 


LUMBER 
POLES 


TERMITES 


Write for booklet telling how Termites destroy foun- 
dation timbers. For permanent prevention, use A & L 
Timber, Pressure Treated with Pure Creosote Oil. 





AYER & LORD TIE Co 


CHICAGO, ILLINOIS 


Plants—Carbondale, Ill., Grenada, Miss., Louisville, Ky., 
North Little Rock, Ark., Montgomery, Ala. 


Marine Ways—Paducah, Ky. 


FENCE POSTS 
PILING 


RAILROAD 
CROSS TIES 














Wave of Home Building Immi- 
nent in Westchester County 


Wuirte Prains, N. Y., July 5.—Only the 
banks are standing in the way of a great wave 
of home building in Westchester County is the 
conclusion that can be drawn from guarded 
remarks made in an exclusive interview today 
by Reginald P. Ray, executive of the West- 
chester Title & Trust Co. in charge of the 
execution of the $1,000,000 small home finance 
fund recently made available by that institu- 
tion, working in conjunction with the Bowery 
Savings Bank, the New York Title & Mortgage 
Co., both of New York, and the Lawyers 
Westchester Title & Mortgage Co., of this city. 


In any study of building conditions in West- 
chester, allowance must be made for the pe- 
culiar location of the county. It is the first 
county north of the Greater New York line, 
and contains, with Nassau County on Long 
Island, the most exclusive suburbs of the metro- 
politan area. Westchester is supposed to have 
the largest proportion of millionaires per capita 
of any county in the United States. 

The county also has industry of its own. 
This city, the county seat, has a population of 
50,000; Yonkers has 135,000; and there are 
many smaller cities supporting their own daily 
newspapers and their own industries. The to- 
tal population of the county is about 500,000. 

At present, however, this area is relying 
largely on its richer commuters to carry it 
through the depression. While the AMERICAN 
LUMBERMAN representative was talking to 
Westchester building people, the announcement 
came out that John D. Rockefeller, jr., whose 
Pocantico Hills estate is just a few miles from 
here, would spend another $1,000,000 on im- 
proving his grounds. Among the new struc- 
tures will be eight employees’ cottages, costing 
$10,000 each. 


Mortgage officials laid great stress on this 
peculiar condition when they explained why 
they thought new home financing was a good 
risk here at this time, They did not think 
- these conditions could be duplicated else- 
where, 


Plan Provides for New Homes 


The million-dollar home financing plan pro- 
vides building loans with mortgages on small 
homes. The homes must be new; no remodel- 
ing jobs will be considered. Also, the owner 
must live in the home himself, and the build- 
ing must cost not less than $5,000 nor more 
than $9,000. 

A real estate group’s announcement a few 
weeks ago said that homes in Westchester were 
more than 95 percent rented. Mr. Ray would 
not confirm this story, but said that small home 
building was needed. He stated that from 
$50,000 to $60,000 of the fund had already been 
loaned out on ten homes, and that applications 


for building loans were coming in rapidly. 

He believes that the group will have no trou- 
ble in selling the mortgages to investors, but 
said that no attempt to market the securities 
had been made yet, as it will be three or four 
months before the homes are ready for oc- 
cupancy. 

Homes are for sale in the county, Mr. Ray 
said, and it is not the intention of his group 
to make things difficult for the owners who 
wish to dispose of their property. However, 
a survey by the mortgage companies showed 
that the homes for sale all are in the price 
class above $9,000, and that is why the limit 
was set at that point. 


Mr. Ray said that he knew of no definite 
policy on the part of the fund to encourage 
buying building material from local dealers, 
but he said that so far, no mail order houses 
had been brought up for loans. He did not 
say whether his terms were more favorable 
than those of the mail order concerns. The 
rate of interest varies somewhat with the con- 
ditions of each mortgage, but is kept low. 





Believes Lumber Industry Will 


Be First to Feel Improvement 


NortH Tonawanpa, N. Y., July 5.—Com- 
menting on a news item that appeared in a 
recent issue of a local paper, with reference 
to large shipments of lumber being received at 
the yards of the R. T. Jones Lumber Co., Mr. 
Jones said that his company had been receiving 
by rail and water a large amount of white pine 
lumber imported from Canada prior to the date 
on which the lumber tariff became effective. 
Shipments being received from the Pacific 
coast, he said, are coming along regularly and 
are for his concern’s usual supply of West 
Coast lumber for distribution from Tonawanda. 
In further comment on the situation, Mr. Jones 
said: 

In view of the fact that the lumber indus- 
try was suffering several years prior to the 
stock market break of 1929 and the further 
fact that production and prices have been 
greatly reduced, we believe that it will be 
the first to feel the effect of improved busi- 
ness conditions. It would seem that the bot- 
tom has been reached in the lumber industry 
and if the industry does not become too op- 
timistic in an attempt to raise prices before 
a marked increase in demand takes place, we 
may look for more normal conditions. 

The obstacle which is now retarding a re- 
turn to normalcy is a failure on the part of 
legislative bodies to curtail expenses and 
cease appropriations for anything except ab- 
solutely necessary expenses of government. 
If public opinion is strong enough to stop 
the extravagant and wasteful acts of these 
legislative bodies and relieve the people of 
the extreme burden of taxes from which they 
are suffering, there is nothing to prevent 
business going forward with entire confi- 
dence, 


Nine Wisconsin Lumber Com- 
panies Charged With Un- 


fair Practices 


Mapison, Wis., July 5.—The Wisconsin 
State department of agriculture and markets 
has issued a formal complaint against nine lum- 
ber companies with 60 or more yards in the 
northern part of the State, making charges of 
violations of the so-called fair trade acts. Re- 
striction of retail distribution in the building 
materials field and unlawful competition are 
averred in the complaint. 

The State department, which issued the com- 
plaint after hearings at Ladysmith, Abbots- 
ford and Rice Lake, Wis., has ordered the re- 
spondents to appear in answer at Rice Lake, 
on July 12, for the purpose of determining 
whether or not an order to cease and desist 
from the alleged practices shall be issued. The 
respondents, according to the complaint of the 
State department, 
with the common purpose of restricting the 
retail distribution of building materials and 
other commodities, to the so-called “legiti- 
mate” dealers, and with the further purpose, 
intent and effect of stifling and supressing 
competition in the sale of building materials 
at retail, have conspired together and con- 
federated together to prevent persons seek- 
ing to enter, or engage in, the business of 
selling, among other things, building mate- 
rials at retail prices, from obtaining such 
building materials from manufacturers and 
other usual sources, at wholesale prices, and 
have, by proposals and threats of boycott 
and other unlawful means, induced manufac- 
turers of building materials to refuse to 
sell their products to such persons, partner- 
ships and corporations, whom they designate 
as “illegitimate” dealers, and have co-oper- 
ated together, and do now co-operate to- 
gether, to maintain so-called “legitimate” 
channels of distribution in the retail building 
materials business in the State of Wisconsin. 

Further parts of the complaint present 
charges of co-operation on the part of respond- 
ents to obtain uniform prices which tend to be 
beyond the prices that would normally prevail ; 
that price lists have been exchanged and price 
information as well, in order to adjust prices to 
a general level, and that there have been acts of 
combination to divide territory and business 
among competing dealers. The acts charged, 
states the complaint, constitute unfair methods 
of competition and unfair practices under the 
meaning of the Wisconsin fair trade practices 
act (popularly called the “unfair trade prac- 
tices” act). 





Tue NationAL-AmErRIcCAN Wholesale Lum- 
ber Association is doing some effective promo- 
tional work for wood in asking all of its mem- 
bers to place this stamp on every order: “Load 
this material in good order car of wood con- 
struction.” The association is supplying rubber 
stamps for this purpose at 50 cents each, 
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—— — — only practical difficulty. The manner in which a 
| the difficulty was overcome is illustrated in the Point 
accompanying sketch. Bottom of the door jg 
supported by wheels or sheaves that run op 
rails embedded in concrete, while on top there ; is ACK 
a horizontally mounted roller that runs between J in 
guides made from 2x6-inch timbers. There are a 
six doors, three on either side of the center S bi 
line, and to close the space between them when oo 
in the shut position it is necessary to have a i arti 
: meeting rail. Detail of this meeting rail jg Mich 
. a, 8 - shown in an accompanying sketch. —* 
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Allwood airplane hangar built at Walla Walla, Wash., is here shown during construction ay 
At 
of for 
R © stand: 
etall stock Used tor Hangar oa 
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WALLA WALLA, WASH., July 2.—The City design with lattice roof trusses. The architect A 
of Walla Walla decided to construct an air- prepared a plan in accordance with this sug- BS § wwhicl 
plane hangar, and put the matter in the hands gestion. The contractor’s bid on this was , , grow 
of a specially appointed commission of prac- $3,961, and it won the contract. An alteration Sectional view gram 
tical men. [his commission invited bids on made in the plan by the commission was the of door hood have 
the structure, giving only the size of the build- substitution of an arch rib type patented truss and rollers at 
top, and — 


ing desired, 80x100 feet. It left the method (made by the Arch Rib Truss Co., of Portland, 
of construction optional with the bidder, as it Ore.) in place of the all timber lattice truss 
did not have plans and specifications prepared shown in the original plans, and there were rest 


wheels on rails 
at bottom 





















































by professional engineers and architects. rooms added also, these changes bringing the 
Two of the bids submitted were on 80x100- total contract price up to $4,600. 
foot hangars with concrete walls, one offering Accompanying this article there is a sketch oO" 4 a - 
these with arch type truss roof for $8,490; the of the floor plan of the hangar as actually built. A ee: waxed 
second offering Lamella trussless roof for Mr. Keen, the contractor, did all the work with Oo.) a feng, 1 43°: a ark 
$5,850. A third bid was for an all-steel struc- his own men. The accompanying photograph r 7 oe 
ture, of reduced size, only 80x60 feet, and shows the hangar in process of construction. pth aa ana hgr aaa 
amounted to $6,329. The work was supervised by D. W. Miller, AS A SA ICR teh ee 
The winning bid was on an all-frame struc- commissioner of public works of Walla Walla. Paes Sones 9:55" $282: ‘yy 
ture, 80x100 feet. It is possible for such a The hangar is ready for use as soon as grav- Pe RS aE eh a 
structure to be erected in any community, and elled highway is completed. After construc- 
the fact that a low price may be quoted opens tion had been completed, Mr. Miller wrote the 7 
opportunity for retail lumbermen to get in on architect that “We found this building eco- Fz 7 
the business. A Walla Walla contractor, O. D. nomical in first cost, and admirably adapted to J ; 
Keen, a few days before the opening of the the purpose for which it was planned. : T 
bids, approached Arnott Woodroofe, associated Before the contract was awarded there was yA —— 
with H, E. Crawford in Crawford & Wood- a good deal of discussion of the relative merits : ! 
roofe, architects, Walla Walla. It will be re- of wood and other materials. Advocates of — 
called that in the AMERICAN LUMBERMAN of _ steel construction pointed out that wood burns. F Detail of construction that 
March 19, pages 36 and 37, a plan by Mr. but the commission believed that steel would , of meeting rail used not 
Woodroofe for a low cost home was shown. fail as quickly under such intense heat as would 4 between sections of ' supe 
The contractor suggested to the architect be generated in a hangar fire, and that effects the door ' am 
that, as the majority of the bidders were con- of such a fire would be substantially as dis- Ke 7 E and 
centrating on concrete and steel, it might be astrous as in a wood structure. —— oO ' add 
a good idea to put in a bid on an all-timber Details of door construction presented the i = 
the 
' m tinu 
ae Si 
Floor Plan and List of Materials _ 
' a. 
Following is a list of the materials used in the construction of all-wood airplane hangar = 








built at Walla Walla, Wash.: 

Excavation—About 100 yards. Gable Studs—32 pes. 2x6-in., 12-ft. 

Concrete—No floor; 36 yards in footings. do—12 pes. 2x6-in., 9-ft. 
LumBer List— do—10 pes. 2x6-in., 18-ft. 

Plates—48 pcs. 2x6-in., 20 ft. Shiplap—10,200 bd. ft. 1x8-in. 

















| - : eee cae Maelo vd V Rustic—7,200 bd. ft. 1x6-in. 
eas tt Cn ok” on Door Guides—234 lin. ft. 2x6-in. 
, Posts—10 pes. 10x10-in., 18-ft. Hood Over Track pes. 2x6-in., 20-ft. 
; Track Braces—2 pes. 6x8-in., 20-ft. rruss Braces <8 pes. 2x8-in., 24-ft. 
| Track Post—2 pes. 4x6-in., 18-ft. do—12 pes. 2x8-in., 20-ft. 
Track A MILLWORK— 
press. Braces—?2 pcs. 4x6-in., 20-ft. Windows and Frames—52, 9x12-in., 8- 
do—2 pecs. 2x6-in., 16-ft. light. 
Rafters—260 pes. 2x10-in., 20-ft Doors—6, 13’8”/18'0"x214", top panel 
sridging- glass (Estimated at $80 each). : 
Stud—280 lin. ft. 2x6-in Arch Rib Trusses—5, 80-ft. span (Esti- 
Tie SS Joist-—-809 lin. ft. 2x3-in. mated at $180 each). 
~~ ee : MISCELLANEOUS— 





Painting—Outside, 2 coats; inside, none. 
nt Ms 2 Roofing—85 rolls, 2-ply built-up, grav- 
This is a sketch of the floor plan of airplane elled. 

“a hangar, constructed of wood at Walla W Toilets—2, including urinals, wash basins 
84 8 Wash., f 1 alla, and stop sink (Installed by city). 
ee ——_B—}-!" = as at low cost Wiring—(Installed by city.) 
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Points Out That Timber Can Be 


Grown as Farm Crop 


Jacksonvitte, Fta., July 5.—Believing that 
certain advertising copy of that company was 
calculated to create misunderstandings as to the 
possibilities of growing timber as a farm crop, 
a letter has been addressed to the publicity 
department of the lord Motor Co., Detroit, 
Mich., by S. J. Hall, of Forest Managers 
(Inc.), of this city. In his letter, Mr. Hall 
says : 

In the last issue of the Literary Digest 
your “Self Help” advertisement refers to the 
possibility of “getting out of yearly crops 
most of the basic materials which we now 
get from forest and mine.” 

We wish to point out a fallacy in one of 
your premises which is commonly held by 
many who are not familiar with the produc- 
tion of forest products; namely, that timber 
is an exhaustible resource similar to coal, 
ores and other non-renewable products. This 
misunderstanding is a hold-over from earlier 
days when practically all the timber that was 
eut came from original growth stands. 

At present a large part of the production 
of forest products comes from second growth 
stands which are capable of being managed 
to furnish a continuous annual supply of 
wood in a form that so far has been most 
satisfactory for industrial requirements. 

In actual fact, wood is a farm crop 
nearly every farmer has a wood lot 
which he can cut the annual increment by 
growth. We feel that in any self-help pro- 
gram, the growing of wood as a crop should 
have a prominent place. One 


and 
out of 


good reason is 
















that it offers a way to profitably utilize land 
not well suited for other farm crops. It is 
superior to many other farm crops in that 
a much less smaller investment is required 
and the market is more stable. There is the 
added advantage that the crop is not perish- 
able. If the market should be low one year 
the harvesting may be postponed and, during 
the waiting period, the wood products con- 
tinue to increase in volume and value. 
Statements such as contained in your ad- 
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vertisement indirectly do a great deal of 
harm to the wood industry by creating the 
impression in the public mind that wood is 
an exhaustible resource and should be con- 
served. It causes a tendency to turn to sub- 
stitutes, most of which are not nearly so 
well suited for the purpose desired. The re- 
sulting falling off in wood consumption 
backs up on the land owner who has no re- 


course except to fight to regain his legiti- 
mate markets. What with high taxes, high 
transportation costs and losses from _ fire, 


floods, drought and insects, which continually 
afflict farmers of all description, doesn’t the 
producer of forest products deserve a break? 


Main Line Road 


The main line logging road of the future! 
What will it be? 

In the past at logging congresses, and every- 
where among lumber producers, for many years, 
the term “main line” meant railroad. in the 
woods the railroad succeeded the skid road. 
Now comes the main line truck logging road 
deluxe. 

During the last few years many truck logging 
roads have been built, but it has remained for 
the veteran logger, lumberman and engineer, 
E. S. Collins, to lay out a main line road for 
truck log hauling, under specifications similar 
to State highway construction. 

This private truck highway at the present 
time extends five miles, running from the mill 
pond of the Grande Ronde Pine Co. at Pon- 
dosa, Ore., near Baker, into the timber. The 


(Left) Unloading a Chevrolet truck at pond 

of the Grande Ronde Pine Co., Pondosa, Ore. 

(Center) Loading logs on spur road near main 

line. (Right) Main line of Grande Ronde Pine 
Co.’s private truck road 


41 
All Company's Mills Closed 


Down 


CoLuMbus, Onto, July 5.—Following a meet- 
ing of the board of directors of the W. M. Rit- 
ter Lumber Co., at its offices here, it was an- 
nounced that all mills of that company will at 
once be closed down and will remain closed 
until market conditions improve sufficiently to 
justify a resumption of operations. This will 
affect nine large band mill operations in West 
Virginia, Virginia, Tennessee, North Carolina 
and South Carolina. 


or Truck Hauling 


road is 22 feet wide, with a continual grade, 
averaging 2 percent, maximum of 3 percent, 
with no adverse grade. There are no curves 
exceeding 20 degrees. The grade is built up 
with coarse rock, surfaced with finer rock, and 
completed with surface binder. Four 5-ton 
trucks will deliver 80,000 feet a day to the mill. 

Eventually the main line will be extended, 
and in the meantime laterals, or spur lines, will 
be added to tap the timber. The trucks are 
loaded with logs in the woods by means of a 
horse jammer, while they are unloaded at the 
mill pond with a steam unloading rig. 

It is interesting to note that E. S. Collins, 
head of Grande Ronde Pine Co., as well as 
various other lumber and timbering interests in 
Oregon and Washington, laid out this innova- 
tion in logging road construction, in person. 


Mr. Collins was formerly a Pennsylvania lum- 
berman. He was educated and practiced as a 
civil engineer. In his many years in the logging 
industry on the Pacific coast he has always laid 
out all of his roads. 

One factor of economy in the operation of 
a private truck road, such as this, is that it is 
not necessary to secure State licenses for trucks, 
and also there is a saving of 4 cents a gallon 
in the State gasoline tax. 

















OAK FLOORING 


Pine and Hardwood Lumber 
ALL IN ONE CAR 


Longleaf Pine Lumber and Dimension 
Shortleaf Pine Finish, Trim, Mouldings 
Shed and Yard Stock Items 
Oak and Gum Trim and Mouldings 
Red and White Oak Flooring, Plain or Quartered 
Industrial and Railroad Timbers Our Specialty 


TREMONT LUMBER COMPANY 


CHICAGO OFFICE: 307 North Michigan Avenue 








ROCHELLE, LA. 


Tremont Stock is Grade 
Marked and Trade Marked 
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National Production, Shipments and Orders 


Wasuineton, D. C., July 5.—Following is the National Lumber Manufacturers’ Association report for two weeks ended June 25, and for 


twenty-five weeks ended that date, covering mills whose statistics for both 1932 and 1931 are available, and percentage comparison with statistics 
of identical mills for the corresponding period of 1931: 


TWO WEEKS 
Softwoods: 
Southern Pine Association (Including North 
Carolina pine) ........ PTT err ececeseoocoee 
West Coast Lumbermen’s Association........ 
Western. Pine Association (Inland Empire and 
California mills) ....... Seaeeneceeeuecesene 
Northern Pine Manufacturers. ........sscese8 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 


Total softwoods 
Hardwoods: 
Hardwood: Manufacturers’ Institute....... awe 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 


Tes DOORS csdcavcddevceosene veeoute ee 
Se CUGENED cccecccsecedeccceesees eeees 
TWENTY-FIVE WEEKS 
Softwoods: 
Southern Pine Association (Including 
CE BUNS nv coccceecess eoeecccccceecceoe 
West Coast Lumbermen’s Association........ 
Western Pine Association (Inland Empire and 
I es dae deel eeerns 
Northern Pine Manufacturers........sseesses 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 


North 


BOURE GOCEWOOES c ccccsccvcscecse - eeeee 
Hardwoods: 
Hardwood Manufacturers’ Institute..... janes 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 
Total hardwoods ....... leet ence eed Pe ° 
ee WOGEED cc cecccsntocs iteavaenen cnecune 


Average No. of 

















Production Percent Shipments Percent Orders Percent 

Mills 1932 of 1931 1932 of 1931 1932 of 1931 
104 38,311,000 74 44,015,000 69 40,559,000 68 
201 100,772,000 48 123,075,000 57 112°942'000 54 
104 68,889,000 53 65,397,000 60 64,979,000 62 
7: 1,884,000 23 7.574.000 153 5,983,000 17 
16 257,000 8 2°017,000 72 1'715,000 € 
432 210,113,000 “52 242,078,000 61 226,178,000 am 
137 12,534,000 5 16,254,000 38 16,415,000 53 
16 1,029,000 24 2'159,000 69 2° 386,000 ~ 
153 13,563,000 47 18,413,000 59 18,801,000 s 
569 223,676,000 52 260,491,000 61 244,979,000 59 
108 496,295,000 62 575,840,000 66 582,506,000 67 
201 1,376,642,000 5: 1,592,147,000 59 1,494,195,000 33 
104 538,007,000 48 859,097,000 66 847,288,000 66 
7 13,362,000 19 52,476,000 5 45,605,000 68 
19 12'388,000 24 22'133,000 65 21'990,000 67 
439 2, 436,694,000 B2 3,101,693,000 63 2,991,584,000 “8 
152 202,894,000 5 268,633,000 66 251,084,000 61 
19 21,961,000 28 35,895,000 66 32,415,000 61 
171 224,855,000 53 304,528,000 66 283,499,000 61 
591 2,661/549,000 52 3,406,221,000 63 3,275.083,000 61 





Relation of Unfilled Orders to Stocks 





WasHIncrTon, D. C., July 5. 

footage June 25, 
—Association— 

Southern Pine Association 


West Coast Lumbermen’s Association......... 


Following is a statement for five associations of the gross stock 
and the percentage relationship of unfilled orders to stocks: 


Orders of 
No. of Gross Unfilled Stocks— 
Mills Stocks Orders Percent 
° 105 624,827,000 50,080,000 8 
. 171 1,126,621,000 110,364,000 10 


Western Pine Association (Inland Empire and 


California mills) Ceevesoess 
Northern Pine Manufacturers’ Association 
Hardwood Manufacturers’ Institute 


eee eee wees eeeeeee 


144,588,000 9 
11,351,000 6 
77,821,000 10 


122 1,562,726,000 
7 204,797,000 
7 756,428,000 





Delivered Prices on Lumber at Retail 


Wasuincton, D. C., July 5—The Department of Commerce has secured through the bureau 
of the census the following prices per thousand for lumber items and per hundred square feet 
for shingles, as the average paid June 1, by contractors for material delivered on the job, these 


being selected from the complete list: 


Flooring, 1x4” 


No. 1 Dimension, Common 10 to 16 Shingtes, Extra 
SISILE, 2x4—16 Boards Southern Douglas Clear,16”, 5/2 
Southern Douglas 1x6” pine fir e Cy- 
pine fir No.1 “C” e.g. No.2v.g. Cedar press 
New Haven, Conn.........-ee- $37.00 $28.00 Te neal $5.50 ae 
New Bedford, Mass............ 38.00 28.00 $80.00 $55.00 4.60 ape 
Poughkeepsie, N. Y............ ones 38.00 28.00 adee in tie enae ‘ice 
i Mh. Ressecdeescerace aes ai 35.00 31.00 75.00 65.00 4.25 ws 
i $36.00 carne 34.00 85.00 oon 5.25 be 
OS FF eae 40.00 37.50 35.00 75.00 70.00 6.40 ce 
WMEIMGOIPMIM, PBccccccccccceses 35.00 39.00 35.00 73.00 72.50 6.60 $7.75 
ee Se eee 36.00 40.00 33.00 75.00 75.00 6.50 7.50 
SS * Serer 32.00 32.00 i od 65.00 60.00 6.75 oe 
Columbus, Ohio..........-ceee. 36.00 36.00 48.00 70.00 65.00 5.00 Re 
Sch eneceeerereveens 32.00 36.00 45.00 68.00 50.00 3.60 wie 
I IN a irs bee a Oe OEM 37.00 41.00 35.00 via aa 5.50 anes 
ED PO, TOR co cccccccveses 40.00 40.00 aecie 70.00 60.00 5.00 5.00 
Si) Snes 31.00 Sees oe 70.00 ain 5.00 Ee 
Des Moines, Iowa............. 40.00 mae 36.00 70.00 70.00 5.50 5.50 
Milwaukee, Wis............... 25.00 26.00 25.00 60.00 70.00 6.00 
mmmONe Chee, Misc. ccccccveses 36.00 36.00 47.50 65.00 65.00 4.20 
ee ae 47.00 45.00 bea 75.00 4.00 
Grand Forks, N. D............ atin 35.00 29.00 edi 60.00 3.80 
a See, WO, nccewesevsrec 30.00 wie 35.00 80.00 ci 4.00 
San Francisco, Calif........... eee 18.00 18.00 vows 45.00 3.50 
eee Se, GI a abn wcccbenes ote 17.50 17.50 38.00 2.25 





Western Pine Summary 


[Special telegram to Amertcan Lumperman] 


PorTLAND, OreE., July 6—The Western Pine 
Association reports as follows on operations of 
Inland Empire and California mills during the 
two weeks ended July 2: 

Average number of mills reporting, 1090: 


Total production for two weeks.. 63,465,000 
EE ine ach nae pee o aa eae x <b 61,229,000 
CUE BOOGEVOE nove vcscvecccceces 61,045,000 


Report of average of 98% mills: 
Average weekly capacity........ 
Weekly aver. for 3 previous years 
Actual production, weekly aver. 
Report of average 100 mills: 
Average weekly production..... 55,893,500 
Unfilled orders—July 2 (95 mills) 98,520,000 
Gross stocks—July 2 (95 mills). .1,184,366,000 


116,165,500 
74,391,500 
29,396,500 


Weekly averages of identical mills, average 
number, 93%: 

c—Two Weeks Ended——\, 

July 2,1932 July 3, 1931 


Production .....:+:+. 29,396,500 50,748,500 
NOES ccecccaces 28,484,000 46,521,000 
Orders received ..... 28,657,000 46,936,000 
Identical mills— 
Production, weekly average for 3 
previous years (average number 
Oe GL SEPM ciencn vader cuves 55,446,500 
On July On July 
2, 1932 3, 1931 
Unfilled orders (94 
SES aretsenerives 98,260,000 130,519,000 


Gross stocks on hand 
CPG WEP cccccsce 1,179,319,000 1,671,902,000 








TELEGRAPHIC REPORTS 
OMITTED 


The National Lumber Manufacturers’ As- 
sociation compilation of statistical reports 
from member associations for the two weeks 
ended July 2, and the West Coast Lumber- 
men's Association's statistical report for the 
same period, have been delayed because of 
the Fourth of July holiday, but publication 
of these telegraphic reports will be resumed 
in the next issue of the AMERICAN LUM- 
BERMAN. 











Hardwood Prices 26 Years Ago 


RHINELANDER, WIS., July 5.— Among the 
archives of his office, C. P. Crosby, one of the 
old timers in the lumber business in the North, 
head of the Crosby Hardwood Lumber Cc., has 
some interesting documents in the form of con- 
tracts made a good many years ago with pro- 
ducers of lumber in that section. One of these 
contracts, dated July 25, 1906, covers purchase 
by Mr. Crosby of a quantity of hardwoods for 
which the prices f. o. b. cars Dancy, Wis., were 
as follows, covering the grade “shipping cull 
and better :” 

Birch 


ee TET eee eT ee TC $15.25 
re 17.25 
BEE SutGhaviévnnersnecerdwabees 14.00 
OW wtevcties: -esbranawies ene 17.00 
eee re ee a 26.00 
ee, SE Cito ne we ase hadeaws 12.00 


For birch, ash, elm and soft maple mill cull, 
$6.25; for basswood, sawed during 1905, ship- 
ping cull and better, $15.75; for basswood 
mill cull, both 1905 and 1906 sawing, $10.25; 
oak mill culls, $9. 

It was specified that the grade “shipping cull 
and better” should include all lumber containing 
50 percent clear cuttings from cuttings of 3 foot 
lengths and 3 inches in width, according to Na- 
tional rules. “Mill cull” was to include all lum- 
ber below the grade of shipping cull, containing 
25 percent cuttings or 3 feet in length and 3 in- 
ches in width. 

Another contract evidences that C. P. Crosby 
had purchased from John R. McDonald a lot of 
about 60,000 feet of hardwood lumber, prin- 
cipally birch, for which he was to pay a lump 
sum of $550 f. o. b. cars Knowlton, Wis. 
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Acts by Louisiana Legislature of 
Interest to Lumbermen 


New Oreans, La., July 5—Enactment of a 
sill requiring preference be given Louisiana 
products in the construction of public buildings 
within the State has been effected by the leg- 
jslature. The measure, H. B. 52, had the en- 
dorsement of the Southwestern Hardwood 
Manufacturers’ Club and other lumber organ- 
izations, 

Contractors on public works will be pro- 

tected under the terms of an act (S. B. 36) 
‘passed by the Louisiana legislature which re- 
quires the State and other public bodies and 
boards to issue to contractors certificates show- 
ing that money to cover the full cost is on de- 
posit before work is started on any public 
project. The measure rises from situations in 
which contractors went ahead with public pro- 
jects, only to discover afterward that money 
to meet the contract work was not on hand. 

Also adopted were two acts regulating truck 
operation, classifying “contract” carriers as 
common carriers in so far as license is con- 
cerned. The bill limits truck loads to 7,000 
pounds but carries an exemption for private 
trucks hauling products of the soil to mills, 
factories etc., for original manufacturing for 
distances not to exceed 30 miles. This ex- 
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“longleaf,” you will get longleaf—provided 
you see that the part of the definition set in 
black-face type is carried out. A little care 
in specifying—and then by looking at each 
piece—you are assured of longleaf. The 
official grade-mark of SPA together with the 
word longleaf will be a guaranty. But the 
mere word longleaf alone—by itself—without 
the official grade-mark—will mean little, if 
anything. At least— 

It will mean the material has NOT been 
supervised by the one recognized agency for 
grading and inspection—the Southern Pine 
Association. 

The Southern Pine Association will hold 
the written guaranty of the manufacturer 
hefore the official mark can be used—and the 
inspector will make his own investigations 
at every mill (whether a subscriber to the 
association or not) to see there is every safe- 
guard around the shipments. 

Order longleaf when longleaf is wanted— 
and then see that the proper and official 
marks are on each piece. 

There is plenty of high quality longleaf in 
the South. 

rs 


Revive Large Bridge Project 


New Orteans, La., July 5.—Revival of the 
project of the New Orleans Public Belt Rail- 
road for construction of a combined rail-motor 
vehicular traffic. bridge across the Mississippi 
River here is considered quite possible under a 











There are, as every 
good lumberman knows, 
several different brands 
of insulating board. 
George Lamont, man- 
ager of the Edward 
Hines Lumber Co.’s yard 
in Evanston, IIl., has 
three of them for sale 
—Nu-W ood, Insulite and 
Celotex. He _ believes 
they are all good; he 
wants to sell them all. 
So, having plenty of 
room in his sheds (as 
what dealer hasn't, 
right now?), he cleared 
all the boards out of 
this bin and fitted it up 
for a display of knotty 








on the walls and insulating boards on the ceiling. 
use? Which looks best?” Mr. Lamont brings him out to the display bin and lets the buyer 
decide for himself which he likes best, in the meantime giving the man all proper information 


in regard to the respective mechanical properties. 


pine log cabin siding 
Now when a customer asks “Which should I 


After all, you know, it’s the customer who 


has to live with what he buys, and its color and appearance should suit him 





emption was sought for log hauling to the 
mill and is important to the industry. 


Tells “How to Get Longleaf— 
and Know It" 


New Orveans, La., July 5.—In advance of 
the publication of the revised and consolidated 
grading rule book, being prepared by the South- 
ern Pine Association, as authorized at the last 
annual convention, thousands of circulars are 
being sent to architects, engineers, wholesalers, 
retailers and manufacturers of lumber to inform 
them of the particular kind of specifications 
which will bring to them the species they wish 
in the event they order longleaf, and a similar 
circular is being prepared concerning shortleaf, 
that also will be sent out to the same mailing 
list, the first-circular sent out bears the head- 
ing “How to Get Longleaf—And Know It.” 
This cirewlar, which bears a reproduction of the 
title page of the longleaf section of the grading 
tules, says: “The 1932 grading rules of south- 
rn yellow pine have separate and specific 
grades for longleaf structural timbers, joists, 
and planks; in factory flooring, heavy decking 
and in dimension sizes,” and continues : 

By calling for longleaf with the 








word 


special provision for its financing incorporated 
in the Garner relief measure, which passed the 
Senate and is now in conference. The construc- 
tion of the bridge would involve the utilization 
of lumber estimated as totaling between 15 
million and 20 million feet. Bids for the project 
were opened Sept. 15, 1931, but inability of the 
Louisiana Highway Coommission to sell $7,000,- 
000 in bonds with which to defray its propor- 
tion has held up construction work. 

The State Highway Advisory Board and New 
Orleans Public Belt Railroad Coommission have 
extended the time for formal signing of the 
contracts of construction to Dec. 31, 1932, Other 
authorities have extended construction permits. 
[See AMERICAN LUMBERMAN of Sept. 19, 1931, 
for low bid unit prices on lumber.—EpiTor]. 





Increases Operations by 
Adding Night Crew 


HeLenaA, ArK., July 5.—While its plant is 
not running at full capacity, the Chicago Mill 
& Lumber Co. has increased its operations re- 
cently by adding a night crew. This gives em- 
ployment to about fifty additional workers and 
approximately four hundred men now are em- 
ployed. 














TRULY 


adequate 
INSULATION .« 


e the whole story of GIMCO 
FULL 


WALL-THICK SEAL AL 


ROCK WOOL “BAT” 
is told in those two words 





Gimco Rock Wool Sealal “Bat” House 
Insulation has everything! — and more. 
Give your customers full wall thick, fire 
and vermin proof, everlasting fuel saving, 
sun resisting, insulation at no greater 
cost. In other words — truly ADEQUATE 
HOUSE INSULATION —at a profit to 
yourself. Sealal comes in neat cartons con- 
taining eight 15” x 18” bats thick enough 
to amply fill a standard 4” wall. Each 
fluffy piece compresses easily to fit the 
varied spacing of studding without nailing. 


Easy to sell—economical to stock. 


WRITE FOR INFORMATION CONCERNING 
DISTRIBUTION IN YOUR TERRITORY 


GENERAL INSULATING 
& MANUFACTURING CO. 
ALEXANDRIA, INDIANA 


WORLD'S LARGEST EXCLUSIVE MANUFACTURERS 
OF ROCK WOOL PRODUCTS 





44 AMERICAN LUMBERMAN 


July 9, 1939 








GLEANINGS FROM THE MAIL BAG 


ee, 








An Angle of Home Financing 


From the president of a large retail line 
yard company in the Southwest has come to 
the AMERICAN LUMBERMAN an interesting let- 
ter in which comment is made upon the im- 
portant question of home financing and which 
refers to a situation that is making it difficult 
to finance new homes at this time. Among 
other things, this lumberman said: 

There is a great difference in the selling 
or financing of homes between the cities and 
smaller communities or farm improvements. 
In the past, home building in the cities has 
been, say 95 percent by builders purchasing 
additions, erecting houses, paving streets and 
selling the completed job ready for occu- 
pancy, carrying a first mortgage of from 75 
percent up and in some cases a second mort- 
gage for the balance of the purchase price, 


including their profit. They usually dis- 
counted their second mortgage, releasing 
themselves of any equity in the property. 


Many of the purchasers paid only a monthly 
rental deposit and for this reason many prop- 
erties reverted to the first mortgage holder. 
As a result, mortgage companies and build- 
ing and loan associations have accumulated 
real estate and are not encouraging new con- 
struction or making loans until these surplus 





arker ’s ~arsumrnererd 
rimerless Ne Prime: of any kind ie 


bare wood and works just 
u 3 t Y as well on bare wood as if 





primed 
Is Just Whatthe Name Implies ALSO USE AND SELL— 
“Parker's” Calking Putty. “‘Parker’s’’ Steel Sash Putty. 


Parker's’ End Wood Sealer Keeps Out Moisture. 
Write for Prices and Information. 


IRA PARKER & SONS CO.., Oshkosh, Wis. 
TO A TS 





Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 











“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicage Denver Sen Francisce 


a f 





properties have been disposed of. 
or cities with populations of from 
10,000, the building and 


In towns 
2,000 to 
loan associations 


.suffered more on account of excessive loans, 


and have accumulated much real estate. 
There are always exceptions, but today it is 
almost impossible to secure a loan in excess 
of 50 percent valuation unless by the pur- 
chasers who contemplate occupying the 
property. 


Metal Cars and Crooked Lumber 


Crooked lumber in a retail lumber yard dur- 
ing the hot summer weather is a rather com- 
mon thing. Some dealers take this for granted 
and make no particular complaint; others com- 
plain considerably about the tendency of lumber 
to crook even after it is stored in the yards, 
but more particularly because it is crooked when 
the shipments are received. An interesting let- 
ter received by the AMERICAN LUMBERMAN 
recently from a well known commission lumber 
concern in the middle West, points out one of 
the causes of this crooked lumber. The writer 
said: 

During the hot weather we get numerous 
complaints from dealers on account of ex- 
ceedingly crooked lumber. In practically 
every case we find that the crooked lumber 
is on top of the shipments and that the stock 
has been loaded in freight cars with metal 
roofs. We also find that on shipments of 
high grade lumber, where cars have metal 
doors, it is impossible to properly strip the 
cracks around the doors, with the result that 
much of the lumber comes in dusty and dirty. 
If the sawmills would refuse to accept for 
loading cars with metal roofs and metal 
doors, it would no doubt increase the demand 
for lumber in car construction. During the 
last year the writer in his travels around the 
South has noted many hundreds of metal cars 
where the paint has come off and the cars 
have rusted, with the result that they show 
more deterioration than the wooden cars. 
Thousands of these metal cars apparently are 
unfit for service. Many sawmill men are 
using the metal equipment, not realizing that 
they are not only damaging their lumber but 
lessening the demand for their product. 


Another Side of the Picture 


That many dealers are seriously considering 
and investigating the possibilities of cash and 
carry lumber and building material businesses is 
indicated in the number of letters that have been 
received on this subject. Not all of these let- 
ters, however, favor the cash and carry plan. 
Some of the dealers are seeking the light ; others 
are frankly skeptical. From one of the latter, 
a well known dealer located in the Southwest, 
comes this comment: 

I have read with a great deal of interest 
the articles in recent issues of the 
AMERICAN LUMBERMAN, on cash and carry 
yards. I think dealers generally are greatly 
interested in this subject and you should be 
commended for presenting it to them. There 
is another side to this, however—that is, 
when a cash and carry yard reduces its 
selling price as it must do in order to main- 
tain volume, it immediately attracts trade 
from sources other than its natural trade 
territory. Maybe I am old fashioned. Maybe 
the old conception of trade territory is gone 
forever. But I still cling to it. If the cash 
and carry yards grab all the cash business 
over a wide area served by a number of 
yards, it will only serve to make the going 
that much harder for the yards which seek 
to survive. As I see it, the cash and carry 
method may be defended under present con- 
ditions when construction virtually has 
stopped and general credits are very unsatis- 
factory. I do not believe that any large 
volume of the lumber business will ever be 
conducted on a cash basis. Too much build- 
ing has to be financed, and in the very nature 
of things the material men will have to carry 
the bill through to completion. 


ee 


Has Been Too Well Advertised 


Letters received by the AMERICAN Lumpgp. 
MAN indicate that a good many lumberme, 
agree with a well known writer who recently 
said the depression has lasted so long because 
it is so well advertised. In this connection he 
said: 

Newspapers have given it about $50,000,009 
worth of space for nothing. Parsons, bishops 
and archbishops have advertised it. Politi. 
cians have advertised it. Writers and lec. 
turers have advertised. it. Worst of all, even 
traveling salesmen who ought to know bet. 
ter have advertised it and carried the bad 
news from customer to customer. 


Declaring that everyone who talks depression 
and predicts disasters is advertising this de. 
pression, he said: “The continuance of the de- 
pression proves the power of advertising. — It 
keeps the fear of bad trade in men’s minds, 
It prevents them from buying what they ought 
to buy.” 

Why not direct this tremendous advertising 
power into another direction and help to bring 
back prosperity ? 


What Is the Banker's Attitude? 


From various sources have come to the 
AMERICAN LUMBERMAN intimations that the 
banking interests are rather discouraging new 
home building but that generally they are en- 
couraging the repair and modernization of ex- 
isting structures, many of these banks being 
willing to make loans on such projects. A 
letter received a few days ago from a wel 
known lumber manufacturer makes some com- 
ment on that question, as follows: 

I have recently had the pleasure of meet- 
ing and talking with two bankers, one from 
Long Island, the other from Michigan. 
Neither knew that I had seen the other, but 
from what they had to say I judge that there 
is a concerted effort on the part of the 
bankers to discourage new building and to 
encourage the modernization of the buildings 
we already have. One of them pointed out 
that the banking interests are loaded up 
with mortgage paper representing existing 
buildings, and that if they finance the mod- 
ernization of these buildings, the value of 
their securities will be enhanced, whereas 
if the banking interests finance new build- 
ings, the paper that they already are holding 
on old buildings will be depreciated. This, 
of course, from the bankers’ point of view 
represents a common sense procedure. In 
the meantime, those of us who are willing to 
work in the spirit of good cheer, accepting 
today’s conditions as normal, will fare far 
better than those of us who continue uneasily 
to wait for conditions to improve. 


Thinks Home Loan Banks Are Needed 


From one of the leading lumber manufactur- 
ers in the South the AMERICAN LUMBERMAN 
has received an interesting letter commenting 
on the present unfortunate situation in which 
the industry finds itself, and expressing the 
thought that home financing facilities would do 
much to revive construction. In this connec- 
tion he said: 

I think that Washington is now trying to 
see the point that through it money should 
be released for home building construction. 
I think this would help more than anything 
else to get us out of the present situation 
and on the road to normal times. There are 
a lot of people with $4,000 to $5,000 in cash 
who would be glad to build a home provided 
they could get a loan for the balance. Then 
a lot of this money that is being hoarded 
would come out, investment money made by 
loans also would come out of hiding, and it 
would give a lot of idle people work in the 
construction of homes. As you know, in 
building small homes labor is the greatest 
part of the expense, the raw material being 
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a small percentage of the value. I further 
pelieve that an investment of this kind is the 
safest one for people who have a little money 
to loan. So I hope that Washington will 
authorize the home loan banks, something 
on the order of the Reconstruction Finance 
corporation, for financing the building of 
small homes. 


Got Everything Except the Doors 


Fearful that the wrong impression might 
have been created because of the way in which 
the story in the June 25 issue of the AMERICAN 
LUMBERMAN was worded with reference to the 
effort to secure the use of domestic woods in 
the construction of the administration and hos- 
pital buildings at the Shushan (New Orleans) 
airport, W. H. Scales, architectural engineer of 
the National Lumber Manufacturers’ Associa- 
tion, who has been working with the local com- 
mittee in New Orleans on this and other im- 
portant matters, has written this publication as 
follows : 

On page 38 of your June 25 issue, I noted 
your news item relative to the use of apitong 
in the Shushan (New Orleans) airport, and 
the efforts made to obtain the use of white 
oak instead. Your article is part right and 
part wrong. Apitong was specified for a 
considerable portion of the trim and other 
millwork of the administration and hospital 
buildings. The local committee, after some 
strenuous efforts, succeeded in changing 
these specifications to cypress, pine, oak etc., 
except for the exterior doors to the admin- 
istration building. These doors remained 
apitong, and it was for these doors that an 
alternate price was requested and agreed to 
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the AMERICAN LUMBERMAN, commenting on 
some of the features of his trip and how he 
was impressed by them, this sales manager said: 

The merchandising of building material 
products is now more outstandingly in the 
process of progressive evolution than it ever 
has been before. I find that many progres- 
Sive dealers are getting along very nicely, 
while others are not getting along at all. 
The ones that are getting along are those 
who are making an effort to develop business 
in the home modernization field, and they are 
going a little further in the distribution of 
specialties for the home. I was in two lum- 
ber yards in New England that were making 
quite a success in the sale of kitchen furni- 
ture, paints, lawn furniture ete. I found 
another dealer who had given some thought 
to the opportunities offered in the specialty 
field, and two months ago he decided on just 
one as atrial. This is a little specialty that 
sells for $15 and $22.50, and in the first month 
his sales of this one item were over 200 units. 
These things make me believe that we were 
not far wrong a year or so ago when we dis- 
cussed the home field as the most outstand- 
ing possibility for development by the lum- 
ber industry. 


The Versatility of Plywood 


San Francisco, CAauir., July 2.—Another 
striking demonstration of the versatile uses of 
plywood was given here recently when 32,000 
feet of plywood flooring was placed over the 
hard maple floor of San Francisco’s world fam- 
ous Municipal Auditorium to protect this maple 
floor during a boxing match. This plywood 








Plywood flooring for Civic Auditorium, San Francisco, used to protect maple floors 


and then never called for. In other words, 
we obtained everything we demanded except 
the doors. 


The Passion for Pork 


From a reader in Iowa, who maintains close 
contact with retail lumber dealers in that and 
other States, has come a communication in 
which some comment is made on the burden- 
some tax situation and which also throws a 
ray of hope on the general situation. Among 
other things, this correspondent said: 


People here, who have friends in New 
England, say these persons are writing them 
that there are some real signs that the de- 
Pression is lifting a little. I hope it is true. 
Maybe it’ll work out this way. These mid- 
western farmers have been having the de- 
pression for ten years, and they’d probably 
get used to it except for one thing—that’s 
taxation. There are some glaring inequali- 
ties in taxation. A member of my family 
has a farmer uncle who pays $700 a year 
in taxes and who hardly has that much cash 
Income from a 240-acre farm. There are 
faculty men in the college here who have 
many times his income and who don’t pay 
a single cent of direct tax. Politicians with 
their usual passion for pork and their usual 
obtuseness to conditions of private finance 
have hardly sensed the real power of the 
demand for tax reform. 


In Process of Progressive Evolution 


The sales manager of an important lumber 
manufacturing operation in the South recently 
concluded a trip that took him to a number of 
fastern towns and put him in contact with a 
large number of lumber dealers. In a letter to 





flooring was laid in about three hours and 
removed in approximately 2% hours the fol- 
lowing day. The work was done by the head 
carpenter, janitor and helper. Douglas fir ply- 
wood panels are 48x96 inches, tongued and 
grooved at the ends only and are 5@-inch thick, 
five ply. This auxiliary portable flooring will 
be stored in the basement of the Municipal 
Auditorium and used on all occasions where 
it is necessary to protect the hard maple floor- 
ing that is permanently laid in the auditorium. 








Begins Operation of Modern 
Mill Plant | 


Durant, Miss., July 5.—The Fidelity Lum- 
ber & Timber Co. recently has begun operation 
at this point of a modern planing mill, dry kilns 
and sawmill, manufacturing yellow pine yard 
and shed stocks. The company expects also to 
cater to special cuttings. This is a partnership 
composed of C. A. Barge, general manager, and 
H. B. Jordan, sales manager. Mr. Barge for 
the last seven years has been actively in charge 
of sales for D. L. Fair, Louisville, Miss. Prior 
to that time he was for three years with the 
Sumter Lumber Co., Electric Mills, Miss., as 
assistant sales manager, and has been connected 
with other manufacturing and sales offices west 
of the River. 

H. B. Jordan was assistant to Mr. Barge with 
the D. L. Fair Lumber Co., in charge of traffic. 
Prior to that connection he was with the Lord 
Lumber Co., Toomsboro, Ga., and was con- 
nected with several prominent wholesalers in 
that state. 
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We are cutting 
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Leaf Yellow Pine that has 
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insure a long time supply of 
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“The Heart Content’’ 


Have you delayed giving your wife this 
new book by “‘the lumberman poet’’? Let 
us send it to you—-take it home to her— 
how it will cheer her up' $1.50 postpaid 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 











Associations’ Plans and Activities 


July 12—Roofer Manufacturers’ Club, Columbus, 

Ga. 
13-15—Western Pine 

Klamath Falls, Ore. 

rules committee. 

July 14-15—Carolina Retail Lumber & Building 
Material Dealers’ Association, Seaside Hotel, 
Myrtle Beach, S. C. Summer meeting. 

July 20—West Side Hardwood Club, Pine Bluff, 
Ark 


Association, Bend and 


July - 
. Conference with grading 


July 22-23—Virginia Lumber & Building Supply 
Dealers’ Association, Cavalier Hotel, Virginia 
Beach, Va. Vacation convention. 


July 29-30—Northern Wholesale Hardwood Lumber 
Association, Phelps, Wis. Summer meeting. 





Plans of Carolina Convention 


Cuartotte, N. C., July 5.—A ladies’ auxiliary 
of the Carolina Retail Lumber & Building Ma- 
terial Dealers’ Association will be organized at 
the annual summer convention of the associa- 
tion at Myrtle Beach, July 14 and 15, it was 
announced by Victor W. Wheeler, secretary- 
treasurer of the organization, with headquar- 
ters here. The program for the dealers’ ses- 
sions has been completed, according to Mr. 
Wheeler, and a feature will be a joint session 
with the Southern Pine Association on July 15. 
At this time mutual problems of the members of 
the two organizations will be discussed. Enter- 
tainment in the form of golf, swimming, boating 
and fishing has been planned. There will also 
be a big ball. 


Western Piners to Revise Grades 


PorTLAND, ORE., July 2.—Members of the 
Western Pine Association will assemble at 
Bend, Ore., on July 13 and 14 and at Klamath 
Falls, Ore., on July 15, for a three days’ ses- 
sion with the association’s grading committee 
to go over grades, with the idea that the com- 
mittee may be informed of any changes that 
might be found desirable. Plant graders and 
sales managers from association mills are par- 
ticularly interested in-the sessions. 


Editor to Be Speaker at Northern 
Wholesale Hardwood Convention 


MILWAUKEE, Wis., July 5.—John B. Chapple, 
the 34-year-old editor of the Ashland (Wis.) 
Daily Press, and militant foe of the La Follette 
group in Wisconsin politics, who will head the 
conservative Republican forces in the Septem- 
ber primaries as senatorial candidate opposing 
Senator John J. Blaine, has been invited to be 
one of the principal speakers at the summer 
meeting of the Northern Wholesale Hardwood 
Lumber Association, on Friday and Saturday, 
July 29 and 30, at Phelps, Wis. According to 
Harry Christiansen, of the General Lumber 
Co., whose invitation was accepted by the as- 
sociation to hold the meeting at Phelps, the 
summer resort section of that district holds 
much in store for those who will attend and an 
invitation is being extended to wholesalers, re- 
tailers and millmen of the lumber industry. 








Making Plans for Logging Congress 


SeatrLe, WasH., July 2.—Paul Freydig, 
manager logging department, Charles R. Mc- 
Cormick Lumber Co., Seattle, president of the 
Pacific Logging Congress, reports gratifying 
progress in connection with the next meeting 
of the congress, which this year will be held 
in Tacoma on Oct. 19, 20 and 21. The busi- 
ness sessions and discussions will be held the 
first day of congress in Tacoma. The next 
day a trip to the Simpson Logging Co.’s oper- 
ations at Shelton will be made. Here the log- 
gers will find many interesting developments 
in logging, including the use of the “Caterpillar” 
tractor in fir logging. As the Simpson Logging 
Co.’s camps are a relatively short distance from 
Tacoma the trip to Shelton and return will be 
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made by automobile. Friday will again be de- 
voted to logging problem discussions and busi- 
ness of the congress. The following day, be- 
ing Saturday, is the date of the University of 
California vs. University of Washington foot- 
ball game at Seattle, and arrangements can be 
made to secure seats for this game through the 
Logging Congress offices. 





Virginia Dealers' Vacation 
Convention 


RicHMonpD, VA., July 5.—The Virginia Lum- 
ber & Building Supply Dealers’ Association, 
through Secretary Harris Mitchell, this city, 
announces that its sixth annual vacation con- 
vention will be held July 22 and 23 at the 
Cavalier Hotel, Virginia Beach, Va. The busi- 
ness sessions will be two in number—one on 
each morning, and each of only two hours’ 
duration. This will permit of plenty of time 
for amusement and beach diversions. 





Mississippi District Retailers to Meet 


West Point, Miss., July 5.—Arrangements 
are being completed for a meeting of district 4 
of the Mississippi Retail Lumber Dealers’ As- 
sociation, to be held here July 21. B. W. 
Norris, of the Norris Building & Supply Co., 
West Point, is in charge of arrangements for 
the meeting, while the program is in charge 
of D. C. Badger, of Columbus. The meeting 
will be held at the Henry Clay Hotel, beginning 
at 7:30 p. m., and it is expected that dealers 
will be present from all of the towns included 
in district 4, as follows: Amory, Okolona, Net- 
tleton, Aberdeen, Columbus, Ackerman, Macon, 
Louisville, Starkville and West Point. J. A. 
Minnich, secretary of the State association, will 
be present. Commenting on the coming meet- 
ing, Mr. Norris said: 

We feel that these district meetings have 
been very helpful to the dealers, and plans 
are in the making to materially increase the 
efficiency of the yards represented in the 
several towns, through the medium of col- 
lective or pool buying of slow moving items, 
as well as helpful co-operative assistance in 
other ways. 





Wholesalers’ ‘Standing Committees 
Named 


New York, July 5.—Max Myers, president 
of the National-American Wholesale Lumber 
Association, has announced the appointment of 
important standing committees of the associa- 
tion, and Secretary W. W. Schupner, in sending 
out this list to its members, advises that some 
of these committees already are at work upon 
matters referred to them. The chairmen of the 
various committees announced by President 
Myers are as follows: 

Credit Department—J. A. Currey, J. C. 
Turner Lumber Co., Irvington-on-Hudson, 
N. Y.; railroad and transportation—M. G. 
Wright, Henrico Lumber Co., Philadelphia, 
Pa.; wholesale cost—George N. Comfort, 
George N. Comfort Lumber Co., Cleveland, 
Ohio; legislation—C. A. Mauk, C. A. Mauk 
Lumber Co., Toledo, Ohio; arbitration—J. B. 
Montgomery, J. B. Montgomery & Co., Pitts- 
burgh, Pa.; and trade extension—Dwight 
Hinckley, Dwight Hinckley Lumber Co., Cin- 
cinnati, Ohio. 

The executive committee of the associa- 
tion is made up as follows: Max Myers, 
Nicola, Stone & Myers Co., Cleveland, Ohio; 
Wells Blanchard, Blanchard Lumber Co., Bos- 
ton, Mass.; John I. Coulbourn, Coulbourn 
Bros., Philadelphia, Pa.; C. A. Goodman, Saw- 
yer Goodman Co., Marinette, Wis.; Dwight 
Hinckley, Dwight Hinckley Lumber Co., Cin- 
cinnati, Ohio; A. C. Manbert, Canadian Gen- 


eral Lumber Co., Toronto, Ont.; W. H. 
Schuette, William Schuette Co., Pittsburgh, 
Pa.; Otis N. Shepard, Shepard & Morse 


July 9, 1939 


Lumber Co, New York City; M gq 
Truman, Marsh & Truman Lumber Co. Chi- 
cago, Ill, and Ben S. Woodhead, Beaumont 
Lumber Co., Beaumont, Tex. 





New Secretary Active in Behalf of 
Mountain Staters 


Denver, CoLo., July 2.—Unique in connection 
with solicitations of association membership js 
a letter recently sent to non-members of that 
organization by Secretary Allen T. Flint, of 
the Mountain States Lumber Dealers’ Associa- 
tion. 
advantage now of the half-yearly rates ayaijl- | 
able for the remainder of 1932, Mr. Flint en. | 
closes a detailed report of the activities emanat- | 
ing from the secretary’s office during the last | 
two months, including 
meetings; general district meetings, with the 
nurmber present at each; yard visitations by the 
secretary, totaling 148; general letters sent out, 
with number of copies of each; meetings 
scheduled for the next two months; outside 
projects supported, etc. 
been active outside of the office is indicated 
the figures given in the report, showing 
28 days were spent in the Denver office an 
days out in the territory. 








Long Island Salesmen Told About 
Real Estate Law 


Mineota, N. Y., July 5.—Lisa’s meeting, 


That the secretary has | 


June 28, was held at the Nassau Shores Coun- | 


try Club at Nassapequa. Charles R. Minnes, 


the guest of the evening, an authority on real | 


estate law, went into great detail to explain 
the pitfalls to be guarded against in the pur- 
chase of property. Mr. Minnes gave an hour 
and a half of his time covering every phase of 


the business, and far from tiring himself and ! 


his audience, was held a full hour answering 


' 


questions which the members shot at him from | 


every angle. 





Valley Branch of Texas Associatio 
Meets 


Houston, Tex., July 5—The Valley branch | 


of the Lumbermen’s Association of Texas hel 
its regular monthly dinner meeting at Wes’ 
on June 21, with L. M. Holland, of the V 
Lumber Co., McAllen, association presit 
presiding. 

After electing E. A. Gloor, of the Tempi. 
Lumber Co., at Progresso, as secretary, to tak 
the place of Fred McGehee, R. G. Hyett, sec 
retary of the Lumbermen’s Association 0 
Texas, Houston, discussed “What An Associa 


tion Might Do for Its Members,” and gave 4 } 


brief explanation of the purpose of the Forward 
Houston Campaign to create work for the 
unemployed. 

Various subjects were gone into; one, taxa- 


tion, which was styled, “The White Man's | 


Burden.” He explained the big problem o! 
reducing operating costs with outstanding pub- 
lic bonds and low price for all commodities. 
The likelihood of an increase in insurance rates 
was also stressed, due to numerous fires which 
are taking place throughout Texas. Attention 
was called to the sacrificing of merchandise 
which has become so contagious as to be alarm- 
ing to every retailer. Building codes and 
shingle ordinances were other subjects which 
prompted round-table discussion. It was his 
opinion that the public is not sold on the value 
and convenience of insulating the home. The 
truck was also cited as a new competition, espe- 
cially for the country lumber yard. ; 
The speaker was asked whether or not sixty- 
two lumber yards were too many for the Valley 
section. His answer was that there could 
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only one way to determine the justification for 
any business and that would be to make a 
survey of the potential business, taking into 
consideration the payroll of the community and 
the production and marketing of farm commodi- 
ties with their likely value. 

The next meeting of the association will be 
held at Harlingen on July 19, at the Reese-Will- 
Mond Hotel. 

Those in attendance at the meeting were 
L. M. Holland, Valley Lumber Co., McAllen; 
LeRoy K. Morris, Frontier Lumber Co., 
Brownsville; T. T. Sanders, Donna R. Mc- 
Kinney, Donna, and L. B. McGee, LaFeria. all 
of the Taylor Lumber Co.; C. T. Brown, Bor- 
der Lumber Co., Weslaco; Tom Bruton, Spen- 
cer-Sauer Lumber Co., Weslaco; N. C. Bledsoe, 
Harlingen; C. L. Anderson, Valley Lumber Ce.. 
McAllen; Bascum Robinson, Robinson Lumber 
Co. LaFeria; Hill Cocke, Valley Clay Prod- 
nets Co.. Harlingen; R. R. Sheeler, of Mission, 
R. H. Sawyer, of McAllen, E. A. Gloor, of 
Progresso, }. W. Turner, of Elsa, R. E. Blake, 
of Sebastian, and W. W. Quick, of Lyford, all 
of the Temple Lumber Co. 





Los Angeles Wholesalers Disband 


Los ANGELES, CALIF., July 2.—An agreement 
to dissolve the Los Angeles Wholesale Lum- 
hermen’s Association was reached at a meeting 
the members on June 22. While this ac- 

n was deemed necessary due to the with- 
rawals of membership, it was recommended 
hat the secretary-manager, M. S. Lopes, jr., 
onfer with officials of the California Whole- 
sale Lumbermen’s Association, seeking an ar- 
rangement whereby the latter will take over 
the office as a credit and statistical bureau and 
thus preserve the continuity of the records. 


Sponsoring University Extension 
Course in Lumber 
OAKLAND, CALIF., July 2.—Believing that it 
is vitally essential for lumbermen to know 
their products thoroughly, Hoo-Hoo Club No. 
39, of Oakland, is sponsoring a university ex- 


ytension course in lumber, which will be under 


the direction of Professor Emanuel Fritz, head 
of the school of forestry at the University of 
California. Professor Fritz not only is a rec- 
ognized authority on practical forestry, but 
as had lumber sales experience and is par- 
larly fitted to give a practical course of in- 
suction that will be valuable to any lumber- 
man. Among the subjects to be studied are 
the physical properties of wood, different meth- 
ods of seasoning, types and causes of various 
defects etc. It is planned to begin the course 


.in October and the only cost will be $1 enroll- 


ment fee and $6 tuition fee for each semester 
ot fifteen hours. 





Tacoma Club Discusses 


Industrial Insurance 


_Tacoma, WasH., July 2.—Operation of the 
State industrial insurance act in Washington 
was discussed at an open meeting of the Ta- 
coma Lumbermen’s Club in the Winthrop hotel 
here yesterday. The meeting was attended by 
between 75 and 100 lumbermen, logging opera- 
tors and contractors, the latter two branches of 
industry having been invited to attend by the 
club. 

Speakers included Claire Bowman, of Olym- 
pia, Wash., director of the State department of 
labor and industry which has charge of enforc- 
ing the industrial insurance act; C. M. Clark, 
of Tacoma, safety engineer for the Inter-County 
Safety Association and Paul Johns, prominent 
Tacoma lumberman. 

Mr. Johns explained that Washington was 
one of the first States to adopt State industrial 
Insurance and that the idea has spread until 
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It was subsequently announced by Frank 
O’Connor, president and general manager of 
the California Wholesale Lumbermen’s Asso- 
ciation, that the organization would establish 
a branch in this city and that Mr. Lopes would 
be in charge. The new office will start func- 
tioning early in July and the records of the 
Los Angeles association will be continued. 


_—_—— 


Report Progress on Coal Tar 
Investigations 


PHILADELPHIA, PaA., July 5.—The thirty-fifth 
annual convention of the American Society for 
Testing Materials, held the fourth week of 
June at Atlantic City, was attended by a hun- 
dred lumbermen from various parts of the 
country. At this convention there were 700 
delegates representing interests allied with tim- 
ber, paint, coal, iron and ceramics. 

Lumbermen were particularly interested in 
the ninth session, held June 23, at which time 
Dr. Hermann von Schrenk, chairman of com- 
mittee D-7 on timber, presented the report of 
his group. Dr. von Schrenk made known the 
new tentative standard volume correction table 
and specific gravity correction table for creo- 
sote, creosote-coal-tar solution and coal tar. He 
reported progress on the determination of mois- 
ture in timber and included informational report 
on piling specifications. 

R. P. Miller, chairman of the sub-committee 
on specifications for timber, reported progress 
on studies of fire tests of lumber and on doors 
for use on interior wall openings. 

The new president of the association, Cloyd 
Chapman, is a member of the committee D-7 
on timber and J. C. Ramage, another member 
of the committee, was elected a member of the 
executive committee. 


~ Among the Lumbermen’s Clubs 


now all but about six States have adopted the 
plan. He told of efforts to get the system to 
operate most effectively and cited figures to 
show that Washington has one of the lowest 
rates of payment for disabilities. 

Mr. Clark urged the matter of medical con- 
tracts and physical examination of all em- 
ployees to the serious consideration of all in- 
dustrial operators. 

Mr. Bowman said that the State has only 
two ways in which to rehabilitate a deficit in 
the fund from which industrial accident com- 
pensation claims are paid. These are by in- 
creasing the rate or by levying a special assess- 
ment against industrial operators. He said that 
there has been a great increase, particularly in 
the last year and a half, in the number of re- 
quests to have old claims re-opened. 


Merrimac Valley Club Hears 
Speakers Discuss Conditions 


SHAWSHEEN VILLAGE, MaAss., July 
Harold A. Littlefield, of Littlefield Lumber Co., 
Portsmouth; U. M. Carlton, of Dix Lumber 
Co., North Cambridge; William Lucas, man- 
aging director of the Eastern Millwork Bu- 
reau, and Secretary-Manager Paul S. Collier, 
of the Northeastern Retail Lumbermen’s Asso- 
ciation, were the guest speakers at the recent 
quarterly meeting of the Merrimac Valley 
Lumbermen’s Club, held here in Shawsheen 
Manor with Henry L. Stone, of D. D. Chase 
Lumber Co., Haverhill, presiding. Describing 
his recent trip to the West Coast and a tour 
lasting a month among the larger Coast mills, 
Mr. Carlton told of the bad conditions many 
of the Coast manufacturers are meeting with 
rare courage and energy and predicted that an 
upturn is coming before very long. 

Mr. Littlefield told of the remarkable results 
attained by his retail yard in developing cask 
business. 

Discussing the subject of adjusting operations 
to 1932 conditions, and the need of maintain- 
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Surface Measure 


ESTIMATOR 


By J. M. LEAVER 





This book covers in the most com- 
plete manner the whole field of 
surface measure as applied to rapid 
estimating of contents of fractional 
sizes of lumber, veneer, fibre board 
and stock used in the manufacture 
of interior and exterior finish, panels, 
doors, sash, blinds, door and win- 
dow frames, etc., etc. Send for 
circular containing sample pages. 


Pocket Size (4'/2"x62") 
Postpaid $5.00 
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ing operating schedules that are line with pres- 
ent diminished volume, Mr. Collier insisted that 
it is easily possible to operate today at a profit 
if the dealer keeps abreast of the times with the 
aid of association affiliations, trade journal in- 
formation, and the intent determination to main- 
tain himself as one of the business leaders of 
his community. 

Mr. Lucas discussed current conditions as he 
has found them in his surveys of firms through- 
out the territory and urged the retail lumber 
dealers to get a proper mark-up on their goods, 
since a sale at an actual business loss is worse 
than no business at all. 


Wisconsin Club Activities 


MILWAUKEE, WIs., July 5.—Wisconsin retail 
lumber deallers in the Fox River Valley 
and the northeastern Wisconsin district received 
detailed instructions on the House Valuator 
method of estimating in a series of four eve- 
ning meetings arranged by district clubs. The 
South Central Wisconsin Lumbermen’s Club 
met at the Hotel Retlaw in Fond du Lac on 
June 20; the Menominee River club at the Ho- 
tel Cholette at Peshtigo on June 21; the North- 
eastern club at the Beaumont Hotel in Green 
Bay on June 22, and the Wolf River Lumber- 
men’s Club at the Hotel Marion in Clintonville 
on June 23. 

Each of the meetings was attended by A. W. 
Holt, director of service of the merchandising 
council of the National Retail Lumber Deal- 
ers’ Association, and Secretary Don Mont- 
gomery, Milwaukee, of the Wisconsin associa- 
tion. 

According to Secretary Montgomery, the 
proposed Vacation School of Short-Course is 
taking shape, and indications from the reserva- 
tions thus far received are that the school will 





July 9, 1939 





probably be held in northeastern Wisconsin at 
Shawano Lake Inn on Aug. 11 and 12, 





PLATTEVILLE, W1s., July 5.—Twenty-six mem. 
bers of the Southwestern Wisconsin Lumber. 
men’s Club met at the Hotel Tracy here June 
28. Ormie C. Lance, secretary of the North. 
western Lumbermen’s Association, Minneapolis 
was the principal speaker. Other guests intro. 
duced by President H. H. Lane, of the Lane 
Lumber Co., of Darlington, who presided, jp. 
cluded S. S. Solie, Janesville, president, and 
Don S. Montgomery, Milwaukee, secretary of 
the Wisconsin Retail Lumbermen’s Association, 
and Charles W. Fish, of the Joseph A. DuPlain 
Lumber Co., Rockford, IIl., who responded 
briefly. The address of Secretary Lance was 
stimulating and inspiring. He stated there were 
three targets at which all dealers should aim; 
namely, first, to be a modern merchandiser 
through resourceful advertising and creative 
salesmanship; second, a new and definite credit 
policy with a vigorous collection system, ob- 
taining definite information at the time of the 
sale as to payment; and, third, reduction of 
overhead and elimination of unnecessary ex- 
pense. 


McLean County Lumbermen to 
Golf 


BLOOMINGTON, ILL., July 5.—Lumber, coal 
and building material dealers generally are in- 
vited to participate in the sixth annual golf 
tournament of the McLean County Lumber- 
men’s Club, to be held at the Maplewood Coun- 
try Club in Bloomington on Wednesday, July 
20. The entry fee of $4 includes green fees, 
lunch, chicken dinner and prizes. E. P. Krum 
is chairman of the arrangement committee. 


Wholesalers’ Practices Discussed 


LAKELAND, FLA., July 5.—Two main ques- 
tions dominated the Lakeland district meeting 
of the Florida Lumber & Millwork Association, 
at the Wilmary Hotel, on the evening of June 
24—Wholesalers’ lists and practices, and disas- 
trous price-cutting. Each was dealt with in 
frank, open way, with Rush H. Todd, president 
of ‘the State association, presiding. 


Confer on Disastrous Price Cutting 


Prior to the general session, there was a con- 
ference of State, district and local leaders on 
price slashing, particularly around Lakeland. 
Past State President Earl Harper, from the 
Tampa and Plant City district, had come up to 
reconcile local differences. Mr. Todd regretted 
the reports from Lakeland, heretofore one of 
the State’s best association towns. In his own 
town, Ocala, prices were so unstable that he 
hadn’t cared for any business for a year. Di- 
rector Bob Bechtelheimer, of Dade City, said 
the price-cutting began at Winter Haven a 
year ago. 


Relations With Wholesalers Improved 


Following a recent conference with whole- 
salers, relations between them and retailers had 
very much improved, Mr. Todd reported. He 
said the State officers and directors are now a 
grievance committee, with Secretary Frank Wil- 
liams, Orlando (present at the meeting), as chair- 
man. Jobbers sometimes sell a bill and give 
the dealer a break, he remarked, but their fix- 
ing a price to a consumer causes him later to 
want yard prices in line. Earl Harper said 
dealers did not support Florida jobbers as they 
should, so “No wonder the jobbers have to do 
a retail business!” He was sure that not more 
than 10 percent of a dealer’s business is com- 
petitive, and 90 percent friendship, adding that, 
“We must adjust our mark-up to small volume.” 

He thought the trouble with wholesalers was 
that they classed everybody as contractors, and 
D. U. McGinnis, of Lakeland, agreed; adding 


that this was also true of crushed stone pro- 
ducers. 


Consumers Get Wholesale Prices 


T. J. Oxford, of Lakeland, complained that 
users could buy shingles at wholesale prices. 
Joe Dugger, of Winter Haven, considers the 
spread between wholesale and retail lists too 
narrow; he commended the fine spirit of the 


I. W. Phillips Co., of Tampa, after taking over § 


a Winter Haven stock, for it first offered it to 
dealers and, when no sales were made, shipped 
it elsewhere. Co-operative practices of the 
Roux Lumber Co., at Bartow, came in for com- 
pliments. 


Air Troubles With Roofing Sales 


Complaints had come up again of one of the 


big oil companies competing unfairly in selling § 


roofing at filling stations as a side line. Earl 
Harper hoped that the trouble might be cured 
by frank appeal to manufacturers. J. H. Lane, 
Haines City, got a big laugh—a country buyer, 
he said, bought about $5 worth of lumber, asked 
delivery and Mr. Lane drove the truck himself, 
and the buyer got him to stop at the railroad 
depot to load a dozen rolls of mail order roofing. 

Present at the meeting in addition to those 
mentioned above were: A. M. Hess, H. K. 
Ashley and R. W. Cook, Winter Haven; Jack 
Townsend, Jack Townsend, jr., and W. J. 
Frink, Lake Wales; D. E. Harper, Plant City; 
W. F. Sneed and Hervey W. Laird, honorary 
members, Lakeland. 





FREIGHT Cars in need of repair June 1, on 
Class I railroads, numbered 230,820, 10.8 per- 
cent of the number on line, and an increase 0 
12,517 over the May 1 total. Heavy repairs 
were needed by 7.6 percent; light, by 3.2 per- 
cent. These roads ordered 1,671 new freight 
cars in the first five months of 1932, against 
6,448 last year; and June 1 had 2,534 on order, 
against 7,617 last year—those leased or other- 
wise acquired not being included in the figures. 
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Government Must Follow Busi- 
ness Leadership 


Tacoma, WasH., July 1.—Depending too 
much upon government to pull the nation out 
of the economic hole would be a mistake, Mark 
Reed, prominent Shelton lumberman and vet- 
eran leader of the Republican party in this 
State, said in an address before the Tacoma 
Gyro Club at the Winthrop Hotel here June 
29, He believes the nation can defeat exist- 
ing conditions through private initiative, cour- 
age and a readiness to help those in distress. 
Mr. Reed was optimistic, particularly with re- 
gard to the lumber industry. “Much already 
has been done to rehabilitate our country and 
the world,” Mr. Reed said. “We must equal- 
ize, stabilize and bring to comparative pro- 
ductivity all of our activities. Deflation in 
many cases has gone too far. The cost of 
government has not come down comparably 
with that of business. Tax burdens must be 
reduced. We must do in government what 
we have done in private business.” 





Commercial Standards for 
Insulating Boards 


WasHincTon, D. C., July 5—Harry H. 
Steidle, division of trade standards of the De- 
partment of Commerce, has sent out to pro- 
ducers, distributors and users of fiber insulating 
board copies of the recommended commercial 
standard for this board, adopted at a recent 
trade practice conference held in Chicago. This 
standard is recommended for adoption by the 
entire industry. It is the minimum standard 
for fiber insulating board to be used as a basis 
of comparison and for the certification of those 
boards meeting the requirements thereof. At 
the trade practice conference in Chicago there 
were present representatives of practically all 
the manufacturers of fiber insulating board and 
a number of engineers and representatives of 
distributors and users of this product. 





Industry Measuring 


_ Everyone who deals in lumber has daily use 
ior at least some of the methods of calculating 
that are included in forest mensuration, be- 
cause measurement of content is the foundation 
for all transactions. But he has probably been 
prevented from acquiring a thorough grasp of 
the subject—or parts of the subject that might 
be useful to him—by the manner in which it 
has usually been presented. As a business man, 
he realizes that dollars and cents reasons are 
the principal ones for any method of measure- 
ment adopted. From the business viewpoint, 
everything starts with the value of the product, 
and the practical man can readily comprehend 
a presentation of forest mensuration that 
begins with the product and its measurement, 
follows it into the log or bolt, then into tree 
volume, standing trees and tracts of timber. 

For this reason the lumber industry will 
welcome a new approach to the subject along 
these lines, entitled “Elements of Forest Men- 
suration,” by Herman H. Chapman, M. F., 
Harriman professor of forest management at 
Yale School of Forestry (he is the author of 
standard textbooks on “Forest Management” 
and on “Forest Finance”), and Dwight B. De- 
merritt, M. F., associate professor of forestry, 
lowa State College. 

The authors have had other aims that will 
win approval of the lumberman—they have 
tried to eliminate all obsolete and unnecessary 
material and retain only that having practical 
utility; and the twenty-nine chapters of their 
text have been so arranged that each is almost 
complete in itself, so that unneeded chapters 
may be skipped and needed ones easily selected, 
and mastered, too, for only those elements that 
are needed for attacking a problem are pre- 
sented in connection with it. These chapters 
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form a complete presentation of methods of 
measuring lumber and other forest products, 
logs, standing timber and areas. Instead of 
following the former custom of beginning the 
study of yield with individual tree, determina- 
tion of growth per acre is set as the first objec- 
tive, for the aim throughout is to be practical. 

This book contains 425 pages of text, ade- 
quately illustrated with photographs and dia- 
grams, all the matter being made quickly 
available by a comprehensive index of about 
27 columns, while there is, in addition, a 
bibliography of the subject and some appen- 
dices. It is clearly printed on good paper and 
substantially bound. Copies may be secured at 
the publisher’s price of $3.50 from the AMERI- 
CAN LUMBERMAN. 





Wood Lily Ponds Becoming 
More Popular 


BurraLo, N. Y., July 5.—The rapid growth 
in popularity of lily ponds, in connection with 
homes, has resulted in a new and profitable line 
being produced by the Peter Pfeil Cooperage 
Works, well known manufacturers of wood 
tanks. This concern is building lily ponds of 
cypress, redwood, fir or spruce. Not only are 
many new ponds of this type being put in, but 
officials of this company say that they are being 
called upon to replace hundreds of concrete or 
stone ponds with these new and approved wood 
tanks, thus avoiding damage that often has re- 
sulted through contraction or expansion of the 
concrete tanks in cold weather. 





Building, Retailing and Furniture 
Making in Chicago Territory 


Retail lumber yards in the seventh Federal 
Reserve district—which includes Illinois, In- 
diana, Michigan, Wisconsin and Iowa—have 
reported on May business. Sales of 71 yards 
in board feet were 17.3 percent larger than 
April, but 44.2 percent less than in May last 
year. Lumber sales of 68 yards in dollars 
were 6.7 percent larger than in April, but 40.3 
percent less than in May of last year. Total 
sales of all materials in dollars were 8.6 per- 
cent less than in April, and 41.9 percent less 
than in May, 1931. 

Total building contracts awarded in the dis- 
trict during May were 58 percent less than in 
May, 1931, but residential contracts were off 
68 percent; the May total was 50 percent larger 
than the April, but May residential contracts 
gained only 6 percent. 

Furniture’ manufacturers in the district re- 
ported that both sales and shipments were 50 
percent lower than they were a year ago, and 
that May operations were at only 27 percent 
of capacity, compared with 49 percent in May 
of last year. 





Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the two weeks 
ended July 5, 1932, totaled 1,017,208 cars as 
follows: Forest products, 33,859 cars (an in- 
crease of 366 cars above the amount for the 
two weeks ended June 21); grain 53,450 cars; 
livestock, 29,947 cars; coal, 136,850 cars; coke, 
5,857 cars; ore, 8,838 cars; merchandise, 350,447 
cars, and miscellaneous, 397,960 cars. The 
total loadings for the two weeks ended July 5 
showed an increase of 68,061 cars above the 
amount for the two weeks ended-June 21. 





SPECIMENS of 44 species of lumber and of 
plywood, all distinctly labeled and arranged on 
a card index system, and enclosed in a nice oak 
plywood box, are offered, in a circular headed 
“What Kind of Wood Is That, Sir?” for 17s 6d 
by Lister & Co., of Blackwall Lane Sawmills, 
Greenwich, London, SE10. The samples are 
instantly available for comparison with pur- 
chases. 


BROWN'S 
SUPERCEDAR 
CLOSET 
LINING 


The market's highest 
quality cedar closet 
lining. It sells and 
keeps on selling. 


Send Today For Free 
Sample Box and 
Quotations 


Geo. C. Brown Co. 


Memphis, Tenn. 


The largest manufacturers of 
aromatic red cedar lumber 
in the world. 











EVERYWHERE! 


Lumbermen are 
Turning to the 


RED BOOK 


For Credit Information and 
Collection Service. 
The unparalleled business conditions of the 
past year have brought out more clearly 
than ever before the value of Clancy’s Red 


Book Service, with its EXCLUSIVE SEMI- 
weekly notice of changes. 


Ask for details of our Special Offer which 
includes a 60 day FREE trial. 


Red Book is serving better today than at 
any time in its 


56 YEARS OF SERVICE TO LUMBERMEN. 


LUMBERMEN’S CREDIT 
ASSOCIATION 


Executive Office 
608 SO. DEARBORN ST. :: 


Eastern Headquarters 


99 WALL ST. :: NEW YORK CITY 


CHICAGO 











50 


CI PORTLAND, ORE. Co 





STRAIGHT OR MIXED 
CAR SERVICE 


Order anything you need in: 


7 ° 
ALL CEDAR SIDING 
FIR & HEMLOCK SHINGLES 
ITEMS CAR MATERIAL 
© > 





Send us your orders and inquiries. 


THE GRISWOLD LUMBER CO. 


Portland, Ore. 
MILLS AT: Carlton and Philomath, Oregon 
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PORTLAND, OREGON 


Soft Yellow Fir 


Flooring Siding Ceiling 
Finish Mouldings 
Thick Clears 
Factory and Industrial Stock 


FIR PLYWOOD 


SPRUCE, CEDAR 
WESTERN PINE 








Portland, Ore. 


E believe 

that there is 
no other hote! in 
the entire United 
States more hand- 
somely furnished or 
that offers more to 
the traveler. 


Keller and Boyd 
Owners. and 


Operz.tors 











—_—_—_— 








Lumber and Its Uses 


By R. S. KELLOGG 


‘In this book the author has dealt in 
interesting and instructive fashion 
with wood structure, physical pro- 
perties, grades, sizes. lumber and 
log measurements, shipping weights, 
structural timbers, seasoning, pres- 
ervation, finishes, paving, floor- 
ing, fire resistance, prices, as well 
as the uses of lumber; and in final 
chapters he discusses manufactur- 
ing, forest products, the timber 
supply, permanent advantages of 
wood, and sources of information 
about timber. This is the work most 
often called for and used by ‘um- 
bermen in all branches of the trade. 


American Lumberman 


431 So. Dearborn St. 
Chicago, IIl. 
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The Vine 


As does the humble little vine 

In spring about my cabin twine, 

And take a firmer hold each day 

As spring and summer slip away— 
Yes, in the summer wears its flowers, 
And even in the autumn hours 
Protects my cabin from the rain, 
Yes, even through the winter’s pain 
Lives on until the snows depart, 

So comes affection to the heart. 


Love’s tender tendrils wrap around 
Some lonely cabin it has found, 
Some lonely cabin of the soul, 

And, though the April thunders roll, 
Takes firmer hold with ev’ry gale 
Whatever April storms assail. 

And then comes May, and June, and all 
The summer’s merry madrigal 

Of months, and all its blossoms fair, 
While hope and happiness are there. 


Yet autumn comes to all our lives, 
The sun departs, the snow arrives, 
Yet even in the wintry snow 

The vine of love will not let go. 
Around the lonely heart it clings, 
And brings its hope of other springs, 
Dreams of new summers yet to be, 
The year’s eternal certainty. 

Great is the oak, and tall the pine, 
Yet often stronger is the vine. 


The Indian and the Cow 


Present plans in city, State and nation to 
assess increased taxes, against a public suf- 
fering from decreased income, may have about 
as much success as the Indian with his cow. 

When Auditor General O. B. Fuller, of 
Michigan, was the poohbah of the sawmill town 
of Ford River in that State, an Indian came 
to him, as every one with a problem did, and 
asked his advice. 

It seems a Chicago & Northwestern train had 
killed his cow. 

“How much can I charge ’um?” 
Indian. 

“Anything you like,” 

The Indian’s 
the good news. 

“Yes,” said the lumber inspector and political 
leader, “you can charge them anything you 
like. But you can’t collect a damned cent.” 

It may prove to be the same with high taxes. 


asked the 


said O. B. 
face brightened perceptibly at 


We See b' the Conventions 


The Republican party was so scared it went 
wet. 

Perhaps this year Al Smith will be the idle 
of his party. 

As another means of revenue, why 
tion off the vice presidency ? 

As far as free speech is concerned, Chicago 
seems to be the prevention city. 

Mr. Roosevelt believes that the office should 
seek the man, but not be kept waiting. 

Both conventions seemed to have been more 
or less troubled by booze from the gallery. 

Whichever party wins, about the first thing 
to do is something about Chicago’s manners. 

As for us, they can call the campaign off. 
We already have heard about all we can stand. 

We listened until 12 p. m. to both conven- 
tions, tuned in again next day, and didn’t miss 
a thing. 

The presidential candidates 
stump the country this year. 
stumped already. 

The Democratic party believes the Govern- 


not auc- 


don’t need to 
The country is 





ment should help both the high and the low— 
and, adds Texas, also Jack. 


There were times during both conventions 
when we radio listeners felt that we weren' 
listening but eavesdropping. 


The difference seems to be that the Repub. 
licans think Mr. Hoover did all he could and 
the Democrats that he did a lot that he couldn't 


If George Washington heard some of the 
orators he probably would have liked to in. 
form them that the “r” in Washington is gj. 
lent. 

Only five of the candidates were personal 
acquaintances of ours, and, when we heard the 
nominating speeches, we didn’t recognize even 
them. 

What we are wondering is, where are we go- 
ing to get all the money to buy all this booze 
that is going to pay all these taxes if we haven't 
a job? 

WGN was the only large station that broad- 
cast every minute of both conventions. When 
WGN broadcasts, it believes in broadcasting 
without mercy. 


We See b' the Papers 


Why not change our name to the Frightened 
States? 

They asked for bread, and Jack Garner gave 
them a post-office. 

Many a congressman who voted no will find 
that the country has acquired the habit. 

The gentleman who killed the goose that laid 
the golden egg was probably an advertising 
manager. 

We have an engineer for President, when 
what the Government needs is someone to do 
a little firing. 

Mr. Shakespeare was undoubtedly 
to Congress when he said 
sweet sorrow.” 

The President and the Congress are at the 
breaking point. The plain citizen seems to 
have beaten them to it. 

Just now we are reading “You Can Escape,” 
by Edward H. Smith. Mr. Smith even escaped 
the depression. He passed away before 1929. 

We seldom quote, but we can’t overlook this 
one, now going the rounds in Washington: 
“Every time a congressman opens his mouth it 
subtracts from the sum of human knowledge.” 


referring 
“Parting is such 





Vision 
’Way back somewhere this desk, this chair, 
Were but a forest tree. 
Long, long ago this house, I know, 
Was but a pine to me. ; 
Some wiser mortal saw the pine 
And in it saw this house of mine, 
Beheld the oak so picturesque 
And in it saw this chair, this desk. 


’Tis well to see, but that can be 
So little, after all. 
We must look on, see day in dawn, 
And great things in the small. 
For they who only see are blind, 
Who cannot see within the mind, 
But they who dream and they who plan 
See always farther than they can. 


You are not wise who have but eyes, 
Look outward and not in, 

Are blind men still unless, until, 
Some vision you begin. 

To see is one thing, vision more: 

To think new thoughts not thought before, 
In oaks to see a chair like mine, 
Behold a cottage in a pine. 
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Why and How Train Truck Drivers? 


[The first installment of this article appeared 
in the May 28 issue.—Entror.] 


Diplomacy should be used in presenting to 
the drivers a program of this kind. It usually 
is called driver “training,” but that is not 
quite the right word, and many drivers feel 
antagonistic toward the idea that they need 
to be “trained.” A man who has a chauf- 
feur’s license, and has driven for 75,000 or 
maybe 150,000 miles, resents the implication 
that he doesn’t know how to drive and must 
be taught by the boss, who drives a pleasure 
car only. A man may have profound respect 
for his employer, as an employer and a busi- 
ness man, and yet have just as great con- 
tempt for his ability as an automobile driver. 
“Him teach me how to drive? Huh! I can 
run circles around him.” 

So one should not be in the position of a 
back-seat driver. The approach should be 
more subtle. Of course the driver, if he is 
a good driver, is proud of his ability. 
Acknowledge it, and then tell him how you 
want him to use that ability. Talk to him 
of the relative importance of a life and a 
minute: A man of 35 has a normal expecta- 
tion of 17,000,000 more minutes of life; why 
should he endanger all that by ursafe driv- 
ing, just to save one minute? It is like 


as a baseball player, whether a batter, a 
runner or in the field, sizes up the situation 
as the pitcher is winding up, figures out all 
the plays that might happen, and decides 
what he will do in case of each play; then, 
when the ball is pitched and there is very 
fast action, the player just executes, or tries 
to execute, what he has already decided on. 
If he is an old hand at the game, he doesn’t 
have to think this all out beforehand—he 
already knows from experience. More than 
quickness is necessary, for if the play calls 
for a force at second and the shortstop throws 
to first, no matter how speedy nor how ac- 
curate his throw and despite the fact that 
he retires the runner at first, he doesn’t play 
the game right. Maybe he waited till he 
caught the ball before deciding his play, and 
then didn’t see the man galloping down to 
second. Much of that sort of thing and he 
doesn’t stay on the team, for it costs runs. 


It costs more than that, though, when the 
driver waits until the emergency to start 
planning his course of procedure. Some- 
times it costs lives—there were 33,000 killed 
in auto accidents last year. Often it costs 


health. Nearly always it costs money; there 
is insurance, but don’t forget, nor let the 
drivers forget, that $66.25 average that is 


not covered by insur- 











Down in South America the modern “Caterpillar” is demonstrating its 

usefulness in logging. This picture shows a “Caterpillar” Thirty haul- 

ing a log on a native stone wheel cart, on the operations of Angel 
Guarello, jr., at Santiago, Chile. 


Wagering $17,000,000 in the hope of winning 
$1. Talk to him of the relative importance 
of a customer’s friendship and the time it 
takes to be courteous; remind him that he is 
the company’s representative, for the com- 
Pany’s name is on the truck; and in the 
Public’s mind, the company itself must pay 
for any discourtesies of his. Impress on him 
the necessity of conserving gasoline, and the 
cost of repairs; the Chicago Rapid Transit 
Co. (the elevated railroad) has on each of 
its trains a coasting meter, which records 
the distance coasted on each run, and reali- 
zation of this keeps the motorman always 
Careful to conserve electricity; a similar 
thorough check on the gas he uses and the 
maintenance cost of his truck will keep the 
truck driver watchful, too. 

If you have several trucks and drivers, get 
them to discuss the safest practicable ways 
of driving trucks under all sorts of condi- 
tions. Mention definite cases, hypothetical 
if necessary but actual incidents if possible, 
and get them to thinking and discussing how 
they would act. Things can happen so 
quickly, in motor traffic, that a man has no 
time to think what to do—he must know 
and act without thinking, then. The time for 
the thinking and planning is beforehand, just 





ance. And sometimes 

it costs customers. 
So keep the drivers 

ever watchful for 


these other things be- 
sides speed of delivery 
—safety, maintenance, 
and courtesy; keep the 
equipment in good me- 
chanical condition, and 
in good appearance; 
reward good work; 
and then see if acci- 
dents don’t decrease, 
and along with them 
your’ insurance pre- 
mium. 





WHEN you get done 
cleaning or polishing 
the motor truck, or 
your own private au- 
tomobile, don’t throw 
the oil or_ polish- 
soaked rag in the cor- 
ner of the garage. It 
might not start a fire 


by spontaneous com- 
bustion—but then 
again it might. It has 
happened that way 
before, to men who 


needed their cars just 
as badly as you need 
yours. <A good rag-can is such cheap insur- 
ance, and burning the rags at once is even 
cheaper and better. 





Trouble and Litigation 


BUFFALO, N. Y., July 5.—An involuntary 
petition in bankruptcy has been filed against 
the Kensington Lumber Corporation, with 
retail yard at 854 Kensington Avenue. Peti- 
tioning creditors are the Marine Trust Co., 
as executor of the estate of Victor W. Lay, 
George H. Hutchings (Inc.), Kenmore, and 
Cornelius F. Sullivan, doing a wholesale lum- 
ber business as the C. F. Sullivan Co., of this 
city. 


BOSTON, MASS., July 5.—The long drawn- 
out case of the Palmer & Parker Co. against 
the United States Shipping Board asking 
damages for deterioration caused by delay 
and unseaworthy vessel on a big cargo of 
choice mahogany logs shipped from Africa in 
1920, has again been appealed and will be 
taken up again in the U. S. District Court. 
Three times the lumber company has secured 
favorable decisions, the last in the U. S. Dis- 


trict Court being for $241,606, but the Federal 
attorneys 
hearing. 


have in each case won a re- 
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Have You Ever 
Been West of the 
Cascade Mountains 


from British Columbia and Vancouver Island to 
Southern Oregon? 


You know that’s the territory known as the Fir 
Belt where hundreds of sawmills are cutting all 
lumber items in Douglas Fir. 


Are you familiar enough with these mills to 
know exactly where to place your orders and 
receive just the stook you want? 


Take Guesswork Out 
of Lumber Buying 


We have our own personal representative-buyer 
traveling CONSTANTLY among these mills. He 
knows where to place your orders most advan- 
tageously and how to satisfactorily fill your 
orders. 


Avail yourself now of our service and let us 
prove that here is a source of supply you can 
depend upon all the time. 


M.A.Wyman Lumber Co. 


907-8 White Bidg. Seattle, Wash. 


MEMBER NATIONAL - AMERICAN 
WHOLESALE LUMBER ASSOCIATION 

















The self-loading 
self - unloading 
straddle-type 


Willamette 


od Oh AY Oe 
Carrier 





Willamette- for Lumber 
Ersted Company pulp, steel, 
Se pipe, tile, etc. 


Seattle, Wash, 
New York City 


Peoria, Ill 





Factory Lumber 
Both FIR and SPRUCE 


also Fir Battens, Lattice or Mould- 
ings in straight cars or mixed with 
other items of yard stock. 


John D. Collins Lumber Co. 
White Bidg., SEATTLE, WASH. 











BOOKS—BOOKS—BCOKS—Here’s the place 
to get them. Write now for catalog. 
American Lumberman, 431 S. Dearborn St., Chicago 
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The Polleys 
Lumber Co. 


Manufacturers of 
| Ponderosa 
Pine 





Selects 


General Offices and Mills: 


nts via N. P. 
Milwaukee Rys. 


Missoula, Mont. 














for HOUSE PLANS & 
MATERIAL LISTS 


HOW WILL IT LOOK? 
HOW MUCH WILL IT COST? 


Special Lumberman’s Service 
FLOOR PLANS AND PERSPECTIVE SKETCH, 


LUMBER AND ay $2.50 


MILLWORK LIST 


We make, sell and rent models to your plans and 
specification. Write for special low prices. 


Send your prospective customer's own sketch and 
your instructions. Immediate attention by air mail. 


LUMBERMAN’S DRAFTING 
& LISTING SERVICE 


233 Drumheller Bldg., Walla Walla, Wash. 


























Our Main Lumber Business 
Our Real Lumber Business is 


LONG TIMBERS! 


and it always has been! We know our 
business, yet we charge no more! 


OSTRANDER Warts. 


TIMBER CO. 
OSTRANDER, WASH. 
“The original long timber mill.” 








Alé oma Soft Textured | 


California Soft Pine | 







CLEARS, SELECTS, FACTORY PLANK, | 

BEVEL SIDING, COMMON 

BOX SHOOKS “nae 
Est. 1905 for Prices. 





Buil di 
Algoma Lumber Co., jos ideire aur. | 
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Soviet Stabilizes British Market 

That Soviet Russian competitors are alive 
to the necessity for stabilizing their markets 
in Great Britain, and have been more suc- 
cessful in effecting arrangements satisfac- 
tory to distributors, is indicated by the fol- 
lowing comment in the June 11 issue of 
Timber Trades Journal, of London, England: 


“This year’s arrangements for marketing 
Russian wood seem to be the most successful 
yet devised. Compared with previous bulk- 
buying efforts, the manner in which this tim- 
ber is being handled has won approval, as 
may be gauged from the fact that practically 
the whole of the quantity contracted for 
(400,000 standards minimum, 450,000 stand- 
ards maximum) has already been resold. Ac- 
tually 393,000 standards have been disposed 
of by Timber Distributors, Ltd. This marks 
an achievement on which those responsible 
will be congratulated by all interested in 
this timber. It would really seem, at last, 
that a basis has been found, the continuance 
of which will do much to eliminate market 
fears and fluctuations of the kind that have 
preved so disturbing in the last two or three 
years.” 

England's imports of Russian wood in 1932 
will be 100,000,000 feet less, and of Swedish 
and Finnish lumber, 200,000,000 feet less than 
the 1931, and English stocks are so much 
lower that it is felt the shortage, and re- 
duced output in exporting countries, must 
eventually bring an advance in prices. 


British Imports of American Woods 

British imports of American softwoods in 
the first four months of 1932 were 37 per- 
cent less than in 1931, the decrease being in 
rough sawn and logs, while planed or dressed 
softwood imports increased 70 percent, and 
amounted to 20 percent of Britain’s total 
softwood imports in 1932, compared with 6 
percent in 1931. 

British imports of American hardwoods 
were 2 percent greater than in 1931; log im- 
ports decreased 40 percent and sawn hard- 
wood imports increased 514 percent. Britain’s 
total hardwood imports were 10 percent 
greater than in 1931. London’s imports of 
American oak increased 31 percent, but 
London stocks of it are about two million 


feet less than in 1931, while there has been 
a corresponding increase in stocks of oak 
from other countries. 
Ireland Increases Millwork Tariff 
Financial resolutions passed by Dail 


Eireann, impose new, and modify other, cus- 


toms duties on various goods imported into 
the Irish Free State. The tariff changes are 
now in operation, and particulars of these 


changes are given below: 


Articles manufactured wholly or partly of 
wood or timber (not including planed or 
dressed wood or dressed wood or timber, 
mouldings, staves, sleepers, scaffolding poles, 
telegraph and telephone poles, plywood, and 
veneer, imported as such), that is to say: 


(a) Builders’ woodwork and component 
parts thereof. Percentage rate of duty, 
22%; percentage rate of preferential duty, 15. 

(b) All other manufactures of wood or 
timber (other than machinery, implements, 


furniture, articles for use in sport, scientific 
and medical instruments and apparatus, arti- 
cles for use in coach and vehicle building, 
butter boxes, egg boxes, barrels, casks, kegs, 
and component parts thereof and tools) and 
component parts of such manufactures. Per- 
centage rate of duty, 50; percentage rate of 
preferential duty, 33%. 

Where the revenue commissioners are sat- 
isfied that the quantity of wood contained in 
any article liable to this duty forms only an 
inconsiderable portion of the whole of such 
article, the commissioners may, subject to 
compliance with such conditions as. they 
think fit to impose, permit such article to be 
imported without payment of this duty or 
repay any such duty paid on importation. 


Canada’s Opportunities in Britain 
A British view of the prospect for obtain- 
ing a preference for Canada in the British 
market, has been presented by Yorke Yorke- 
Long, head of the lumber exporting firm of 
Cox, Long & Co. (Ltd.), London, England, 


FOREIGN LUMBER MARTS 


Much of the material printed below is from reports to the Lumber Division by 
foreign offices of the Department of Commerce and American consular offices 


who is now on a visit to Canada to invest. 
gate conditions prior to the Imperial Cop. 
ference. “Some effort is going to be made 
to induce England to prohibit the importa. 
tion of Russian lumber. It certainly woul 
not be wise to prohibit about one-third, or 
about 900 million feet, of the annual im. 
ports. Both Finland and Sweden, and indeeg 
Canada, would undoubtedly raise their prices 
immediately, and England desires cheap raw 
materials to be able to export her manufac. 
tured articles. The present British tariff of 
10 percent as applied to all foreign lumber 
might well be increased on Siberian pine 
and Idaho pine and on Austrian beech, a 
hardwood. The Ottawa Valley can supply all 
the white pine which Great Britain requires, 
Siberian pine is a distinctly inferior article: 
the United Kingdom this year will probably 
import 50 million feet of it. The quantity 
of Idaho pine will be less than that. If the 
Ottawa Valley white pine manufacturers wil] 
keep their prices reasonable, a considerable 
increase in business with Canada should re- 
sult. Austrian beech is not necessary, be- 
cause birch from Canada can supply all of 
our needs. The Maritime Provinces of Can- 
ada have cut prices on spruce down toa 
competitive level with Sweden and Finland. 
It only requires the rate of exchange to im- 
prove, together with the new English 10 per- 
cent tariff, to cause a considerable amount 
of business to swing in the direction of New 
Brunswick and possibly Lower St. Lawrence 
areas.” 


B. C. Increases Oriental and European Sales 


British Columbia lumbermen are consider- 
ing sending a lumber trade commission to 
the Orient with the special object of enlarg- 
ing the sale of the lower grades of lumber 
to China and Japan, to offset the expected 
losses in sales to the United States. 

British Columbia exports in the first four 
months of 1932 were 14 percent larger than 
in 1931. Those to the United States were 
down 52 percent, but exports to Europe in- 
creased 70 percent; to the Orient (China and 
Japan) increased 34 percent, and to Australia 
and New Zealand increased 250 percent. 

Canada has established customs valuations 
on cooperage keg stock, and if any is in- 
voiced at lower values it will be subject to 
a dumping duty. Values are: Heading, 9%- 
14-inch, 4 cents a set; keg staves, 16%- 
22-inch, $5.50 a thousand; keg hoops, 3-feet 
4-inch to 4-feet 8-inch, $6 a thousand. 

Newfoundland continues to prohibit export 
of unmanufactured timber from ungranted 
Crown lands, but now permits export of man- 
ufactured lumber, including shook. 


New Zealand Favors Canada 


A trade agreement between Canada and New 
Zealand was brought into force as of May 24, 
and the following information in regard to 
forest products is excerpted: 


New Zealand grants to goods of Canadian 
origin under Schedule B the following rates, 
with provision that except where otherwise in- 
dicated they shall in no case be higher than 
rates under the British preferential tariff, and 
that rates shall not be altered except by 
mutual agreement or on three months’ notice 
to Canada: 


Plaster-pulp sheets, plaster board and sim- 
ilar materials—35 percent ad valorem. New 
Zealand grants a concession to Canada, but 
these items are evidently exceptions to 
the rule that Canadian rate shall not be higher 
than British preferential. New Zealand duty 
on Canadian goods is, as shown above, 35 per- 
cent ad valorem, plus 22% percent surtax, 
making rate to Canada 42.87 percent. British 
preferential is 20 percent plus the same sur- 
tax, a total of 24.5 percent. General tariff is 
45 percent plus surtax, a total of 55.13 per- 
cent. 

On lath and shingles, and timbers, New Zea- 
land's tariff on Canadian goods is the same as 
the British preferential rate, but to all rates 
there are surtaxes added: 


Lath and shingles, 20 percent ad valorem. 
They also take a surtax of 22% percent, which 
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prings the 20 percent ad valorem British pref- 
erential and Canadian rate to 24% percent, 
while the 30 percent general rate is raised to 
36% percent. 

On timber, rough sawn or rough hewn, not 
less than 25 feet long and of minimum cross 
sectional area of not less than 150 square 
inches, rate is 7s 6d a 100 sup. feet; n. e. i., 9s 
gd; timber, sawn, dressed, 19s. The surtax on 
timbers is only 5 percent. The 7s 6d British 
preferential and Canadian rate on large rough 
timbers is 7s 6d plus 5 percent; general rate, 
gs 6d plus 5 percent. The 9s 6d British-Cana- 
dian rate on n. e. i. timbers compares with 
general tariff of 11s 6d, 5 percent surtax being 
added to both. On dressed timbers, British- 
Canadian rate is 19s, and general tariff is 21s, 
poth plus 5 percent. 

On veneers and plywood, Canada is granted 
the British preferential rate of 20 percent ad 
valorem, which compares with a general tariff 
rate of 45 percent. 

Mediterranean Lands 

Spain, because of depreciation of the pe- 
seta, is turning from American gum and oak 
to pre-war sources of hardwood supply in 
Fernando Poo, Spanish Africa. 

Italy’s imports of Russian lumber in 1931 
were 150 percent greater in value than in 
1930. 

Syria has changed most import duties from 
11 to 25 percent ad valorem, but certain items 


Items from 


take a specific rate, in piasters, per metric 
ton—Round, rough hewn split or sawn fir 
or spruce, 500 p. ($3.93); beech, 600 p. ($4.71); 
planks, dressed or not, fir or spruce, 600 p. 
($4.71); beech, 720 Dp. ($5.65). 

Algeria has increased its lumber import 


quotas for 1932; United States second quarter 
quota is 834 metric tons, 

Portuguese East Africa prefers 
average of $5.36 for Douglas fir doors, to 
paying $4.87 for North European doors, be- 
cause of the former’s greater attractiveness 
of paneling and design and greater thickness, 
2-inch or up at edges, and uses the highest 
standard doors obtainable because ceilings 
are high. 


to pay an 


Swiss and Germans Change Tariffs 


Switzerland, in its new tariff on veneers 
differentiates between that 10 millimeters 
thick or over, which it has customarily im- 
ported unfinished; it takes a rate of 10 Swiss 
francs per quintal; but lesser thicknesses 
take a rate of 20 francs. 

The German tariff on fir plywood has al- 
most been offset by a decline in American 
quotations; in February, 3-ply “-inch (7- 
inch sanded) was 30 cents a square meter 
delivered and recently has been only 32 cents. 

A German tariff, effective April 1, increased 
the duty on rough sawn softwood from Can- 
ada and Poland to five times the old rate. 

German import duties on certain items are 
to be increased effective July 1, among items 
affected being: Railroad ties, trimmed with 
ax, also sawn on not more than one horizon- 
tal side, not planed—of hardwood, 1 reichs- 
mark per 100 kilos (former duty 0.80 r.) or 
8 r. per cubic meter (formerly 6.40 r.); of 
softwood, 1 r. (formerly 0.40) or 6 r. per 
cubic meter (formerly 2.40 r.). Veneers, in- 
cluding veneer wall paper, wainscoting com- 
posed of glued veneer sheets, raw, 18 r. per 
100 kilos (formerly 15 r.). 

European Exporters Devise New Methods 

Swedish shippers, because of Russian com- 
petition, had been forced to take low prices 
for rough lumber. Though the British mar- 
ket for planed goods is dominated by Sweden, 
murderous competition among planing mills, 


says a Swedish journal, has resulted in a 
ruinous drop in prices of these. 
The Latvian government, because private 


merchants would not purchase standing tim- 
ber, has borrowed nearly a million dollars 
to work lumber for export, following nego- 
tiations with British firms; the private mer- 
chants are now trying to obtain a loan to 
purchase the logs. 

Czechs Try Price Stabilization and TX 

Czechoslovakian lumber exporters, expect- 
ing their country to conclude a commercial 
treaty with Hungary, are taking measures to 
prevent cut-throat competition, by fixing 
minimum prices; Rumania’s exports to Hun- 
fary are at the vanishing point because of 
Rumanian foreign exchange restrictions. 

Czechoslovakia has built seven wooden 
buildings at Bratislava, priced at $135 for 
a l-room week-end cottage to $1,350 for a 
l-story dwelling with central heat, bath- 
room and glazed sun porch, explaining that 
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they cost only 50 to 60 percent as much as 
other types, and shows photographs of at- 
tractive wood buildings erected in other parts 
of Europe. It will make this exhibit at the 
Danube Fair in the fall. Of the area of 
Czechoslovakia, 33 percent is in forests, and 
though exports are 22 percent ahead of 1931, 
lumber stocks are large, and a real effort is 
being made to promote the use of wood. 
Small ready-made houses are being offered 
by the Soviet in Germany; the frames are 
easily assembled, and plywood walls are ap- 
plied directly, while freights are small be- 
cause they are so light; the Soviet is also 
exhibiting a ready-cut house at the Milan 
Fair, Italy. 
South American Countries Using Own Lumber 


Chile’s agricultural export board, after re- 
jecting an export premium as unsound, has 
made compulsory the use of 


wooden con- 
tainers in transportation, to provide a do- 
mestic lumber market and _ “stabilize the 
industry. 


Argentina seems to be depending more on 
woods from other South American countries. 
Its 1931 imports of southern pine were one- 
third less than in 1930, but those of Brazilian 
pine declined only 10 percent. While im- 
ports of oak declined nearly 50 percent, those 
of South American hardwoods fell only 10 
percent, 


Japan Raises Tariff on Douglas Fir 


Japan is reported to have imposed a new 
and higher tariff on fir. That not over 60 


millimeters thick is to pay 6.90 yen (for- 
merly 4.55 y.); not over 200 m. thick is to 
pay 3.90 y. (formerly 5.60 y.). This tariff 


is interpreted to mean that at current ex- 
change rates the thinner lumber is to pay 
about $2.10, and will practically prohibit im- 
ports from the United States, which has been 
shipping Japan mostly lumber under this 
classification; while the thicker lumber will 
pay about $1.60. 

Japan’s imports of United States and Ca- 
nadian lumber in April were 31 percent lower 
than in March, owing to increased tariffs, 
uncertain exchange and business depression; 


log imports from the northern part of the 
Japanese empire are arriving earlier than 
usual. 


Of Philippine exports of logs and lumber 
during March and April, 75 percent went to 
Japan, that country’s takings being double 
its 1931. 


Brazilian Woods to Be Used 
in Virginia 
ALEXANDRIA, VA., 





July 5.—lIncluded in the 
first shipment of products from the Ford 
plantation at Boa Vista, in Brazil, was 
160,000 feet of lumber taken from some of the 
rarest trees in the Amazonian jungle. 
shipment represents the beginning of a new 
industry sponsored by the Ford company. The 
importation of this lumber was the result of 
experiments that have been in progress ever 
since workmen began clearing the jungle for 
a rubber plantation. This first shipment will 
be used by the Ford company in the construc- 
tion of its new service branch at Alexandria. 
Offices and the walls of the lobby will be 
paneled with choice veneers of andiroba and 
castanheira. These woods are said to be 
especially adaptable to furniture making, 
ship construction, sound-proofing and insula- 
tion. 





Develops Full Revolving Crane 


CLEVELAND, OHIO, July 5—The Cleveland 
Tractor Co. has recently developed a full re- 
volving hydraulic crane to be used in conjunc- 
tion with its model 35 crawler tractor, long- 
wide special type. Booms of either 21, 18 or 
15 feet length are available, and the combination 
(tractor and crane must be purchased as a com- 
plete unit) has a rated lifting capacity, in any 
direction, of 2,000 pounds at 20-foot radius, 
3,500 pounds at 15-foot radius, and 6,000 pounds 
at 10 feet. It has a single-line speed of 72 
f.p.m. and a double-line speed of 36 f.p.m. It 
has a completely inclosed one-piece steel turn- 
table operating in oil and revolving on two rows 
of steel ball bearings; it is held in contact with 
these bearings by a single row of ball bearings 
above the turntable. Pavement grouters and 
plates are standard unless otherwise specified. 
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CI PACIFIC COAST Co 
Klamath 


Ponderosa 
Pine 














Quality Timber From 
Famous Klamath District 


Note the size of the logs shown above and you'll 
readily understand why we offer buyers such 
high quality, soft-textured lumber. We can guar- 
antee you a dependable source of supply for 
years to come and supply anything you need in 


SELECTS AND COMMON 
S4S OR ROUGH 
SHOP and BOX 


Get our quotations now. 


Crater Lake 
Lumber Co. 


SPRAGUE RIVER, ORE. 
Huntington Taylor 


GENERAL MANAGER 

















SURETY BOND BRAND 
“PROTECT-WRAPT” 

Red Cedar Bevel and Bungalow Siding 
and Surety Bond Brand Shingles are 
SUPERLATIVE QUALITY 
NATIONALLY ADVERTISED 
EASIEST TO RESELL 
Anything in Cedar, and—through our 
Coast connections—any mixture of Fir, 


Hemlock and Cedar 


BRATLIE BROS. MILL CO. 
RIDGEFIELD, WASH. 

















Feather River Lumber Co. 


Delleker, Plumas Co., Calif. 


Manufacturers of 


Feather River Canyon 

Soft California 
Pine 

White Fir 


Incense Cedar 









Annual Capacity 60,000,000 Feet. 
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Hardwood Lumber 
Owned and Operated by 


CISAR BROTHERS 
2357 South Loomis Street 
Telephone CHICAGO 


Canal 1830-1831-0118 





YARD, MILL AND OFFICE. 


Newsy Notes of Persons and Places 

















Klin Dried 


and Air Driea ENGELMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Western Pine 


We represent Nicola Pine Mills, Ltd., Merritt, B. C. 
PAUL MILLER CO. 


LUMBER 
General Offices: 308 W. Washington St., CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
I! SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 

















Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 
OF NEW YORK 


511 Locust St. 220 Se.State St. 537 Mer. Exch. Bidg, 
St. Louis, Mo. Chicago, Ill. San Francisco, Cal. 
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SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; "Hints toLum 
ber Dealers; Wood 
Measure; Speed of 
Circular Saws; wee of 
Saws; Cord W. 
Tables; Fuh Tree, 
Growthof Trees; Land 
Measure; 

Rent, Board, Pm 

Stave and Heading 

Bolts, etc. 

Standard Book throughout the United States 
and Canada, 


PAID For’ 50 Cents 
S. E. FISHER, P.0. Box 197 


ROCHESTER, N. Y. 









The AMERICAN LUMBERMAN’S Pacific Coast 
office has been removed to 4459 Stuart Building, 
Seattle, Wash. 


Roland L. Bayne, popular lumberman of Spo- 
kane, Wash., has been elected secretary of that 
city’s welfare federation. 

A. L. Lindsey, of Emory River Lumber Co., 
Lansing, Tenn., recently made an extensive trip 
throughout the Northeast. 


C. S. Willett, of W. R. Willett Lumber Co., 
Louisville, Ky., and his family, recently motored 
to Winnetka, IIl., to spend a vacation with rela- 
tives. 

M. S. Baer, of Richard P. Baer & Co., of 
3altimore, Md., recently spent ten days on a 
visit to its subsidiaries at Mobile, Ala., and 

3ogalusa, La. 


David Swenson, connected with the Winton 
Lumber Co.’s mills in Kootenai County, Idaho, 
is critically ill at the Sacred Heart Hospital, 
Coeur d'Alene. 


Ralph C. Crowley, vice president Atlantic 
Lumber Co., Buffalo, N. Y., was called to Bos- 
ton, Mass., recently because of the serious ill- 
ness of his father. 

Ersby Wilson Export Co., Vancouver, B. C., 
has appointed as its sole agents in England and 
Scotland, Charles Stewart (London), (Ltd.), 
ot Stafford House, London EC4, 


C. N. Gilley, of H. P. Woodson Lumber Co., 
Fairfield, Ala., is running for mayor of his city. 
He was at the head of one of its leading 
banks, and is widely known in that section. 


Philip Garland, secretary-treasurer and man- 
ager of the Tacoma plant of the Oregon- 
Washington Plywood Co., has been elected 
treasurer of the Tacoma New England Society. 


Recent visitors to the Buffalo (N. Y.) lum- 
ber trade included H. H. Perry, sales manager 
Kellogg Lumber Co., Monroe, La., and Richard 
J. Welsh, Chrysler Lumber Co., Memphis, Tenn. 


John H. Crowell, Chicago wholesaler, con- 
tinues to operate at his office in the Security 
3uilding, 189 West Madison, and the report 
that he had moved to another address was an 
error. 


The Roddis Lumber & Veneer Co. has moved 
its offices to the plant of an associated com- 
pany, the Roddis Co., 1435 West 37th Street, 
Chicago, where its telephone number is Vir- 
ginia 0110. 


Paul Johns, of Tacoma, Wash., has been 
named chairman of the general committee for 
the Washington State Golf Association tourna- 
ment, to be held Aug. 1-6 at the Tacoma Coun- 
try & Golf Club. 


A. J. Leigh, Leigh Lumber Co., wholesaler, 
Portland, Ore., motored to Chicago with his 
wife and a group of friends. He took the train 
back from Chicago, while the other members 
of the party continued to Rochester, N. Y. 


George F. Kretschmer, president Southern 
Veneer Manufacturing Co., Louisville, desiring 
to devote full time to that business, has asked 
to be relieved immediately of his duties as 
member of his city’s board of park commis- 
sioners. 


Fred Wehrenberg, president Standard Lum- 
ber & Supply Co., Ft. Wayne, Ind., a past 
president of the Indiana retail association, has 
been elected chairman of a local group of sup- 
ply dealers that has been formed to exchange 
credit information. 


Hendrick Romeyn, of the Merrill Co., Salt 
Lake City, Utah, is being congratulated on the 





success of his son, Hendrick, jr., in winning his 
Ph.D. degree at Brown University, Providence, 
R. L, his first scholastic honor being a B.Sc 
at the University of Utah. 


W. L. Bankston, Atlantic Lumber Co., has 
just recently returned to Memphis, Tenn., from 
a trip abroad. P. D. Houston, United Timber 
& Lumber Co; J. S. Williford, Bellgrade Lum. 
ber Co.; Abe Lemsky, Anderson- Tully Co.; ; and 
Douglas Heuer, Gayoso Lumber Co., are in 
Europe on business. 


George A. Ward, who has been assistant man- 
ager of the Anderson Lumber Co., Ogden, Utah, 
since 1926, recently has been made manager at 
Ogden, succeeding R. B. Minnoch, who has 
resigned after serving as manager since 1923, 
It is announced that there will be no change in 
the policy of the company. 


The Western Forestry & Conservation Asso- 
ciation, which for many years had its headquar- 
ters in Portland, Ore., is now located at 949 
Henry Building, Seattle, with C. S. Chapman, 
secretary-treasurer, in charge. The personal 
address of E. T. Allen, chief forester and for- 
mer secretary, is Otis, Ore. 


John Thistlethwaite, hardwood manufacturer 
and wholesaler, of Opelousas, La, was in Chi- 
cago contesting the seating of the Senator Long 
delegation to the Democratic national conven- 
tion, while J. B. Edwards, of Hillyer-Deutsch- 
Edwards (Inc.), of Oakdale, La., came to Chi- 
cago as a member of the Long delegation. 


John Dimeling, general sales manager of the 
Panhandle Lumber Co., Spirit Lake, Idaho, 
called on the company’s Chicago representative, 
E. B. Wingate, jr., on his way back home from 
a trip to the East, where he visited trade con- 
nections, and was present for the graduation 
of his son from, college at Clearfield, Pa. 


William H. Day, an official of the Wood 
Mosaic Co., of Louisville, Ky., was tendered 
a farewell dinner by his business associates upon 
his resignation to head a Frigidaire distributing 
agency in his city. He had been with the 
Wood Mosaic Co. for twenty-one years, and 
as a mark of its appreciation he was presented 
with a silver service. 


The Mobile River Saw Mill Co., Mt. Vernon, 
Ala., is to be represented in England by A. F. 
& D. Mackay, Liverpool, and J. H. Burrell & 
Co., Manchester, these firms having been ap- 
pointed its representatives by Lee Robinson, one 
of the owners of the Mobile River company, 
while he was in England. 


Landon C. Bell, chairman of the board of the 
W. M. Ritter Lumber Co., Columbus, Ohio, will 
appear on the program of the sixth annual In- 
stitute of Public Affairs, to be held .* _ Uni- 
versity of Virginia, Charlottesville, July 
3 to 16. The occasion will be a p Biies of 
antitrust laws as they relate to industry, com- 
merce, finance, law and education, and Mr. Bell 
will discuss the subject as it appertains to 
lumber. 


Ralph J. Hines, Chicago, president of the 
Edward Hines Associated Lumber Interests; 
Thomas D. Heed, chairman of the Board; 
Hempstead Washburn, jr., director, and A. A. 
Adams, traffic manager, recently visited the 
Edward Hines Western Pine Co. mill at Burns, 
Ore. F. W. Pettibone, former manager of that 
mill and now doing a wholesale and export 
business at Portland, Ore., where he handles 
the Hines business, met the party at Burns. 
Officials of the Oregon Short Line Railroad, 
owned by the Hines interests, conferred with 
the lumber officials on the railroad’s service. 
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California Bank Loans for Home 
Building 


While on a business visit to Cigicago, Will 
F. Morrish, president of the Bank of America 
National Trust & Savings Association, Cali- 
fornia’s large chain-banking organization, ex- 
plained that it was making loans for home con- 
struction because it believed that encourage- 
ment of such activity was a good way of 
climbing out of the depression. “We have an 
unfaltering conviction,” he said, “that there is 
a new and sounder prosperity ahead. With 
building costs the lowest in twenty years, we 
believe people of moderate means should be 
given a chance to take advantage of the saving. 
We find a demand for small homes through- 
out California. Realizing increased building 
activity would spur purchases, put men to w ork, 
and help to bring back general prosperity, we 
decided to make loans for home construction. 
Our plan permits advances of up to $5,000, 
which may be repaid in instalments over a 
period of years.” 


Wholesaler Widens Service 


The long experience of the Chas. L. Baxter 
Lumber Co. in Chicago territory, and its thor- 
ough acquaintance with the problems of saw- 
mills in all the producing regions, have enabled 
it to render them an efficient service, on an 
exclusive basis. It has helped them market 
not only the easy moving but also the difficult 
items. To improve this 
service to its mill con- 
nections it has brought 
into its organization 
Fred H. Cline. For 
about twenty years Mr. 
Cline managed the lum- 
ber mills and factories 








FRED H. CLINE, 
Chicago; 
Joins Wholesale 
Organization 





of Sears, Roebuck & 
Co., and supervised the 
buying for the plants at 
Port Newark, N. J., 
the Norwood Sash & 
Door Manufacturing 
Co., of Norwood, Ohio, 
and the Illinois Lumber 
Yards, at Cairo, Ill. His knowledge of the 
millwork and industrial trades should enable 
the Chas. L. Baxter Lumber Co. to achieve 
real sales results, especially as the company has 
faith in the future of lumber demand, and is 
energetically seeking outlets for its manufac- 
turer friends. The four active sales members 
of the Baxter organization have a long record 
of success in serving the trade. 











Declares for Open Shop 


Open shop has been declared June 29 by 
members of the Chicago Millwork & Cabinet 
Manufacturers’ Association. This body was re- 
cently formed by Harry Jensen, who has tem- 
porary offices at 746 Builders’ Building, Chi- 
cago. The association had demanded that in- 
side carpenters accept a wage reduction of 35 
percent, from $1 to 65 cents an hour, and at 
a conference with the carpenters’ union was 
represented by James Nielsen, Henry Kole, 
John Peterson, Henry Reynolds and . John 
Traeger. The association proposed a general 
agreement to pay 15 percent more than aver- 
age paid for similar work within a 500-mile 
radius of Chicago, the scale to be revised 
annually by a joint committee, and that until 
a new scale could be arranged, the men accept 
65 cents, but union representatives refused. 
Commissioner Jensen, of the association, claims 
that it represents 85 percent of the industry in 
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Chicago, but President Thomas Flynn, of the 
carpenters’ district council asserted its mem- 
bers employed only 20 percent of the union mem- 
bers now at work and that 80 percent of the 
union men would continue at the old scale of $1. 





Three Companies Co-operate 


Three companies have entered into a manu- 
facturing and sales arrangement, though each 
will retain its corporate identity, and retain its 
present officers and directors. The Flexwood 
Co., of Chicago, will move its manufacturing 
equipment to the Louisville (Ky.) plant of the 
Mengel Co., and the distribution of the product 
will be handled by the United States Plywood 
Co., of New York, which has offices in other 
important consuming centers. New arrange- 
ments for distribution in the Chicago territory 
will be announced some time during July. 





Unconventional But Attractive 


Getting entirely away from the conventional, 
and presenting its contents in an unusually at- 
tractive manner, the Wisconsin Veneer Co., of 
Rhinelander, Wis., recently sent out to the trade 
a plywood price list that is sure to attract much 
attention. Wisconsin’s many lakes and resorts 
are the mecca of thousands of vacationists dur- 
ing the summer season. With this thought in 
mind, the Wisconsin Veneer Co. sent out its 
price list in the shape of a neatly printed pamph- 
let, the front and back covers of which contain 
an outline map of the lakes of Wisconsin, with 
Rhinelander appearing in a black circle, and 
some typical woods and fishing scenes being 
shown. In a little foreword on the inside page, 
the company said: “We have tried to make this 
price list attractive as well as useful. We hope 
you find it so.” That every recipient will find 
it attractive and useful goes without saying. 





Merchandise Mart Shows Furniture 


At the Merchandise Mart, Chicago, owned 
by Marshall Field & Co., several hundred 
manufacturers of furniture and home furnish- 
ings on July 5 opened an exhibition which is 
to continue to July 16. Fifty model rooms 
have been installed in the Merchandise Mart, 
and these will be used to demonstrate new 
ideas of presenting furniture to the public in 
such a way as to stimulate sales. Specialists 
in’ lighting effects and decoration will arrange 
the demonstrations, and for educational pur- 
poses in this branch of retailing there has been 
formed the Institute of Store Decoration of 
America. It is expected that about thirty-five 
hundred buyers from all parts of the United 
States will attend the exhibition. 





Making Treated Lumber Available 


One of the most active men in connection 
with the wood preserving industry, particularly 
in connection with the question of making 
treated lumber generally available to the build- 
ing public through the retail lumber yards, is 
A. W. Armstrong, president and manager of 
the Ayer & Lord Tie Co., Chicago. Mr. Arm- 
strong long has believed that there was a need 
for some method of making it possible for the 
public generally to utilize treated lumber— 
through being able to buy it in small quantities 
from the local lumber yards His own com- 
pany has been active in this respect and in a 
recent interview with a representative of the 
AMERICAN LUMBERMAN Mr. Armstrong called 
particular attention to the fact that treated lum- 
ber now is very generally available. His com- 
pany has treated lumber stocks at Charleston, 
S. C.; Memphis, Tenn.; Carbondale, Il1.; 
Houston, Tex.; and Denver, Colo., and it is 


possible to obtain from these sources of supply 
full, clean, pressure-treated material. 

The Wood Preserving Corporation, which in- 
cludes the facilities of the Ayer & Lord Tie Co., 
Century Wood Preserving Co., Pitts- 


Chicago ; 
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ST. LOUIS, MO. 
YELLOW PINE— 


WEST COAST PRODUCTS 
CYPRESS—HARDWOODS 


PILING — CAR MATERIAL 
GRAIN DOORS 


Straight or mixed cars of yellow pine 


and hardwoods 

















@ 
GOLDSBORO 


N. C. PINE 


Our “Jiffy Service,” by rail 
and water, will keep you 
supplied with all items in 


YARD STOCK 
SHED STOCK 


Let us prove it on your next order 


JOHNSON & WIMSATT 
Washington, D. C. 
|S 











al 





os ek 4) — 
HS) j=) 3) Motes 


KANSAS CITY, MO. 


Uniform 272 
COLORT 
TEXTURE 
QUALITY 


Lov 


ROPING 








North Carolina Pine and 














: - * CASING, 
Kis Dat Onde BASE AND 
Copagy, $a seo teat MOULDINGS 
eb Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 











CY PRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
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burgh, and National Lumber & Creosoting Co., 
Texarkana, is endeavoring continually to diver- 
sify its products and make them more generally 
available. Further commenting on the facilities 
of his organization to meet the needs along this 
line, Mr. Armstrong said: 

It is possible to obtain clean, salt treated 
material from our plants at Carbondale, IIl., 


and Nashua, N. H. At Charleston, S. C., in 
addition to creosoted material, the Montan 
wax treatment is utilized, while at Carbon- 
dale the zinc chloride and Wolman salts 
treatments are made available, with zinc 


chloride and zinc-meta-arsenite 
at the Nashua plant. 


being used 


There is growing interest among the retail 
lumber dealers of the country in the question of 
making treated lumber available to their trade, 
and with the facilities being offered for the 
dealers to secure this material in small quanti- 
ties without the necessity of a large investment 
in stocks, the use of this material in small con- 
struction work will rapidly increase. 
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Be Enlarged 


NacocpocHes, Tex., July 5.—Being so well 
pleased with the results of the live-at-home 
garden plan which has been in operation at the 
logging camp of that company for almost two 
vears, H. W. Whited, president Frost Lumber 
Industries of Texas, advises that the plan will 
be enlarged this year and even better results 
are expected. This live-at-home garden plan 
was the outgrowth of an idea germinated in the 
fertile brain of L. C. Smith, logging superin- 
tendent of the Frost Lumber Industries, as he 
sat on the ice box in the commissary at Camp 
Worth and watched some young housewives 
purchase canned goods for the suppers of their 
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LAKE COTTAGES, HOMES 


Gas AND SERvicE Stations, Diners, Tourist Casins 


Built in your own yard, using your own materials and 





labor. Delivered in sections and erected on the cus- 


tomer's location at the quoted price with no 
extra charges. 


THE ANSWER TO THE PROBLEM OF PRO- 
DUCING LOW COST HOUSING AT A PROFIT 
Exclusive Territory—Write 
ROUND-TOP DIVISION 


THE BELLEFONTAINE LUMBER CO. 


BELLEFONTAINE, OHIO 











































































































SATISFYING—The Texas Cement Plaster Co. writes: 


“We have been using the Blue Book service for some time and without any 
solicitation we are more than glad to speak a good word in its behalf * * * in these 
depressed times we find it very dependable * * * the service is fulfilling its claim iI 
in every detail.” 

















The Blue Book, recognized for its prompt and efficient credit service covering 
producers and buyers of lumber, is used by leading manufacturers and wholesalers 
of lumber and building materials. You can use it to advantage. 


The Lumbermen’s Blue Book, Ine. 


It’s the industry’s own service. Write for special offer. 
323 South Franklin Street, CHICAGO 


Eastern Office 
Grand Central Terminal Bldg., NEW YORK CITY 





Western Office 
465 Stuart Bidg., SEATTLE, WASH. 





husbands who soon would come in from th 
woods hungry. As he watched these purchasers 
Mr. Smith mused to himself along this line: 
“What are these families going to do this wip. 
ter as enforced idleness cuts down their earn. 
ings and finds them with no stock of food styf 
at home?” Pondering still further, he said: 
“The supper these men get is not going to make 
them happy or satisfied householders. It wil} 
be reflected in their work in the morning. | 
probably has been the trouble with some of ou; 
men today.” 

As lumber demand decreased and drastic cur. 
tailment of production became necessary, em. 
ployees whose wages also had been reduced 
found themselves with only the bare necessities 
of living. Believing that if he could get the 
men to cultivate gardens and their wives to 
can and put up all the food possible, Mr. Smith 
felt that the situation would be relieved coy 
siderably. He discussed the plan with Mr, 
Whited, who told him to go ahead and see what 
could be done. As a result, a plot of ground 
was cleared up and fenced, and employees were 
urged to grow gardens. The county agent and 
home demonstrator formed clubs and _ helped 
with the project. So well did this work that 
the following spring the men were given per- 
mission by the company to clear up as much 
ground as they desired. They worked at night 
and in all their spare time. As a result, in 
1931 107 acres were cultivated in truck patches, 
garden and feed patches, by the 54 families at 
this logging camp. The season was favorable 
and nearly 25,000 containers of food stuff were 
put up. The 54 families lived out of their gar- 
dens and truck patches all summer. While 
their wages were reduced a further 10 percent, 
the quality and quantity of their food supplies 
increased. 


are about $2.50 a day. Having made a care- 
ful inventory of the food that was canned and 
used on the table during the summer, Mr. Smith 
Says it would have cost the men $5 a week to 
have purchased what they had raised and have 
consumed or still have on hand. Late in Oc- 
tober last, Mr. Smith said that he had made a 


careful estimate of what was on hand in the J 
way of food and feed, and found it worth con- § 
In further comment, Mr. | 


servatively $12, 
Smith said: 

Furthermore, our conditions are better; 
Camp Worth is one of the finest communities 
in east Texas. It is not an ordinary logging 
camp, but a community of hard working, law 
abiding and patriotic folks who are not kick- 
ing at the Government or the times. 
have a feeling of independence now that they 
did not have two years ago. 


In connection with the enlarged program this 
year, the live-at-home garden plan included the 
securing of a full blooded pig for each family 
and each family will be encouraged to own a 
Jersey cow, and ownership of a flock of good 
chickens will be made a requirement for hold- 
ing a job at Camp Worth. 


Every one is delighted with the results of § 


this live-at-home garden plan, including Presi- 
dent H. W. Whited, Superintendent L. 
Smith, Commissary Manager Tom Black, Dr. 
C. M. Paine, company physician, and the fami- 
lies of the workmen. 


Grow Gardens to Feed Needy 


ToLepo, Ore., July 2—“Grow a garden and 
win the war against depression,” was the slogan 
adopted here by representatives of the Pacific 
Spruce Corporation, the 4L, the people of the 
community and the college agricultural exten- 
sion staff, as the result of a mass meeting held 
to solve the problem arising from what to do 
with the idle time of sawmill employees to 
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whom the mill has only been able to furnish 6 
hours employment daily. 

Numerous suggestions were offered at the 
conference, but that meeting with unanimous 
approval was to assist co-operatively every needy 
family to grow a garden. Dean Johnson, vice 
president and general manager of the Pacific 
Spruce Corporation and the C. D. Johnson 
Lumber Co., offered to secure a suitable tract 
where each family could plant and develop an 
individual garden and a plot was secured within 
walking distance of the city. At first an acre 
and a half was secured but it was necessary to 
extend operations to 12 acres because of the 
number of applicants. Plots of 40 by 100 feet 
were assigned by lot. 

The entire area was ploughed over, leveled 
and fertilized and two tons of certified seed 
potatoes secured which were sold at cost, on 
time, to the gardeners. Garden seeds were se- 
cured and sold at cost. The company brought 
in from the woods an idle Diesel pump which 
will later be used to irrigate the growing crops 
by means of giant sprinklers. 

The merchants of Toledo offered their assist- 
ance by announcing that during the period of 
emergency they would furnish foodstuffs to mill 
employees at actual cost upon presentation of 
credit coupons to be furnished by the mill, which 
charged such amounts back to the employee, 
also cashing the coupons for the merchants. 
Landlords having mill employees offered to 
adjust their rental charges to conform to the 
percentage of normal working hours the tenant 
put in during a month. A community wood 
yard has also been established, each employee 
being furnished timber free of charge, with pro- 
visions made for trucking at cost, so that a 
fuel supply may be assured. 

It is planned to utilize the surplus crops to 
feed any needy people, other than employees, 
in the community during the winter. Plans for 
furthering the project as the crops mature in- 
clude picnics in an orchard alongside the gar- 
den, a garden fair, and canning schools for the 
preservation of surplus and winter stocks. In 
addition to keeping busy during idle time. and 
teaching a lesson of thrift, this community gar- 
den plan has created a feeling of sympathy for 
the lumber industry and has brought about the 
greatest antidote for radicalism ever prescribed. 


Congratulated on Establishment 
of Canning Plant 


_ Warrex, ArK., July 5.—That the business 
interests of Warren are sincerely appreciative 
of the action of the Bradley Lumber Co. of 
Arkansas, in establishing a canning plant, prin- 
cipally for the purpose of providing sustenance 
for people in the community who are unem- 
ployed or employed only part time, was dem- 
onstrated in an effective way last Thursday 
when the local paper, the Eagle Democrat, 
carried a full page of congratulations from 
bankers and merchants. Among the expres- 
sions, which, by the way, were in the shape of 
paid display space, were these: “We are glad 
of the opportunity to congratulate the Bradley 
Lumber Co. on the building of a modern can- 
ning plant”; “Congratulations, Bradley Lum- 
ber Co. We are for you”; “The Bradley Lum- 
ber Co. is to be commended for a splendid piece 
of work”; “Fine work, Bradley Lumber Co. We 
are for you 100 percent”; “Good work, Brad- 
ley Lumber Co. We extend congratulations” ; 
“We extend congratulations to the Bradley 
Lumber Co. on the fine work it is doing”; “It 
is with pleasure that we extend congratulations 
to the Bradley Lumber Co. upon the building 
of a modern community canning plant.” 
Employees of the Bradley company are per- 
mitted to use the plant on certain days for 
their home canning. For the Bradley relief 
association, 8,000 cans of beans; 1,000 cans of 
tomatoes; 182 cans of cabbage, and 100 cans 
of squash already have been canned, and, in 
addition, several thousand more cans of to- 
matoes, butter beans, corn and soup mixture 
will be put up for the relief organization. 
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Los Angeles Plans to Stimulate 
Home Building 


Los ANGELES, CALIF., July 2.—Volume of 
building here has fallen. Residential construc- 
tion recently has been amounting to less than 
one-fourth of the total value of permits. For 
that reason, local financial institutions, as well 
as the Chamber of Commerce with its newly 
created construction industries department, and 
other business groups, are striving to render it 
easier for the wage earner and salaried man to 
secure long-term loans at reasonable rates of 
interest. Local lumbermen are likewise taking 
an active interest, for, as one of them has 
summed it up, “Home building is the most 
important classification of building, and must 
show increased activity before any significant 
improvement can be hoped for in construction 
generally.” 

A city-wide stimulate home 


movement to 
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building and to simplify procedure was in- 
augurated on June 23, when N. Whitacre was 
selected temporary chairman of a-committee to 
consider permanent organization. It was pointed 
out at a meeting that a billion dollars. are now 
on deposit in postal savings banks in this 
country, and that this money could be loaned 
to prospective home builders at a low rate of 
interest over long periods of time. Because 
the plan has been tried successfully in Euro- 
pean countries, according to Mr. Whitacre, it 
could be adopted here and put money to good 
purpose, thus aiding both the home owner and 
the building industries. 

In view of the importance of the subject, it 
was decided to choose a committee of four 
members to work with the temporary chair- 
man and arrange another meeting at an early 
date to determine the advisability of making 
the organization a permanent one. The fol- 
lowing were named on the committee: R. M. 
Ashman, James Comer, M. H. McCall and 
Kenneth Smith. 


Rustic Form of Guest House at 
Rotary Convention Attracts 


SEATTLE, WASH., July 2.—One of the im- 
pressions which visitors to the twenty-third Ro- 
tary International Convention, at Seattle last 
week, will long remember was the appearance 





at the butt, being grooved by a patented pro- 
cess to give them the appearance of the old 
hand-split shake but with the tip and back sawed 
smooth so that they fit tight. They have re- 











Forest and cabin treatment in the House of Friendship at Rotary International Convention at 
Seattle, Wash. 


of the “House of Friendship.” The “House of 
Friendship” at a Rotary convention is a place 
aside from the convention hall for informal 
meeting and visiting of those in attendance dur- 
ing the convention. Here the visitor may se- 
cure rest, amusement, information. There is a 
post office where he or she may get mail ad- 
dressed in care of the convention; railway and 
steamship special ticket offices are installed; 
tours may be arranged, and all courtesies which 
the visitors may wish to avail themselves of are 
provided. 

Through the co-operation of the Charles R. 
McCormick Lumber Co., and the Fitite Shake 
Co., the House of Friendship committee of the 
Seattle Rotary Club was enabled so to decorate 
the huge ice arena that it appeared to be a 
veritable Douglas fir forest while the various 
service booths, such as the convention post of- 
fice and information booth, were log cabins 
built in the woods. The booths were constructed 
with western red cedar log siding and roofed 
with Fitite colonial shakes. These red cedar 
shakes are 24 inches long and a half inch thick 


cently become extremely popular where they 
have been introduced, both as roof and side- 
wall coverings. The beauty of the House of 
Friendship with this rustic treatment was the 
subject of much favorable comment by visitors 
from all parts of the world. 

Another feature that gave a touch of the 
Pacific coast forest industry to the convention 
was the wild west show where a contest be- 
tween two high climbers in topping two giant 
firs gave the spectators a real thrill. A log 
rolling contest participated in by the world’s 
champion log roller and other experts of “Roleo” 
fame added to the entertainment. 





CLEAN COAL, bituminous, in sizes coarser than 
2-inch, is to be defined by a committee of 
American Institute of Mining & Metallurgical 
Engineers (coal division) with the approval of 
American Standards Association. All coal in- 
evitably contains refuse such as slate and rock, 
and the committee will outline allowable toler- 
ances for amounts of such material. 
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Tacoma, Wash. 


West Coast Woods.—Lumber production 
continues to range between 19 and 20 per- 
cent of capacity. Cargo shipments, both 
domestic and foreign, are light. Mills in 
this area began shutting down for the Fourth 
of July holiday on June 29, the St. Paul & 
Tacoma Lumber Co., the Mountain Lumber 
Co., and the Clear Fir Lumber Co. plants clos- 
ing on that date. The plants of the Dickman 
Lumber Co. and the Defiance Lumber Co. will 
close Saturday evening. All five mills are 
planning to reopen July 5. The Charles 
Nelson Lumber Co., of Port Angeles, is plan- 
ning to reopen one side of its mill July 5 
after a shutdown of several months. The 
mill will employ 70 men. The Charles Nelson 
company operates lumber yards at San Fran- 
cisco and Los Angeles, and has its own 
fleet of lumber carrying steamships. Log- 
ging from this camp on the Middle Palix 
River will be resumed shortly after July 4, 
according to Everett Rogers, South Bend 
logging operator. A new log splash dam 38 
feet high and 122 feet long has been built 
in Canyon Creek, a tributary of the Middle 
Palix. 


Shingles.—The Finke shingle mill, closed 
down since February, will open July 5 under 
the management of Ben Finke and C. W. 
Parker, as the Blue Ribbon Shingle Co. The 
mill will operate four of the ten machines 
available until the supply of timber is 
adequate. 

The Tenino Shingle Co., of Tenino, has re- 
sumed, operating three machines. The mill 
will run at least until winter, according to 
W. S. Tucker, owner. 


Portland, Ore. 


West Coast Woods.—The California market 
is quiet, as usual at this time of year. At- 
lantic coast business is not satisfactory, but 
volume is fair, and the middle States seem 
to be renewing their interest in fir lumber. 
Manufacturers here are expecting business 
to develop in California in a larger way 





shortly. Foreign business is down to a low 
level, because of high import duties, pro- 
hibitive exchange rates and other causes. 
The movement to China is light. Western 
pine mills report some inerease in orders, 
with production remainimg at about 26 per- 
cent of capacity. 
Seattle, Wash. 

West Coast Woods.—Mills of western 
Washington have low stocks, and a very 
low production schedule, so that the usual 


July 4 suspension will be more complete than 
usual. As a result of small output, prices 
have a firmer tone. Manufacturers are “hold- 
ing,” instead of making concessions. There 
has been less fire weather than usual, despite 


subnormal rainfall, and a larger input of 
logs than is needed has resulted. 
Rail.—Several shippers report less. busi- 


ness. Yard lumber 
fill special orders. 
steady to firm. 
road buying. 


Intercoastal.—There is a little better move- 
ment of lumber to the Atlantic coast. Prices 
of uppers here are holding steady; common 
lumber is also steady, but low grades show 
some weakness. Eastern yard stocks con- 
tinue very low, it is believed here. The $10 
intercoastal rate is being maintained, and is 
in les# danger of being broken than was the 
case a month ago. Only one small tramp 
steamer is declared to be offering space here. 


is mostly purchased to 
Prices at this end are 
There has been a little rail- 


Export.—Tramp tonnage is offering for the 
United Kingdom and Continent. One inform- 
ant declared that tramps are getting the 
majority of the business, and at 5s. to $1 
under Conference rates. Very little lumber 
is being purchased. The movement to the 
United Kingdom is principally of clears; a 
little merchantable is moving to the Con- 
tinent. A flurry of light buying has turned 
attention to the Japanese market. Shipments 
commonly go at rates of $3.25 for baby 
squares, and $3.50 for large squares, but very 
desirable or large parcels go for less. The 
low value of the yen is holding back buying, 
it is believed. China buying is in small vol- 
ume. The rate to Shanghai hovers around $4. 
The east and west coasts of South America 
continue to do a small amount of buying. 


Shingles.—Movement and prices of shin- 


AMERICAN LUMBERMAN 


July 9, 1939 





July 9, 15 


Market News from Antric 


gles both are holding steady. Production is 
50 percent of capacity in British Columbia, 
but only 35 percent in Washington and 
Oregon. In the last two weeks a number of 
large operators closed down indefinitely. 
Stocks of the mills remain low. 


Logs.—A good supply of logs, and little 
demand from the mills have weakened log 
prices. In the southern Puget Sound district, 
fir is selling at $7, $11 and $14. One in- 
formant declared these figures approached 
those of the northern Sound. Another de- 
clared many sales are being made at $8 and 
$9 flat in the northern Sound, with the best 
logs bringing $10.50@12; this informant 
stated that available logs are not of as good 
quality as usual. Actual sales of hemlock 
have been made at $8.50 and $10.50. Most of 
the hemlock is being bought by pulp mills. 
Shingle cedar is probably the firmest item, 
most sales being at around $10, while lumber 
cedar brings $16. Low grade cedar moves 
at $8.50 and $9. 


Warren, Ark. 


Arkansas Soft Pine.—Production is at the 
lowest ebb in twenty years. Business is slow, 
but the rate of production is even slower, 
so some mill stocks have been materially 
reduced, while others are about normal. As- 
sortments as a whole are none too good, and 
several staple items not being available at 
mills that are shut down. There is only a 
limited supply of 2x4-inch in Nos. 1 and 2, 
except of 14- and 16-foot. No. 1 ceiling and 
drop siding stocks are also limited. Stocks 
of Nos. 1 and 3 boards have been reduced 
50 percent since Jan. 1, but No. 2 boards are 
in good supply. Orders this month have 
called for a better percentage of flooring and 
finish than for several months. The mills in 
this section have sold some grain door lum- 
ber, and further reduced stocks of Nos. 3 and 
4. No. 1 lath are very scarce, and sales are 
limited to mixed-car loading. Small-mills 
are inactive for the most part. Low-priced 
offerings from this source have about dried 
up. 





Hardwoods.—Mill stocks are lower than at 
the beginning of the year, although some 
mills that had been down for several weeks 
resumed production recently on a_ limited 
scale. Production is largely of items that are 
in limited supply. Demand from industrial 
users has been disappointing. 


Norfolk, Va. 


North Carolina pine demand has been very 
light. More small and large mills have closed 
down indefinitely and production continues to 
decrease. A number of items are far from 
plentiful, and buyers have sometimes been 
forced to use higher priced lumber. Millmen 
are not averse to returning orders when 
prices are too low. 


Uppers.—There has been some buying by 
southern yards of kiln dried 4/4 circular 
sawn edge and stock widths, because good 
air dried lumber is scarce, many small mills 
having closed down. Southern retailers favor 
using good air dried lumber because it is 
usually cheaper. There has also been some 
buying of mixed cars of 4/4 B&better stock 
widths, rough and dressed, in the South and 
in the middle Atlantic States, but the New 
England and New York markets have been 
taking very little. Prices on the better 
grades have shown more firmness. There is 
still very little demand for 4/4 No. 1 com- 
mon, and little is expected along that line 
until the B&better grade becomes scarce and 
the price advances. 


Low Grades.—There has been little change 
in the 4/4 edge box market. Box makers are 
buying a little rough edge box, also some 
dressed and resawn poplar, as well as some 
No. 2 common tupelo gum, rough. Most mills 
are waiting until box makers have to buy 
more from larger operations and pay their 
prices. The retail yards have been buying 
a little more No. 1 stock box or No. 2 com- 
mon and better dressed. There has been a 
better demand for 4/4x4-inch No. 2 common 


and better, dressed, and this item is becom. 
ing scarce in North and South Carolina; the 
price is firm. 


Shed Stock.—Inquiries for mixed cars of 
flocring, ceiling and moldings have picked 
up, but sales are slow in developing, for 
buyers do a great deal of shopping. Air 
dried and kiln dried roofer prices are firm, 
with some mills in Georgia attempting to 
establish a slight advance. 


Minneapolis, Minn. 


Northern Pine.—Sales and shipments, which 
took a spurt just before the $3 import 
tax went into effect, have fallen off again, 
partly due to the July 4 holiday. Buyers who 
had placed orders with mills across the bor- 
der some time ago were eager for delivery 
before the new excise levy became operative, 
and a fair volume of new orders was placed 
with Canadian mills. Demand for construc- 
tion material is heaviest, although there is 
no great amount of building either in the 
country or city areas. Box and crating in- 
terests are taking some material. Prices are 
unchanged from quotations published months 
ago, but some special offers are being made. 


Millwork.—Specialties are selling fairly 
well. Considerable summer cabin building 
is under way and in the rural sections that 
are in fair financial condition quite a bit of 
small residential construction work is being 
done. 


Northern White Cedar.—Inquiries for guard 
rail posts are being followed by actual orders, 
The farm demand for smaller posts has fallen 
off. There is little demand for poles. 


Macon, Ga. 


Roofer manufacturers report continued 
dullness. Some of the smaller mills continue 
to operate, and much of the new stock, 
largely dimension, is being assembled in con- 
centration points. Railroads say that they 
get an occasional car order from the East, 
but inquiries are not as plentiful as earlier 
in the year. There has been a falling off, 
too, in the demand for yard lumber. 





Longleaf: pine mills report that the ex- 
pected orders from railroads didn’t mate- 
rialize. Railroads in this territory have been 
hard hit again, not only by motor competi- 
tion but by a peach crop failure and a col- 
lapse of watermelon prices, which have re- 
duced shipments. Some lumber buying is 
done for the export trade. Longleaf output 
is small. 


Hardwoods.—There is some demand for low 
grades for container manufacturing, but or- 
ders for other material are few. The best 
demand is for oak flooring. Mill stocks are 
declining and production is being further cur- 


—_ Kansas City, Mo. 


Retail.—There is only limited buying in- 
terest displayed, although most retail stocks 
are far below those of a year ago. Retailers 
say sales are extremely slow, except on spe- 
cialties. 


Industrial buying is becoming slower, as 
most factories are operated on decreased 
schedules during summer. Motor car and 
furniture plants are buying only hand to 


mouth. Box factories are still working on 
their surplus stocks. Railroad buying is 
quiet. 


Production trends downward, as mills de- 
sire to hold prices at somewhere near present 
levels. In most cases, the trend of prices 
has been downward, and has been augmented 
to a great degree through the granting of 
concessions by smaller mills. 


Douglas fir orders were increased by better 
industrial buying. Prices firmed up momen- 
tarily as a result. 


Southern pine producers report a distress- 
ingly small run of orders, although they are 
Production is 
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slight. Reports of price cutting are preva- 
lent. Railroads are in the market from time 
to time for small amounts, particularly of 
track material. 

Hardwoods are still in a weak position. 
Sales are scarce and usually of small amounts, 
put production has been pared down to such 
a degree that it is possible to hold prices 
somewhat firmer. 

Cypress in upper grades is in fairly good 
demand, but lowers are going begging. Prices 
on the uppers are quite strong. 

Shingles are in scattered demand by mixed- 
car buyers, for deferred shipment. Lath are 
still slow. 


Louisville, Ky. 


Southern Hardwoods.—Outlook for Ap- 
palachian and Indiana oak is just a trifle 
more promising, and it is believed that the 
furniture and radio industries will soon be 
in the market. Building trades demand is 
dull, and not much lumber is moving for trim 
or flooring. Automotive demand remains 
slow. With little demand for panels or 
built-up woods, low grades have not any 
great outlet, as box demand is quiet. Sales 
are chiefly of red oak, low grade walnut, red 
gum and plain sap gum, and low grade 
poplar. Wormy oak has not been selling well 


and such items as maple, elm, magnolia and 
black gum, as well as ash and cottonwood, 
remain quite draggy. 

Softwoods—Pine continues generally dull. 
There is little retail demand from mining 
or farm communities. A return movement to 
the farm is resulting in just a little scattered 
demand for repair work. 


Buffalo, N. Y. 


The lumber trade has continued quiet. 
Building operations continue on a restricted 
basis, and retailers are buying lumber only 
when they need it. Prices in most woods are 
much unsettled. The hardwood trade has not 
improved materially of late. 

A heavy wind storm on July 1 did large 
damage at points in western New York. At 
Rochester two lumber yards were damaged. 

Existing charges for building permits will 
remain in effect at least until next fall, ac- 
cording to members of the legislative com- 
mittee of the Common Council. It is stated 
that the council has no leeway in the matter, 
as the mayor has vetoed a council resolution 
restoring the original non-fee ordinance. 

Northern pine trade is practically at a 
standstill. Some buyers took hold before the 
new tariff went into effect and consequently 





Southern pine uppers and shed stocks 
show declines in Alabama markets.— 
Birmingham, Ala. 


Small-mill concessions are bearing 
southern pine prices——Kansas City, Mo. 


Arkansas soft pine production has 
reached lowest point in twenty years; 
shed stock is selling better and many 
items of it and commons are short in 
supply.— Warren, Ark. 


North Carolina pine mills return low- 
priced orders; scarcity of cheaper items 
sometimes forces buyers to take higher 
grades or kiln instead of air dried.— 
Norfolk, Va. 


Southeast peach crop failure and wa- 
termelon price collapse have put crimp 
in railroad buying.—Macon, Ga. 


Douglas fir prices are showing firmer 
tone as result of curtailment of output. 
—Seattle, Wash. 


Industrial buying in Missouri has 
firmed up prices of Douglas fir items.— 
Kansas City, Mo. 

Pacific Northwest log prices have 
weakened but quality offered tends to be 
lower.—Seattle, Wash. 


stocks have been reduced since Jan. 1 
by an amount equal to 8.percent of pro- 
duction.—See story on page 37. 


Some Tacoma lumber and _ shingle 
mills and logging camps are resuming 
operations.—Tacoma, Wash. 


Intercoastal rate is thought to be in 
less danger of a break than it was a 
while ago.—Seattle, Wash. 

Intercoastal rate has admittedly broken 
wide open.—New York City. 

Intercoastal rate is rumored to be 
lower.—Boston, Mass. 

Tramp steamers from the Pacific Coast 
are cutting under Conference rates to 
Europe.—Seattle, Wash. 

Ohio Valley, New England, New York 
and Pennsylvania manufacturing consum- 





West Coast secretary reports that mill — 


Outstanding Developments in Lumber Markets 


ers are inclined to stock ahead.—Cincin- 
nati, Ohio. 

Many railroads in the East have found 
it advisable to close their shops.—New 
York City. 

Middle West railroads are buying only 
small amounts of track material—Kansas 
City, Mo. 

Middle West is showing renewed inter- 
est in Coast fir—Portland, Ore. 

Northern pine still sells at concessions 
in a few cases, though tariff is expected 
to strengthen prices as supplies rushed 
in from Canada become depleted.—Min- 
neapolis, Minn. 

Northern pine trade has turned dull 
following the pre-tariff spurt.—Buffalo, 


ive . 


Controversy as to whether Canadian 
shipper or American buyer shall stand 
the tariff slows down New England trade. 
—Boston, Mass. 


Shingles and lath are not affected by 
recent tariff act.—See story on page 61. 

Cypress lowers are offering at low 
prices.—Kansas City, Mo. 

Southern hardwood prices have been 
steadily sagging—Memphis, Tenn. 

Brazil hardwoods are being imported 
by Ford; he will use first shipment for 
service branch in Virginia—See story 
on page 53. 

All W. M. Ritter Lumber Co. mills 
have been ordered closed.—See story on 
page 41. 


Hardwood production in Arkansas is 
mostly of items that are needed to fill 
orders.—Warren, Ark. 


England is placing few hardwood or- 
ders and trans-Atlantic ships suffer from 
lack of tonnage.—Memphis, Tenn. 


Cleveland bank’s offer to finance home 
building is already benefiting Ohio retail 
lumber trade.—Cincinnati, Ohio. 

The back-to-the-farm movement is cre- 


ating demand for repair material in Ken- 
tucky.—Louisville, Ky. 
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they are not in need of further supplies. 


Hardwood trade continues slow. Prices 
are depressed, being subject to much com- 
petition. 


Western Pines are slow. 
enough building or 
create much market. 
down their stocks. 


There is not 
industrial activity to 
Retailers are keeping 

Prices are easy. 


Memphis, Tenn. 


Southern Hardwoods.—There is little ac- 
tivity in the market. Few inquiries are re- 
ceived, and these mention ridiculously low 
prices, which are not acceptable to the ma- 
jority of hardwood operators. Prices seem 
to have sagged greatly during the last few 
weeks. Demand has been below production, 
and many mills that had started operations 
have again closed down. Production is de- 
clining, and will probably reach 20 percent 
of normal. 


Domestic Market—There has been some 
hand to mouth buying by manufacturers of 
automobiles and furniture to take care of 
their few orders. Automobile demand has 
not been up to expectations, and furniture 
demand continues exceptionally slow. There 
has been a little buying on the part of the 
building trades, in a few of the larger 
centers. Retail lumber dealers are buying 
some mixed cars. Sales to manufacturers of 
sash and door and interior trim have been 
exceptionally small. There has been little 
demand for dimension stock. Box and crate 
makers are buying some low grades. 


Export trade continues slow, and volume 
is off about 60 percent. Even firms with rep- 
resentatives in England report few orders, 
and prices exceptionally low. Ocean rates 
are exceptionally low but steamship opera- 
tors report few vessels sailing with full 
cargoes, and many services are being dis- 
continued because of lack of cargo. 


Cincinnati, Ohio 


Industrial demand for lumber is starting 
up, in the opinion of wholesalers. One large 
wholesaler here reported that several actual 
sales had been made on contract for six 
months’ requirements by industries in the 
Ohio Valley. Paper mills, specialty manu- 
facturers, makers of boxes and packing cases, 
novelty furniture and ladders are among 
those in the market. 


Building.—Retailers also are beginning to 
look around for stocks, and there is more 
active inquiry for remodeling purposes. Col- 
lections are showing general improvement. 
One of the reasons for this improvement is 
the statement issued last week by a large 
bank of Cleveland announcing that it was 
in a position to lend for actual small home 
construction. 


Prices on lumber of all kinds are still 
weak. A few items are scarce. 


Hardwoods.—Several wholesalers reported 
a better feeling in the New England States, 
and in New York and Pennsylvania, with 
some inquiry for oak, gum, chestnut, poplar 
and maple from interior trim plants. More 
inquiry from southern Canada is also re- 
ported, with some improvement in demand 
for oak and maple flooring. Export trade is 
dull, and inquiry is very spotty. 





Jacksonville, Fla. 


Southern Pine inquiries have shown a 
marked increase during the last week. These 
come from railroads principally, with some 
from industries. Inquiry from retailers has 
not increased, though their stocks are lower 
than in months. Firm orders will likely 
develop not later than the middle of July, 
from inquiries now being figured. Produc- 
tion has increased with more favorable 
weather. All smaller mills were down for 
about two weeks and are now late on de- 
liveries of large timbers. These are now 
moving into port, and shipments via coast- 
wise vessels will likely be heavy for ten days 
at least. Rail shipments to the middlewest- 
ern and eastern markets have picked up 
lately also, and the movement is much 
heavier than average, Domestic orders be- 
ing placed with large mills continue to run 
heavy to big timbers, with some orders for 
10-inch and very few for smaller scantling. 
Prices of large mills have not changed any 


(Continued from Page 66) 
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By F. J. Caulkins months of the 
[ 7 J 2 ] 49,706,038 feet, against 80,053,751 feet in the percent for new non-residential, 
Boston, Mass., July 5.—Buyer and seller corresponding period in 1931. The conference percent for remodelling and repairs. 
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current year the total is cent was for new residential building, 29.9 
and 354 


. . . . . T 
are inclined to mark time while applying the freight rate remains at $10, though there are latter percentage is unusually large, pe 
finishing touches to the reconstruction pro- whisperings that some charters are being reflects strikingly the success of the re. 
gram. The wholesale and retail trade units made at a lower figure. The outlook is for modelling campaign conducted so vigorously 
in New England, both in firm titles and per- i#ht receipts in July at Boston. by many of the retail yards. 
sonnel, have changed sharply during the last Eastern Spruce is marking time. With Licensed Inspectors Must Tally 


ten years. All have been compelled to bal- some Maine pills adding $3 to their asking 


wettiiige : . we . . »rices, Provincial mills are inclined to add 
ance operating costs against probable income. 31@2 merely to test the market, while the all foreign lumber must be tallied at the port 
buyers are equally determined that the new f entry by licensed inspectors, who have 
tariff charge shall not be passed along to f2rmed an independent inspection service, 


There have been sales of spruce dimension 
where the $3 duty has been added to the old 
base prices, but such sales are rare, and the the consumer. 


Now that the duty on lumber is in force, 


The revised price list for Boston Lumber Inspectors Association 


immediate effect of the new tariff charge is spruce delivered at Boston points quotes penescety gay cs Ag = is li- 
an almost entire cessation of buying. It is smaller dimension at $25@26, and up to - 44 number OF Inspectors 


“urrently reported that no vessel charters to %35@37 for the 3 “ Bs 
: : po Maine mills are quoting: 2x3- and 4-inch, ‘® form the “Lumber Inspection Bureay 


move cargoes of spruce and hemlock from the $21@22: 2x6- 


12-inch. For random sizes, have just withdrawn from this organization 


and 7-inch, $22; 8-inch, (Ine.)” headed by that veteran inspector 


Canadian Provinces to United States ports 54 50@26; 10-inch, $32@33. Spruce covering F?ank E. Badger, and with Charles M. Riley, 
have been negotiated since the new tariff law boards, 5 inches and up, D1S, have been % SOmewhat younger veteran serving as 
came in force, and that most of the lumber marked up to $23@24, with the dressed and ‘'easurer. A downtown office will soon be 


fleet have gone out of commission for the matched boards, 1x6- and 7-inch, at $25@26. a gall nesotiating 
2s | ; : learned that Washin ton : es in a ington tor appoint 
season. t 1S now learne £ Hemlock—Eastern and northern mills have ment as official inspectors of all foreign 

authorities have definitely ruled that there sgaqded $1 to $3 to the quotations for.clipped lumber in the Boston district. 

was no intent to lay a duty upon lath and poards. In place of the $20@21 price, the 

shingles, and therefore no duty would be col- usual quotation today is $23, with the random Market for Grade-Marked Limited 
lected. widths and lengths at $21@22. With the In this connection it should be noted that 


Tariff Should Improve Prices 
Some Maine mills have added $3 to each as $14 for No. 


item in their price list, but Provincial mills the No. 2 grade, 


are leaning toward a compromise, under stock. 


random West Coast boards quoted as low this new inspection unit has developed a 
3, and seldom above $16 for symbol of its own for use in stamping grade- 


there is little call for native marked lumber, making a total of seven dif- 
ferent symbols now in use in the Boston 


which they assume one-half the new duty Shingles and Lath.—With the official ruling district to cover the requirements of the 


and pass the other half along to the con- 
sumer. British Columbia shippers have a 
more difficult problem. An advance in mill 
prices on the American side of the line would 


of customs officials that the new duty on lum- Boston building code. The field in which 
ber does not apply on lath or shingles, mills grade marking is required is limited. An in- 
on both sides of the line have settled firmly ‘ercoastal shipper recently brought in a 
to the $3.75 quotation for the 14-inch stand- dozen or more parcels of grade marked fir 


help the British Columbia cause. The British rq slab lath, and $4.40@4.50 for the wider dimension to offer the yards supplying stock 


Columbia mills have been recently moving 
an average of five million feet a month of 
fir and hemlock to the Atlantic seaboard. If $3.85@4 for 
the American mills add all or part of the ana $2.60@2 
duty to their price lists, the British Columbia 


the American mills will be a definite—and 


sadly needed—operating gain. a plenty that 


tered no price gains at the Boston piers 
within the fortnight. Local storage stocks 
are reduced and gross receipts for the month 
were below normal. There are very light 
offerings of unsold parcels either at hand or by 
to arrive. The fir quotation for mill orders 
f. o. b. cars or trucks at the local terminals 
ranges from $18 to $18.50 off page 11% for 
smaller dimension, with an occasional offer- than $26. 
ing at $19. The hemlock differential is quite 
uniformly 50 cents. For No. 1 boards, either 


box, the range 
ered at Boston 


selling as low 


side. Of eastern white cedar shingles there [°F use On Boston jobs. There were no 
is an adequate supply, and fair demand at buyers in the Boston district, and to find a 
extras; $3.25@3.50 for clears, prompt outlet for the stock every parcel was 
75 for 2nd clears. For the West 8¢k-hauled to outside yards. 
- : ; sie: Coast red cedars, regular list continues at 
mills will follow suit, but the net result to $3.09 for the 16-inch XXXXX, and $3.44 for 
the 18-inch Perfections, but there is evidence 
most sales are being made 
West Coast Fir and Hemlock have regis- below these figures. 


Notes of Personal Interest 
Ed. Lacroix, head of the Madawaska Lum- 
ber Co., operating a 2-band sawmill at Van 
Buren, Me., and several logging and lumber- 
ing enterprises in the Canadian Provinces, 


Boxboards.—New Engiand pine boxboards was a Boston visitor last week. He was 
have settled to the lowest price level in years, greatly interested in the new tariff on Cana- 
under pressure 


of a heavy surplus on the dian lumber, and felt that if the Canadian 


mill yards, and virtual control of the price mills were unable to pass this new charge 
the box factories. For inch round edge along to the consumer, there would be little 


runs from $16 to $18, deliv- competition from those mills in 1932 for the 
points, with the square edge spruce trade of New England. 
as $23, and seldom higher Real interest in the lumber cireles of New 


England centered upon the wedding in St. 


Remodeling Unusually Active Peters chapel, at Wianno, on Cape Cod, on 


Saturday, June 18, of Miss Sara (Sally) 


fir or hemlock, the range is from $17 to Building permits issued by the 39 cities Briggs, and Benjamin Allen Rowland. The 
$17.50; No. 2, $16; No. 3, $15. These quota- and the sixteen larger towns in Massachu- bride is the daughter of Mrs. George Ernest 


tions are for bright new boards, with several setts in May 


7,951,998 feet in 1930. For the first six ing contracts. 


show an estimated cost of Briggs, 
lots of older boards on the bargain counter $2,702,948, which is 30.8 percent below the 
at as low as $14. Intercoastal receipts at April total, and 71.7 percent short of the 
Boston for June established a new low for corresponding total for May, 1931. These 
that month, a total of 5,968,097 feet, which records relate wholly to construction work, 
compares with 13,312,733 feet in June, 1931; and do not include engineering or road build- 
Of the total in May, 35.4 per- Mr. 


and the late George Ernest Briggs, 
of the Lexington Lumber Co. Following the 
ceremony, bride and groom left for a honey- 
moon in the Canadian Rockies. Mr. Row- 
land will continue his studies at the Harvard 
School of Business. 

and Mrs. John Frank Langmaid, jr. 










CIRCLE BRAND 


STANDS FOR 


The Best in Red Cedar Siding and Shingles 
100% CLEAR 100% VERTICAL GRAIN 
Selected Timber — Excellent Manufacture 


Business Established 1889 


CARLOS RUGGLES LUMBER CO. 


WHOLESALE LUMBER 
Distributors of Doors and Millwork 


1562 MAIN ST. SPRINGFIELD, MASS. 





BARRIS LUMBER CO. 


Air Drie6-—Kite Dried 16 DORRANCE ST. 
na tg | CHARLESTOWN, MASS. 


PHILIPPINE MAHOGANY 








YAR ARE REQUESTED TO SEND FOR 
MEN a araen IVE . BOOKLET 
(CH TELLS ABOUT THE 


Books That Will § Save You Money 


Send a Postal Giving Name and Address to 
American Lumberman, 431 So. Dearborn St, Chicago 
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(Dorothea Ware), who were married in Cam- 
pridge, Mass., on Saturday, June 25, spent 
several days last week in New York before 
sailing for a honeymoon in Bermuda. Re- 
turning they will establish their home in 
Westbrook, Me. The groom is a son of J. 
Frank Langmaid, of J. P. Langmaid & Sons, 
retail dealers, Salem, Mass. 

Chester C. Whitney, of Perry Whitney 
Lumber Co., 148 State Street, Boston, who 
has been ill at his home in Dorchester since 
March 1, has so far recovered as to permit 
several visits to his office during the latter 
nalf of June. 


Inquiries Better After 
Holiday Rest 


New York, July 5.—Resuming work after 
the holiday, commission men, wholesalers, and 
mill representatives found very few inquiries 
on their desks this morning. The yards are 
finding their depleted bins more than ample to 
fill any needs of their customers. Prices are 
somewhat weaker than they have been. Rail- 
road and industrial buying is as spiritless as 
yard business. Most of the railroads seem to 
have closed their shops, in violation of their 
agreement with the Brotherhoods, but the la- 
bor representatives are not expected to protest. 

Building will not start. The city is planning 
a new municipal court building, a structure that 
will cost over $10,000,000; the erstwhile Radio 
City is booming nicely as Rockefeller City, al- 
though its purpose seems to have been lost in 
the shuffle to get large-space tenants; there is 
a new Grand Central Post Office under way; 
and that is just about the whole story. There do 
not seem to be more than a hundred moderate 
priced homes under construction in the whole 
metropolitan area. When it is remembered 
that a hundred houses used to go into one 
street of a development, that may seem like 
an exaggeration; but it isn’t. However, 
redwood and other log cabins are becoming 
very popular. 

The steel home bogy has reared its head 
again. A new company called General Homes 
(Inc.) is preparing, or so it says, to sell 
homes over the counter. 

The Southern Pine Association has taken 
offices in the suite of the New York Lumber 
Trade Association, 5626 Grand Central Ter- 
minal. 

Douglas Fir sales are small, with no mill 
price being paid for lumber at all, if the $10 
intercoastal ship rate is being paid. There 
have been no complaints to the conference, 
but everyone admits that the rate has been 
broken wide open. Very little fir is coming 
into this port. 

Southern Pine specialists report a constant 
falling off in inquiry, and a pretty general 
decrease in mill prices. Competition is keen 
but, without the back log of railroad busi- 
ness, no sales volume can be achieved. 

Western Pines are not maintaining their 
volume. Idaho pine prices are firm, but 
Idaho mill representatives complain of the 
competition of “Oregon Idaho” and other 
woods. Ponderosa pine prices are weak, at 
a differential below Idaho pine of $6@11 in 
the commons, and $4@7 in the select grades. 

Hardwood business is slacker than it has 
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small sales 


been at any time up to now. 
constitute almost all of the 
volume. 





Fogs Delay Lumber Schooner; 
Cargo Pays $1,332 Duty 


Boston, Mass., July 5.—Delayed by foggy 
weather and southwesterly winds on her passage 
from the Maritime Provinces, the schooner 
Minas Prince, from Alma, N. B., failed to make 
the harbor here in time to avoid payment of 
tariff on her lumber cargo. The vessel brought 
444,000 feet of lumber and 316,000 lath. There 
was no duty on the lath, but local consignees 
were required to pay $1,332 on the lumber. 


No Tariff on Lath and Shingles 


Secretary W. W. Schupner, of the National- 
American Wholesale Lumber Association, New 
York City, recently sent out to his members a 
bulletin advising that an official ruling had been 
received to the effect that there will be no tariff 
on lath and shingles. In this bulletin was quoted 
a letter dated June 20, 1932, from F. X. A. Eble, 
commissioner of customs, addressed to the col- 
lector of customs, New York, as follows: 

The bureau has received numerous in- 
quiries in regard to the interpretation to be 
placed on the word “lumber” as used in sec- 
tion 601 (c) (6) of the Revenue Act of 1932, 
with particular reference to laths, shingles, 
and pickets. 

The provision in question directs the assess- 
ment of a tax of $3 a thousand feet 
board measure on imported lumber rough, or 
planed or dressed on one or more sides, ex- 
cept flooring made of maple (except Japanese 
maple), birch, and beech. This provision was 
recommended by the finance committee of 
the Senate following hearings on the sub- 
ject in which the request was made by do- 
mestic producers that rough lumber be given 
the rate of $3 a thousand feet board meas- 
ure, dressed lumber $5 a thousand feet board 
measure, logs, poles and piling $1.50 a thou- 
sand feet log scale, and other forest products, 
specifically laths, shingles, fence posts, and 
cross arms, 25 per cent ad valorem. 

It appears that the domestic interests ask- 
ing for protection in this form recognized 
the fact that laths, shingles, fence posts, and 
other special forest products, are not sold by 
board measure and that a tax imposed on the 
basis of such measurement would not be 
practicable. 

The Congress has in many tariff acts dis- 
tinguished various forest products from lum- 
ber by providing for their free entry in addi- 
tion to the provision for the free entry of 
sawed lumber. The bureau is of the opinion 
that in enacting the provision for imported 
lumber in the Revenue Act of 1932 the Con- 
gress did not intend to depart from the 





general understanding embodied in those 
acts and accordingly holds that laths, 
shingles, pickets, palings, and railroad ties 


are not taxable under the provision for lum- 
ber in section 601 (c) (6) of the Revenue 
Act of 1932. 





AMERICAN EXPORTERS are holding their share 
of trade in the German plywood industry—17.2 
percent of the total in 1931 as compared with 
17.8 percent of the total importation in 1930. 





Telephone 
ASHLAND 2060 





S. WOOD McCLAVE LUMBER COMPANY 


O. W. McCLAVE, ATTY. 
WHOLESALE & RETAIL LUMBER 


1 MADISON AVENUE 
NEW YORK, N. Y. 





Dealers Report Remodel- 
ing Unusually Active 








BLANCHARD | 
LUMBER CO. 


Main Office: 126 State St. 
BOSTON, MASS. 


WELLS BLANCHARD, 
President 










New York Office: 450 Seventh Ave. 
W.S. BLANCHARD, Manager 


Philadelphia Office: Fid.-Phil. Trust Bldg. 
LEE KRAUSS, Manager 


Seattle Office: White Building 
W. A. CULKIN, Manager 


Newark Office: Newark Seaboard Term. 
A. R. HALL, Manager 























SPECIALISTS 
IN TROPICAL HARDWOODS 


Genuine Mahogany—Spanish Cedar 
Teak — Philippine Indoako Wood 














INDIANA QUARTERED OAK COMPANY 
47 12th St., Long Island City, N. Y. 





CORTLAND 7-5530 


J. HERBERT BATE CO.,Inc. 
WHOLESALE 


LUMBER 
50 Church St. New York, N. Y. 





CARTER LUMBER CO. 


Manufacturer's and Wholesaler’s 
HARDWOOD LUMBER 
WHITE BIRCH SQUARES A SPECIALTY 
WOOD TURNINGS OF EVERY 
DESCRIPTION 


Bangor, Maine 





RICE & LOCKWOOD 
LUMBER COMPANY 


YELLOW PINE, WHITE PINE, 
FIR, SPRUCE, CEDAR, SHINGLES, 
OAK FLOORING. 


SPRINGFIELD, MASS. 

















LUMBER MARKET REVIEW 


Southern Pine Yard Items Slow; Timbers More Active; 
Arkansas Uppers in Better Call 


Reports from the southern pine markets are uneven, 
though there seems to be general agreement that retail buy- 
ing in practically all sections is dull. Some specialists in 
heavy timbers report quite a spurt in the inquiry from 
eastern railroads—though those in the Southeast have had 
to stop buying because of disappointment over fruit crop 
tonnage. The eastern lines have remarkably small inven- 
tories and are being advised by railroad experts that these 
should be replenished while prices are low, which advice 
the Federal loans will enable them to profit by. 

Despite heavy curtailment at the larger mills, there have 
been enough offerings of small-mill dimension and boards 
to weaken the market further. The general feeling among 
lumbermen is that the summer lull will have to be waited 
out, but they are beginning to turn expectant eyes to the 
progress of the home discount bank bill, for, in the Ohio 
Valley and suburban New York, local financing measures 
are beginning to have a good effect on yard sales. 

Arkansas soft pine producers report a better movement 
of shed stock and industrial low grades, and shortages of 
many common items as a result of greatly curtailed produc- 
tion. Recent reports show prices lower, but they may soon 
strengthen, as small mills have disposed of almost all their 
stocks and are inactive. 


Carolina Pine Prices Firmer; Georgia Roofers Dull 


North Carolina pine prices during the period ended July 
5 showed more stability, if not strength, than in a long 
while. Though declines still predominated, there being 23 
of 41 key items off, 3 items were stationary and 15 advanced 
a little. More of the mills are closing down and refusing 
to consider further concessions, for present lists are some- 
what below Coast fir on some items. For high grades and 
shed stocks there is more inquiry, but lower grades con- 
tinue dull. A number of items are scarce, and buyers have 
had to take higher-priced stock. The mills hope that re- 
vival of home building in the East will bring a larger de- 
mand and stronger prices as buying for fall begins. 

Georgia air dried roofers are slower, perhaps because 
mills have been attempting to establish slight advances in 
the face of attractive quotations on kiln dried. 


Reports of Price Weakness Hinder Trade in Cypress 


Southern cypress trade has been dull recently, a large 
part of the demand being for cars containing a wide num- 
ber of items but running strongly to lower grades of finish. 
Attractive concessions are said to be offered on the lower 
grades, with uppers holding much firmer. Offers of cheap 
stock from smaller mills seem to be giving the market an 
appearance of weakness throughout, with the natural result 
that many distributers are holding back their orders. Ru- 
mors of price weakness may be at the back of a recent pick- 
ing up in the inquiry. 


Fir Rail Market Is Taking Mostly Industrial Items; Tariff 
Will Benefit Intercoastal Shippers 


Plans of Pacific Northwest operators so far announced do 
not indicate further curtailment; because of the Fourth 
holiday, latest statistics are not yet available. They are en- 
couraged as to the status of the industry, for since Jan. 1 
they have reduced stocks an amount equal to 8 percent of 
the actual output. Early benefit from the recently imposed 
tariff is expected in Atlantic coast markets; at present, 
doubts as to the stability of the water freight rate are 
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hindering trade there. Intercoastal shipments are being 
held down, so some improvement in the market is hoped 
for, especially because of measures to finance home build. 
ing in the East. Similar measures are benefiting California 
trade. Retail demand in the middle West is slow, but in. 
dustrial users have been coming into the market. Europe, 
because freight rates are low, has been doing a little buying, 
and South America is taking some shipments, but Oriental] 
markets are quiet. Logs are weaker, and the result may be 
lower lumber prices or a little margin for the mill. 


Northern Pine and Hemlock Dull; Prices Are Steady 


Following the rush of buying of Canadian lumber to get 
it on this side of the line before the tariff took effect, there 
has been a lull in the market. The tariff is expected to re. 
sult in price advances, but for the present there is not 
enough buying to enable the mills to put these into effect, 
and in fact some concessions from lists continue to be re- 
ported. Production is at a very low point—only 9 percent 
of last year’s during the week ended June 25, and shipments 
were five and a half and orders four and a half times as 
large. Gross stocks of seven mills June 25 were 25 per cent 
smaller than on the corresponding date last year, and un- 
filled orders were light. 


Northern hemlock production is practically stopped, and, 
while business is dull, bookings during the week ended 
June 25 were within 13 percent of the total for the corre- 
sponding week of last year. Prices are steady. 


Western Pines Production Continues at Low Level; 
Bookings Relatively Better 


Inland Empire and California pine production in the two 
weeks ended July 2 continued at 25 percent of capacity. 
Orders gained in relation to production, amounting to only 
4 percent less, compared with 12 percent less the preceding 
two weeks; they were 61 percent of last year’s, compared 
with 5/7 percent the preceding two weeks. White pine 
mills may expect to benefit from the closing out of competi- 
tive Canadian lumber, but extra importations before the 
imposition of the tariff have yet to be absorbed. In the 


period ended July 5, Ponderosa and Idaho commons were 


mostly weaker. Ponderosa C selects were stronger, but 
Idaho and sugar pine selects were off a little. In Ponderosa 
and sugar pine shop, advances about balanced declines. 
30th in the middle West and the eastern markets, trade is 
draggy, but Idaho and sugar pines seem to be doing better 
marketwise than the other species, and keeping firmer. 


Hardwood Demand Is Dull and Disposal of Consumers’ | 


Stocks Bears the Market 


Slower demand, and increased weakness of prices, are 
indicated by most reports from the hardwood markets. 
This trend was unexpected, in view of the heavy curtail- 
ment voluntarily effected, and the additional curtailment 
enforced by recent floods in parts of the South. It is ex- 
plained largely by liquidation of consumers’ stocks, some 
items having recently been offered in central markets at 
about thirty percent less than cost of production. On the 
other hand, reports say that there are feelers coming from 
the East, both industrial consumers and building interests 


showing confidence in some measure of business revival | 


and wishing to sort up their meager stocks while prices are 
low. Buying is lacking, but it is becoming more apparent 
that the statistical position of the market is such that it 
would not take much to put strength in prices, following 
the liquidation of consumers’ stocks referred to above. 


Statistics, Page 42—Market Reports, Pages 58-59, 66; 60-61—Prices, Pages 63-65 
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THIS WEEK’S LUMBER PRICES 


East and west side mills have reported the following average £. 
for sales made in the period June 
month to date have been inserted and distinguished by asterisk: 


Exchange, New Orleans, La., 











SOUTHERN PINE 


0. b. 


20-25, but, 











mill sales prices on southern pine to the Southern Pine Lumber 
where prices for this period were not available, 


prices for the 




















West East West East West East West East West East West East 
Side Side Side Side Side Side Side Side Side Side Side Side 
. 2 Shiplap and 
looring, Standard Partition, Standard Rough Finish No. 2 No. 1 Shortleaf No. 1 Longleaf 
v Lengths Lengths 10-20’ Boards, Std. Lgth. Dimension Dimension 
3” rift— %x4”— B&better— Shortleaf— 2x4"— 24" 

p&better 3&better.. 19.57 *21.43 — —, a ST 11.92 10.63/12 @ 14’... 13.23 10.46/12 & 14’.. 13.79 12.90 

shortleaf.. 36.80 42.25|Drop Siding, Standard] (» ‘"*"** e909 95 | 119 11.68 11.04/16" ....... 14.02 13.00]16" 2.0.0... 13.71 13.50 

Longleaf..*39.75 43.50 Lengths, 1x6” 8” 033.25 | Lonsient— ¥ 2x6” 

No. 1 No. 117— 10” Ea 1x8” rr 13.68 12.35 12 & 14’ 11.39 11.25 12 & 14’.. 13.00 12.60 

Shortleaf.. 31.00 *38.50 |B&better.. 18.31 *16.18|12” *40.25 | 1x10” 13.83 13.77/16" ....... 11.24 12.50)1¢ ||... *13.57 13.56 

i ee os et) a) a eee 16.75 20.00 5a6/¢ thick— __.| No. 2 Boards, 1x12” 2x8” 2x8” 

a Assorted patterns— *37.75| standard L 12 & 14’.. 11.79 11.50/12 & 14’.. 12.00 12.13 
at u 4 A 4 andar ength 3 ness d - . “.1 

x3 s&better.. 17.84 17.85 5&10 *44.25]. Pseances 12.53 11.48/16’ ....... 13.00 13.38 

rain— . 4 9119” #51 .75|Shortleaf.. 13.61 12.67 ” 
. 6 is.9og)N2% terres 14-20 18.02)12 ++ *01.79 |Tongleaf.. 18.00 20.63 |2%2¢ 2x10” 
90.56 8.09 , 4 2 oe o. «YU. or e e . " 
mene Ps ' ret 17.98 etd ‘cai Casing & Base 10-20 ome ee et Lg or. *17.81° 19.42 
No. 2...-. 10.40 14.08] %x1%™”, 4’ Bé&better, Car Siding, Lining |;;, °°"***" 1556 13°75 |14, «erro 18.00 *17.63 
‘ala — agg 224 1.95|1x4 & 6”.. 31.09 28.00 and Roofing a 6.56 13.75 16" peeees *20.00 *21.02 
Bebetter i Boiss 1.70 *1.40| Casing, Base & Jamb | B&better ng {12 & 14’.. 18.69 15.83 12 & 14’.. 19.00 22.50 
—— — 10-20’ 1x6” __ ae 18.0011 6" 20.59 19.25 16’ 92'0) 32.0 

Shaetiees-- 37.11 “3 Surfaced Finish, B&better, ox" 18”. 95 56 eee the 8 2 | lea ete 22.00 .00 

Longleat.. 10-20' 31.14 27.25|No. 1— No. 2 Shortleaf 
ss B&better ee Gaeee 26 FY ae d : a > a No. 2 Longleaf 

- ae #9150 Inch thick— 1x510' -= en: ee a Sol - “81.35 ox4 ee one Dimension 

— Ee cewces 23.89 30.00! ‘No. 1 Fencing and : , x4” x4” 

ix4” flat OP conces 23:63 25.00 “Boards, 10-20° 1x6" 12414" 18.00 12, & 14.. 11.61 10.68/12 & 14”.. 12.27 13.00 

in— ” 7.5 2: — + 4+ ieee 2. 2.12 il de wiht 3.86 2.95 
a ~— -_ 2 Ceeene zo-or ape 1x4” ..... 15.85 17.84 1x6” 10&20’ 13.62 ~<A ° 12.49 12.1 - 13.8¢ 12.95 

s&better.. 18.75 17.02)50, c++ + #8 ee 16.84 18.88 arn . 

No, 1..... 17.02 16.73|12” ...... 48.46 43.31) 1x3" 16.02 19.03 Timbers, 20’ & 12 & 14’.. 9.31 10.35/12,& 14’..10.50 9.65 

‘SS ae 9.34 11.78 5&6/4 ee a x ee 19.82 23.47 Under, No. 1 | ae 8.86 10.43 | ae 12.54 10.00 

Sater °°: aha -2. 28.66 35.8017 on steat— 2x8” 2x8” 
ing, St 5& 3 : 2 & 14’ 12 & 14’.. 11.93 12, 
Sees PP esudes 61.64 67.50] No. 1 Shiplap, 10-20 |sxs” & und, 14.83 15.11] 1%, © 14’.. (8.97 10.92 }76, 0% 00 +: ee ie 
, 20. 8x 0-10x 0” 17.87 19.78 eee eee . ° oe “ 
x4"—— Inch thick— 1800? [3x12-12x12" 27.37 33,60 |2x10" 2x10 
. ” > #17 < “* ORS oars = 9 > ’ re 9 Ry , * va“ O5 

B&better.. 17.46 17.91 eS ee 21.06 19.00 l f 12 & 14’. 11.06 12.56 12 & 14’. 13.75 9.50 

 ' Aer coos 16.13] @e 20.00 No. 2 Fencing, Stand- |Shortleaf— ae as te aa eee 11.50 11.50 

5% x4”"— qe - **** 2 O0 sia ard Lengths 8x8” & und. 14.11 13.52 ]9y19" 2x12” 

Bkbetter.. 16.65 15.71]10” 1..:1: 24.68 24.00/1x4” ..... 9.48 10.18|3x10-10x10” 16.59 12 & 14’.. 12.40 13.50)12 & 14°..*14.25 11.50 

sans 15.06 15.26 12” ...... 35.37 .... 11x6" M. 10.63 10.92|3x12-12x12” 19.68 *18.00116" .....2: 14.16 10.823 16’ ....... 14.75 *23.39 
Seattle, Wash., July 2.—Following are : . [Special telegram to AMERICAN LuMBERMAN] 

prices direct to the trade on carload or part [Special Telegram to en timated Portland, Ore., July 6.—Following f. o. b. 

carload lots, f. o. b. mill, all prices being Portland, Ore., July 5.—F. 0. b. mill prices mill prices on actual sales were reported to 

based on four bundles to the square, and on actual sales of fir, July 1 and 2, direct the Western Pine Association by members 

shingles mixed with fir lumber being 10 cents only, straight and mixed cars, reported by during the period June 28 to July 5, inclusive. 

higher than these prices: West Coast mills to the Davis Statistical Averages include both direct and wholesale 
New Grades, Per Square Bureau, were as follows: sales, and are based on specified items only. 
Washingten- British Westhead @uate Weecstun Quot: itions follow: 

Royals, 24”— Oregon Columbia , 3 Ponderosa Pine 
a $2.00 ‘ sere. ©. D 5/4x8” 6/4x8” 
a RR EReReeS 1.65 @1.75 UX4M Lc eee eee eee Hel. $15.50 wee SELEcT, S2 or 4S— 1x8” & wdr. & war. 

Perfections, 18”, 5/24,"— andes Cc D C Betect Bhi ecu $31.31 $40.92 $37.00 
—— oe * 120 @2.00 TS RE eT eee Terre 23.75 D Select RL...... 25.71 29.90 26.00 
_ SS Speen 1.20@1.35 1.15@1.25 | 5/4X4" .-- eee eee e eens 25.25 SHor, s2s— No. 1 No. 2 

1. Wine Gente Wiection Se ree ee 25.86 $19.73 
No. Rein bene ee weN 1.40@ 1.85 1.50@ 1.65 i 12.75 11.75 Pe. See pag ie i ara ae as 
Reena .10@1.50 .15@1.30 * etic Mlle eet AA she cAiny gs 16.50 14.50 or 4S— ° oO. 
WE Miacarekasimede 90 @ 1.20 90 a ess es . 2 {ei $16.35 $10.92 

Mixed Grain Flooring da Te NESE ane ae a pelea 22.26 10.79 

ee $ 9.75 ee Se ee reer re $6.37 

ENGELMANN SPRUCE Ceiling: P so or Aiiahe White Pine, 5&6/4x8” 
PT 9 95 r( ELECT, or 4S— x8” & wdr. 

Prices f. 0. b. Chicago, effective Jan. 12, | 78%" --.--+++eees ree > ee © Gelett Bln se ccccenees .0+-$38.44 $57.38 

but revised by special discount sheet of June BRT se ewceerserereres sis : > BOIOCE Miliissscvcas ccccees Sd.a% 50.25 

18, = i pnermans — goruse Drop Siding, 1x6” Commun thesia No. 1 No. 2 No. 3 

boards, D&M, shiplap, d sidin Ps a. — 2 95 5 MMONS, S- oo . INO, NO. 0 

ing: Se ee nee me” A “ckwihekinaktnenes Ss Be Me dh opie aaa $30.33 $24.61 $14.46 

U snccccecccrccceres - ” rs a | See 68.25 34.71 19.09 

Inch— 4” 6” a ae . Surfaced No. 4, 4/4, RW, RL... $10.28 

D&btr., 16-16'$41.00 $43.00 $43.00 $48.00 $72.00 a er ee aaa ee ane ee ’ 
No, tr G-16'-. 42.00 44.00 44.00 54.50 64.50 ebetter $23.50 $33.50 $46.00 ” ” " 

No. 2, 8-16’.. 36.25 36.25 36.25 36.25 43.00 B&better ........+e0 . ~- - at 5/4x8 (oe 
0. 3, 8-20’ 24.75 26.75 28.50 29.00 30.5 Cc Boards and Shiplap ELECT, S2 or — wdr & war. war. 

Mo. 4, 4-20°.. $150 33:50 3450 £250 s4be ae fae” Te” sa te ee Wl cs $70.50 $60.50 = $52.36 

No. 4 common, 1x4-inch and wider, 4- to 20- | No, 1 ........ $8.50 $11.00 $11.00 $13.75 | SHop, S2S— No. 1 No. 2 

foot, Nd ey may contain 20 percent of 4- to Mes © sscernee 6.25 6.75 7.25 7.25 : : cove cee eeseereceeseccees ery eT 
oot, is $22.25. Si 5.75 5.75 5.75 ae B/E cc cccccecccecccccsevcces 35.54 23.15 

rr ye “ane, £408" 10, adie Dimension ¢ Serer ee or ° . eb ea 26.80 

EOLE., Gel cocces m - ane ar ’ oar 22,94" rech—Do 

No. 1, 6-16 ........ oe Gap ee ee) a UU lCU 22&24" | No. 1 Dimension, 2x4”, 16 ayereeereaes $11.12 

; on 6” 3” 10” 12” _ $11.00 $11.00 $12.00 $13.00 $13.00 .... No. 1 Dimension, 2x6&8”", 16 settee eeees , 

No. 2, 8-16’. .$41.25 $41.25 $41.25 $41.25 $49.00 | 4, °°°: 914-02 15-08 sts oe ote 00 *12:00 $17.00 | No. 3 Common, S82 or 4S,’ 1x8” RL: 1... 9.00 

No E Edps: 2890 “gE 50 gEpo gt00 geg0 | Ge coc singh IObG 1200 1173 1250 1550 

» 4-20’., 25.50 27.50 28.50 28.5 . Oe scese 11.50 11.75 12.25 13.00 13. 7.5 
"Species lengthe—In D&better and No. 1, | 12” ..... 12.00 12.50 12.50 13.25 13.25 15.75 

a @e ec ” , Ls A 4 

os it ose ten. 4 other lengths, includ 2x4", 8’, $11.00; 10’, $10.75; 2x6”, 10’, $10.75 WEST COAST LOGS 
In No. 2, add for 18- and 20-foot, $2; for 10- Random— ae oxss si:25 7.00 *F.00 [Special telegram to AMERICAN LUMBERMAN] 

and 12-foot, 12-inch, add $4; other specified | No. 2 ........ + — Portland, Ore., July 6.—Lo market quo- 

lengths, add $1. -_" ' Me © enascwns 4.50 6.00 waa a S i a 
In No. 3, for 4-, 5- and 6-inch, 16-foot, add | No. 1 Common Rough &/or Surfaced Timbers Fir, yellow: Ungraded, $10@12., 

$1; for 10- an 12-inch, 10- and 12-foot, add $1. ea FS ea $11.50 Fir. red: Ungraded, $8@8.50. 

For 6-foot N Roce d SxS to IBELS CO OO on vc cvsccvccesencons 12.00 Hemlock. Ungraded, sear 

Prices of 3. to 16- foot. AS Se COCR SS ee Fir Lath Red Cedar: peers = meaty, —— 

Bevel siding, %-Inch, odd lengths, 8- to 20- | No. 1, 1% "x4’, Ary........e0ceeeeeeeeees as) ae ee 8 
A No. 1, 2 ’ 3 
inn ae not over 20 percent shorter than Seattle, July S-itet weiss of ten 

D&btr., 4-inch..$18.75 EB, 4-Inch $14.25 Buv IT a = on oo $9@11; No. 3, 

+» 4-inch.. ° » £“INCN.....--. . $7 @8& 

home 6-inch.. 23.75 6-inch....... 18.25 You Can Sell IT or uy Cedar: Shingle logs, $8.50@10; lumber logs, 

“ath, spruce ¢ i - ; No. 1 .00; : 16. 
nium’ dee Thru a Classified Ad. Hemlock: No. 2, $10.50; No. 3, $8.50. 











64 
NORTH CAROLINA PINE 


Following are typical average f. o. b. Nor- 
folk prices received during the period June 
13 to July 2, inclusive, as reported by the 
North Carolina Pine Association 





Rough: 

Edge 4/4— — 
 cahedewrreeonendeé beseds wea eau 
i Serr rr Treo TT TT TTT eT re 20.60 
i ee Eek oreo rede eRes ee rene tarne es 13.60 
Pe ha ne chee Re oes eenteeenere.d wed 12.50 

No. 1 No. 2 

B&better No.1 box box 

SD greeny re $24.80 gaia juin cd ee 
 *! er re 26.95 oe ne iit 
Se” gsenedos 27.00 $21.30 $15.00 $11.80 
 * 32.75 ee eases cece 
') SS 28.40 22.20 15.45 12.65 
BE «4046600 33.65 26.20 16.00 13.05 
eae sceese $4.60 33.75 19.85 14.35 

Edge B&better— 

LS are Tey rrr Terre eae Ta $28.90 
DFE cvceoveseerecases HK+EOS COCO OTHERS 42.90 
MEE” § coccnacebeeresecesoeesserssenes 48.00 
Se” )§ aebaceecse bees coneves ceeeerevn 32.30 

Bark Strips— - 
TMOSESD G/E" cccccocetocceseccecesevesn 19.05 
ace nee kd On ONS Ok eCeenSs SEER .. 9.00 
Dressed: 2144” 3” & 

Flooring W ide Wider 

SERDOCEOE FE” wcecsocecsovves $26.00 $24.90 

No. 1 common }§”.....-ce+- 22.10 21.60 

No. 2 common {§"....-.cee- 15.95 15.65 
B&better bark strip partition.......... $21.60 
tox bark strips dressed.......sccecees 10.55 

No. 2 
Roofers: dressed 
Ee oe dé sw dhe Hee en enw ee Cee eenwae $15.50 
Se £66 bases ese e ee kies ee overereserua 15.95 
SE conndharheeares Rebs babe SSSSKOe 15.90 
SG” Ss wtaaecseuedaehereernensnnwekania 20.10 





WESTERN RED CEDAR 


Seattle, Wash., July 2.—Prices for red 
cedar siding in mixed cars, new bundling, 8 
to 18 foot, f. o. b. mill, are: 

Beveled Siding, %-inch 


Clear “A “ 3 

BOE sccescenewens $20.00 $18.00 $15.0 
See sseveewonegnt 24.00 20.00 17.00 
OS ere 24.00 19.00 17.00 

Clear Bungalow Siding 
% inch 1% inch 
Ph ¢ cvevedaees ee ener tees $39.00 $27.00 
DEON cnrecenenesecvonrenunces 48.00 38.00 
SSeIMGR ccccvcccvccncneseseees 60.00 ones 
Finish, B&better S2S or S4S 
or Rough 
PE” i cctenis oene ces sebeeseeeeneeus $45.00 
SE” teenie eb neee eho ehwheerik weed 55.00 
Sh” SEE” «cvecnbncreeeewaeseesheseer 70.00 
ya rrr 100.00 
PE cicteccdeedeébesersed geet 00 644 105.00 
Ceiling or Flooring 
PE” cvcce cd etwe Sadwerseedehades cea $ 30.00 
Discount on Moldings 
Made from 1x4” and under..........-e+: 64% 
Made from other SiIZ@S...cccccccccccceseedh® 
Additional discount for 10,000 feet or 

SONS GO GRE. sc cccccceseeecncveseceseces 5% 


Clear Lattice 5/16” 4 to 16’ 
100 lin. ft, 


BUA Scadecendeasdedesdroscevesereeecnena 0.25 
133” ee 33 
BR” ccwcccroeseesroccserseerereseverece -36 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended July 2: 


Plooring 
1x3” 1x4” 
Edge grain—Bé&better........ $38.00 $37.50 
Flat grain—Bé&better........ 20.00 19.50 
De. B66 od COV ESO's 8608488 KOS 16.50 16.50 
U. Giiar hist ics al daases tae cid eel. i dale at 12.00 11.50 
Partition and Siding 
Boston partition, B&better, 1x4”....... $22.00 
Drop siding, B&better, 1x6”............ 20.00 
Pinish and Moldings 
Finish, B&better, 1x5410”............. 36.00 
Finish, B&better, 5/4x5&10”............ 51.00 
Cre Rl DOR, SE ccc res cevevesecues 35.00 
Discount on moldings, 15%” and under... 60% 
Bee” Ge OU bb nenceecewe heneeun voces 52% 
Boards and Shiplap 
Boards and shiplap, No. 1, 1x8”........ $16.00 
Boards, No. 2, 1x12”, 10, 18&@20”........ 15.00 
Pe, es Be BU bdr evade ccucneweaens 12.00 
Dimension 
ek a ee >. ee Oe, Pe 228 cc eecnnrec nud $16.50 
So A” UL rr a 3.50 
ee ME, as a wine e nab owe e 24.00 
Oe OR area 12.50 
Ea &. ae ek Ue nee enae oeesenkwada 16.00 
Lath 
Dek, 2 SAG a OG vacdactoesaneetew season $2.75 
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CROSS TIES 


o. b. St. Louis: 
Untreated S’th’n 
White Southern Heart 
Oak Sap Pine 
$0.90 


WEST COAST SPRUCE 


Portland, Ore., July 6. 
prices for mixed carlots prevailing today: 





cross tie prices prevail f. The following are 


Factory stock— 
, > ae. e, 


Bevel siding— 


» 2, Cae, F, 
Red oak and heart 

less than white oak; tupelo and gum cross 

15 cents less than white oak; sap cy- 

press, 20 cents less than white oak. 

Switch ates 


%x6”, Flat gr. 17.00 


%x6”",Vert.gr. 22.00 Green box.9.50@1 


APPALACHIAN WOODS - 


Cincinnati, Ohio, July 5. 
sale prices, carloads, Cincinnati base on Ap. 
Palachian “soft texture” hardwoods: 





Southern sap pine, untreated— 
No. 1 2 





Average whole. 


eee eee ee eeeee 


NORTHERN HARDWOODS 


Following are prices of northern hardwoods, 
f. o. b., Wausau, Wis.; 


MAGNOLI 
No. 2 





PLAIN WHITE OAKk— 


No. 3 com..... 


PLAIN RED OAK— 
No.1 No.2 No.3 


; $20-21 ote No. 1 com.&sel. 


Price of No. 2 and better, 1x4 inch and 
wider, 4- and 6-foot lengths, $24-25. 

For select red, add $10. 

Rough birch, 6- 
two face clear, 
1x5-inch, two face clear, $60-62, one 
and two face clear, $48-50. 


Sort MAaPLE— 


No. 1 com.&sel. 4: 





OAK FLOORING 


Following are carlot quotations, Memphis § 
basIs, on oak flooring: 7 


18x24” 38x11” 


$55-57; or on 

oO. 
l&better, $60-62; or on grades, FAS, $70-72; 
No. 1, $50-52. 


One and two face clear 6- to 16-foot, 1x4- 
inch or 1x4-5-inch, $45-47; 1x5-inch, $50-52. 


Keystock, 4/4 
grades, FAS, $ 








New York delivered prices may be obtained 
by adding to the above: for 
for %-inch, $4.50; for 

Chicago delivered prices i 
by adding to the above: for }#-inch stock, $6; 
for %-inch, $3; for 3.50 


%-inch stock, $9; 
%-inch, $5.50 





END DRIED WHITE MAPLE 


Prices on end dried white maple, 


93-95 78-80 58-60 
143-145 128-130 108-110... mills, lower Michigan: 
Harp Mapite RovGH F.Loorina Strocxk— 

No.1 No.2 No. 3A 


m. 
CeROCRR COCO SONeRS RS $28-30 $20- 





MAPLE FLOORING 


Michigan and Wisconsin flooring mills 
quote as follows on northern hard maple 
flooring, f. o. b. cars flooring mill basis: 





No. 2 and better 
$33 


FAS Sel. No.1 No.2 No.3 
6/4..... $60-62 $45-47 $35-37 $24-25 $14-15 
Additions for special widths of No. 1 and 


, Standard lengths, are: 
10-inch and wider, $30; 


better in all hardwoods 
8-inch and wider, $12; 
12-inch and wider, $35. 








concorccecvecers $47.00 
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20.09 
22.00 
27.00 
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1@ 115 
mE 


DS 


whole. 

On Ap. 
8/4 

oi 
@ 6) 

36@ 38 


22@ % 
40@ 45 
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@ 5 
@ 2 


28@ 3 
32@ 3 


QHOOH99O9 


mphis 


g X11,’ 
$42.00 
42.01 
32.00 
32.00 
33.00 
32.00 
24.00 
26.00 
18.00 
18.00 
10.00 
nx2" fi 
$95.00 § 
90.00 
60.00 
60.00 
54.00 ' 
50.00 
45.00 § 
42.00 
22.00 § 
22.00 
10.0 
tained 
‘k, $9 


tained 


k, $6 


5.00 
100.88 
110.00 


——— 


mills 
naple 
Third 
523.00 
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SALES PRICES OF SOUTHERN HARDWOODS 


were sales prices 




















Following average received for southern hard woods during the week ended June 28, Chicago basis: 
4/4 5/4 6/4 8/4 4/4 5 
5/4 6/4 
Rep GUM— RED OaAKk— / 8/6 
Qtd. No. 1 neti : Di SR I 6, ne 3. patie Sendak. \ dabei ia eee ee een ee 
& sel. ... 36.25@ 36.50 37.25@ 41.00 ............ 40.50 Pin. FAS... 58.25@ 58.50 63.00 ~~ 22.2. 2i2i2! 54.75 .- 
Pin. No. 1 No. 1&sel. 41.75@ 46.25 ............ 52.25 7°77" 34.75 
& sel 32.25@ 36.50 40.50@ 42.00 42.50 47.25 No. 2 ” 3178 gis kes arabada ee Te 
No. 2... 22.00@ 24.50 23.00 eee oe pene ge Oe Ee (ae 
Sap GUM— ote Pe ee RS, teeta cee tieat on san eee 
Qtd. FAS... -.. reece eee eect ees 38.50 eee es eee SS Sean re ery emre 52.25 
No. nr See ua xeeav'ane 28. 30.00 sa Se = =— acs ecamiocms mip DUeiptce At ee atin ae ge a ee ee 
Se, Diss « See SEBO ccceccccnsee setastiveres svwenesieasie's Me SAU CSeesLys  teecinsacaad > tadnabeaneie 44.25 
No. 1&sel. 24.75@ 34.50 26.75@ 28.00 29.00 = = = ii... .se eee i eel ~ = =«=$'« (é«C hse RRR cpebision Daa eaied aes pease 
BLACK GuUM— No. 2-B 19.00 CCECVESCOTCOUOS BDit*edkceeeeus st 96Oe-0ee8 00868 
Qtd. No. 1 _— ASH— 
EM, cuk Rees ween CF HhRER RaW Fee dEse wales Lee 58.50@ 60.00 65.50 8.00 58.00 
WILLOW— No. 2 ..... 26.50 32.50 e000 eieamaoes 
Te. ae go  G6N6ndSebe MeeSeweSenSe  eehergendwhes CoTTONWwoop— 
MAGNOLIA— Box bds., 
eae. < cae qj #8¢¢a600 SEER CECKER ARR weer eewMine ae +h ee. - =, Sever heweeee chaste Warad slau 
WHITE OAK— ’ — L&sel.. POO SEOR is viicc tice 27.00 Pee le Seat er 
i. CM, x. seduce <kheweseasns higinmeinibes Ee Galan Shwe vicnnin esa seek Oe ae —_—— #4 ‘~eeamreniee 
See 2S ee ee 89.50 TUPELO— 
NR OSS SN ee ere 55.25@ 58.50 Pin. No. 1 
No. 3 SE BOE Veckteceeesce SbevRROKCERS) SERRE OEE TOE ac sae CC CCtCi(“‘«w Ae aim mG’ ~ khan aes! Sake aa ee 
sg : He : : Ss 5 Bre css picaaaay: dated with Holland Lumber Co. under name of 
; : POR g : gees ae crepes Spalding-Avery-Holland Lumber Co. 
j nn ; se KANSAS. Great Bend—I. S. Smith has sold his 
# sats lumber yard. 
? 3 Perea ? LOUISIANA. New Orleans—Jos. A. Langlois 
succeeded by Langlois-Sicard Lumber Co. 
MICHIGAN. Detroit—New Era Case & Mfg. Co. 


New Ventures 


Montgomery—John C. 
lumber business. 
Temple Lumber 


ALABAMA. Vanderwolt 

opening retail 
Selma—F rank 

business. 
CALIFORNTA. 


& Cabinet Co. 


Co. opening retail 


Long Beach—Long Beach Mill 
engaged in business at 6626 Cherry 


Ave. Andrew G. Schroeder interested. 

Los Angeles—L. x Weaver & Son have engaged 
in lumber business at 6422 Compton Ave. 

FLORIDA, Lakeland—Oxford Lumber Co. open- 
ing retail lumber business. 

GEORGIA. Thomasville—M. Bracey and Fraser 
Driver have acquired a plant and engaged in 


Lumber Co. 
Jefferson City—Duensing-Rucker- 
retail lumber business. 

West Shore Lumber 


business as Bracey 
MISSOURI. 
Lumber Co. opening 
OREGON Portland 
recently be business. 
Salen Logging Co. 
in sawmill logging business 
y Somerville— 
Morton 


Co 
gan 


Spaulding 
and 


has again engaged 


near here, 
City Lumber Co. or- 
and R. A. Morton 





ganized with W. 
is partners 
TEXAS. New 3raunfels—C. R. 
Frank C€ have organized the 
Cedar Co.; operating sawmill and 
specializes in finishing for wholesale trade. 
San Antonio—W. A. Baity opening lumber 
it 706 Clark Ave, under name of Baity C 
Yard 

WASHINGTON Camas—M, C. 
Lalond are reported to engage in 
huilding material line. 
Waitsburg—Dan Kline 
opened a cabinet shop in 


and 
Red 
mill; 


Roesler 
Aromatic 
planing 


ise 


yard 
ash Lum- 
ber 
Addy and W. R. 
business in retail 
and (©. H. Kingman have 
the K. of P. Block. 


New Mills and Equipment 


IOWA Postville—Mid-West Lumber Co. 
build lumber storage and distributing 
cently burned with loss of $40,000. 

MAINE Dover-Foxcroft—John 
Mfg. Co. will rebuild storage 


will re- 
plant re- 


McGregor Spool 
building recently 


Surned at a cost of $40,000. 

SOUTH CAROLINA. Orangeburg—The Bamberg 
Lumber Co. plans reconstruction of lumber plant 
recently damaged by fire: cost about $100,000. 

VIRGINIA Norfolk—The White Lumber Co 
will soon rebuild its plant on Church St. recently 
burned Cost, $60,000; will install planer, shaper, 
frame machinery, etc. 

WASHINGTON. Seattle—The Unemployed Citi- 
zens League, 9016 16th St., S. W., proposes erec 
tion of a sawmill. 


Seattle—John 


Burkheimer, 
proposes erection 


of one-story 


Dexter-Horton Bldg.. 
+ aie mill at 547 





Elliott Ave. W.; cost about $3 
aq VEST VIRGINIA. reared ey West Penn Mfg 
® Plans erecting addition to furniture Plant at 


Hartland, a suburb 


Incorporations 


“ALIFORNIA. Santa Monica—Bonhoff Lumber 
. ° incorporated; capital, $10,000 
San Franciscc —Hi > Me: . . 
porated co rschfelder & Meaney, incor 
DELAWARE. Wilmington—Ha i 
Mill Co.: $10,000. ilmington—Hazelton Planing 
prior tIDA. Osceola—Osceola Cypress Co.; 7,500 
Shares common, $10, and 3.000 shares pref, $100 
per share; old concern. P. J. Feitner. et al. 
rieanema City—Shuberts Tie & Timber Co. of 
ee —— H. I. Graves interested. 
8 0 = rw Oe, - . : 
ola ——— I Cc. Tweed Lumber Co.; $10,000: 
ot Viincy—Bell Lumber Co.; $50,000: J. R. Bell, 
ILLINOIS. Chicago—A. Nory & Co.; $50,000. 
LUNDIANA Fort Wayne—S. P. Coppock & Sons 
- nber Co. changing capital stock from 450 shares 
: co 0 par to $20 a share 
"ary--Superior Lumber & Supply Co.: 


reorgan- 


ization; capital 500 shares, 

LOUISIANA. New 
Lumber Co.; Joseph A. 
terested. 

New Orleans—Long Leaf Pine 

New Orleans—Gulf States Crate Co.; $250,000; 
to manufacture strawberry packing boxes; plant 
probably at Hammond, La.; H. S. Weigel, presi- 
dent, Amite, La. 

MARYLAND. Baltimore—Hoffman Street 
incorporated; lumber; John Welsh interested; 
E. Fayette St. 

MASSACHUSE T TS. 
Lumber Co.; $1,250; 

Springfiela— Ang rers 
par; old concern. 

MICHIGAN. Detroit—L. A. 
shares, $1 each; timber, pulp, 
1418 Ford Bldg. 

NEBRASKA, 
Co., reducing capital 

NEW YORK. New 
ee 

EXAS., Big 
eomek $10,000. 

Mount Ple asant—Mount Pleasant Building Sup- 
ply Co.; ineorporated; T. L. Denman interested. 

VIRGINIA. Newport News—Warwick Lumber 


$100 par. 
Orleans—Langlois-Sicard 
Langlois, 1122 Teche, in- 


Mfg. Co.; $25,000. 


Co., 
11 


Oxford—M,. C. 
Merton Trask, pres. 
Lumber Co., 1,000 


MclInstry 
shares no 


Eldridge Co.; 
wood resins, 


50,000 
etc. ; 


Elwood—Elwood Coal & Lumber 


to $24,000. 


York—Empire Plywood Co., 


Spring—Mid-West Lumber Co.; 


Co., incorporated. 

Norfolk—Norfolk Pacific Lumber Co.; 500 shares. 
no par; J. A. Moore, president; logs, lumber and 
building supplies. 


(Inec.) 
Ste- 


Stephens City—Standard 
R. L. Long, Middletown, 
phens City, interested. 
WASHINGTON. Seattle— 
Development Co. decreased 
Seattle—Sea board 
gott interested. 
BRITISH COLUMBIA. Vancouver — Reliance 
Lumber Co., incorporated; 922 Rogers Bldg. 
QUEBEC. Montreal — Algonquin Corporation 
(Ltd.); applying for provincial charter; purchased 
assets, timber limits, mill equipment, etc. of Clark, 
Howe, Waters & Knight Bros. (Ltd.) in Toronto, 
Burks Falls and Canoe Lake. G. D. Martin, presi- 
dent. Will put plant at Burks Falls into full oper- 
ation at once, 


Business Changes 


Livingston—Wooten-Coats 
by Livingston Lumber Co. 
Alma and Rogers—Ferguson Lum- 


Cooperage Co. 
and E. R. Ridgeway, 


Timber & 
$18,130. 
Paul 


Jefferson 
capital to 


Lumber Co.; $5,000; Pig- 


ALABAMA. 
Co. succeeded 
ARKANSAS. 


Lumber 


ber Co. sold to Mansfield Lumber Co., of Fort 
Smith. 
Little Rock—Little Rock Box & Mfg. Co. suc 





ceeded by Little Rock Barrel & Box Co. 
CALIFORNIA. Oakland—Atlas Mill & Lamber 

Co., partnership dissolved. 
Oakland—Emeryville Planing 


Mill; S. I. Carter 


sold interest. 
San Francisco—Reinhart Lumber & Planing Mil! 
Co. changing name to Del Norte Lumber Co. 


& Mill 
Marsh- 


Barbara Lumber 
assets sold to Glen 


Santa 
fixed 


Santa Barbara 
Co. inventory and 
banks. 

Taft—Kern County Lumber 

COLORADO. Simla—RBean Growers Lumber 
changing name to Simla Lumber & Hardware 

IDAHO. Preston—Overland Lumber Co, 
Anderson Lumber Co., of Logan, Utah, have 
merged, according to Ross Anderson, manager of 
the latter. The Overland yard at Preston will be 
closed temporarily. L. E. Hansen will manage the 
combined yards. 


Co. sold out. 

Co 
Co 
and the 


INDIANA. Indianapolis—H. L. Wilson discon- 
tinued wholesale department. 

Mentone—Mentone Lumber Co. succeeded by 
Ernsberger Lumber Co. 

Westport—Dunlap & Co., of Columbus, have pur- 
chased the Westport Lumber Co. 


IOWA. Chariton—McKliveen & Henderson, mov- 
ing general office to Millerton, Iowa. 

Edna—Edmonds-Londergan store and lumber 
yard to be closed after 40 years in business. 

Garden Grove—O. C. Jordan succeeded by Seitz 
Lumber Co. 

Sioux City—Spalding-Avery Lumber Co. consoll!- 








changing name to National Cabinet Co. 
Detroit—Meagher Lumber & Coal Co. takes over 

Chas. T. Meagher Lumber Co. 
Kalamazoo—Millview Lumber 

the lumber business of DeBoer 


MINNESOTA. Butterfield—Butterfield Lumber 
& Fuel Co. has purchased the old Omaha depot 
here and will move it to the yard, remodeling for 
a lumber store. 

Minneapolis—Oliver & Leasure Lumber Co. 
of business. 


Co. has taken over 
& Sons Lumber Co. 


out 


MISSOURI. Jefferson City—Lee Jordan Lumber 
Co. sold to Duensing-Rucker Lumber Co., a new 
corporation, formed by E. A. Duensing, Ellis 
Rucker, et al. 


Milan—Charles Rice Yard and Milan Lumber Co 


merged. 
NEBRASKA, Dunbar.—Thomas Engles, of Au- 
burn, has purchased the Weiler Lumber Co.’s yard 


in Dunbar. 
Gordon—Walrath & Sherwood “Wumber Co. sold to 
Searle & Chapin Lumber Co., of Lincoln. H, M 


Rhodes remains as manager. 

NEW MEXICO. Maxwell—Maxwell Lumber Co 
takes over yard of York Denton. 

— YORK. Brooklyn—Brooklyn Lumber Co 
(Ine succeeded by Bergin Lumber & Supply Co 
(Ine. 

Cobieskill—M. K. VanDeusen has sold his 1n- 
terest in the lumber business here to his partner, 
R. C. Briggs, of Oneonta. 

New York. Bronx—Frank Ewing moving to 415 
Lexington Ave. 

New York, Bronx—C onsolidated Lumber & Panel 
Corporation moving to 242 E,. 25th <) 

New York—F. C. Buc khout_ (Ine.) succeeded by 
Meyer, Grimes & Weiner (Inc.), of Rac = cay 

OKLAHOMA. Bokoshe. Grandfield, Keota, Law 
ton, Quinton, Sapulpa, Spiro, Stilwell, Wapanucka 
and Webber Falls—Seaman-Packard Lumber Co 
absorbed by Mansfield Lumber Co., of Fort Smith. 

OREGON. Portland—Oregon-Washington FPilvy- 


wood Co. reported to have 
land Mfg. Co. 
TEXAS. Anton—Turner-Brewer Lumber Co, sold 
Telford Lumber Co. 
Pittsburg—Deman Taimber Co 
D. Cc. Crews and associates. 
Wichita Falls—F>?lls Sash 
by Falls Planing Mill. 
UTAH. Ogden—Cross Lumber Co 
tion for dissolution. 
Springville and Spanish Fork—Bonneville Lumber 
Co. yards sold to Kolob Lumber Co. 
WASHINGTON. Anacortes—Weekly 
Lumber Co. sold _to Red Top Lumber Co. 
Castle Rock—Lee Rast. tie mill, reported 
equipment to George H. Giddings. 
Port Angeles—Arthur Thompson reported to have 
sold his logging eauinment to Edward Lee. 
Snokane—Consolidated Supply Co. changing name 
to Building Supplies (Inc.) 


sold equipment to Port- 


to 


interests sold to 


& Door Co. succeeded 


filed applica- 


& Trafton 





sold 


Tacoma—Bnffelen Pine & Creosoting Co. chang- 
ing name to Monarch Pipe & Creosoting Co. 
Wenatchee—Dolsen Lumber Co. succeeded by 
Brownson Lumber Co. 
Casualti 
asuaities 
ARKANSAS. Reebe—J. E. Owens Lumber Co., 


loss by fire; plant badly damaged. 


KANSAS. an ge ane West Lumber Co.’s yard 
damaged by fire; $8,0 

KENTUCKY. Pro es E. E. Campbell Lumber 
Co.; loss by fire, $15,000 


MISSOURI. Springfield—Ozarks a Eewene Ca. 


sawmill dsetroyed by fire; loss, $20 

NORTH CAROLINA. Lenoir aan Veneer Co 
lost warehouse and stock in fire which caused a 
total loss of $125,000. 

ORFGON. Albany—Albany Door Co., loss by fire, 
$60.000: plant No. 1 destroyed, 

SOUTH CAROLINA. Montclare—Coxe Bros 
Lumber Co., loss by fire, $75,000. Plans for re- 
construction already under way. 

TEXAS. Bullard—Bullard Gin & Mill Co,, loss 


$50,000. 


by fire in box and crate factory, 
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WILLIAM CARSON, prominent lumberman 
and well known citizen of Burlington, Iowa, 
associate of the late Frederick Weyerhaeuser, 
died suddenly at his home in Burlington on 
July 5, at the age of 72 He had been in 
good health up to the last, arriving home 
from a business trip to Washington two days 
before the fatal heart attack which brought 
the end. Mr. Carson was born at Eau Galle, 
Wis., but had lived most of his adult life in 
Burlington. Mr. Carson's grandfather came to 
America from Scotland and his father set- 
tled in Wisconsin in 1838, entering the lumber 


industry among the first in that State. 
William Carson entered the employ of the 
Burlington Lumber Co., which had been or- 


ganized by his father and the late Frederick 
Weyerhaeuser, immediately after graduation 
from Cornell, and had since resided in Bur- 
lington. His interests expanded, particularly 
n the Northwest. He was one of the organi- 
zers of the Weyerhaeuser Timber Co., and 
had an interest in the other Weyerhaeuser 
operations. At the time of his death he was 
president of the Burlington Lumber Co., vice 
president of the Rand Lumber Co., president 
and treasurer of the William Carson Co., 
president of Boise-Payette Lumber Co., presi- 
dent of the Wood Conversion Co., Cloquet, 
Minn., president of California & Oregon Lum- 


ber Co., president of the Del Norte Lumber 
Co., and vice president of the Cascade Lum- 
ber Co., Yakima, Wash. He was the last of 
the original directors of the Weyerhaeuser 
Timber Co. Besides his vast lumber inter- 
ests Mr. Carson was prominent in banking 
and business circles in Burlington, was one 
of that city’s most highly respected and hon- 
ored citizens, and one of its best beloved, 
because of his interest and help extended 
towards struggling young men in the busi- 
ness world, many of whom owe their start 
towards success to the advice and assistance 
of William Carson He was married in 1885 
to Miss Louise Cook, who survives, with two 
daughters, and a sister. 





IRVINE EVERSOLE, familiarly known as 
“Uncle Irvine.” veteran lumberman of the 
eastern Kentucky hardwood region, and sup- 
posed to be the oldest lumberman of that 
section, died a few days ago at the age of 
103. He is said to have launched the first 
lumbering operations in eastern Kentucky. 


ind to have built the first sawmill. His 
operations continued until just a few years 
izo in spite of his great age. Mr. Eversole 
was at the same time an itinerant minister, 
traveling on foot over the rough mountain 
paths to tiny country churches and preaching 
the old-time religion On his 102nd birthday 
scores of ministers paid him tribute at a 
celebration held at the home of his eldest 
son, William Irvine, now 80 years old He 


leaves many descendants 


HIRAM WATSON SIBLEY., aged 87, a civic 
leader and philanthropist of Rochester, N. Y.. 
died at his home there on June 28 Of a 


prominent family of Rochester, Mr. Sibley 


was graduated from Heidelberg. Germany, 
and Columbia Law School, practicing law for 
a time in New York. Seeing the prospects 


timberlands, he organized the 
which developed 
Michigan and Minne- 


in northern 
firm of Sibley & Bearinger. 
extensive properties in 
sota, and later in the Pacific Northwest. He 
was also interested in mining and railroad 
operations, and manager of his father’s large 





estate. Mr. Sibley was the founder of Siblev 
College of Engineers, Cornell University. A 
widow and three children survive 

B. F. BAUGHMAN, aged 56, who had been 
in the lumber bufSiness at Chanute, Kan., for 
sixteen years, died at his home in that city 


on June 25 from the effects of poison which 
the coroner decided was self administered 
Mr. Baughman was formerlv a vard manager 
for the Long-Bell Lumber Co., but had oper- 
ated his own yard for many years. He was 
at one time mayor of Chanute. The Baugh- 
man lumber vard was placed in a receiver- 


ship two weeks previously and his suicide is 
attributed to financial worries. 





GEORGE BLOOMER, aged 69, for the last 
twenty years proprietor of a lumber yard 
and hardware store in Winfield, Iowa, died 


on June 20. Mr. Bloomer was born in Keiths- 
burg, Ill., and was a school teacher for twenty 
vears. He also edited the Keithsburg weekly 
newspaper for a time and then moved to 
Winfield, where he opened his lumber yard 
twenty years ago. A daughter, three broth- 
ers and two sisters survive. 


JOSEPH CLAIRMONT, a pioneer lumber- 
man of the Muskoka district of Canada, died 
at Gravenhurst, Ont., June 25, aged 79. He 
as born in Marmora and had lived in Gra- 
venhurst 45 years, conducting extensive op- 


erations there and at Campbellford for the 


Rathbun Lumber Co. He had been retired 
for many years. Five daughters and two 
sons survive. 

HARVEY P. RANDALL, head of the 


Pioneer Coal & Lumber Co., Ogden, Utah, and 
a prominent citizen of that place and of 
Weber County, died at his home there on 
June 28. For the last two years or so Mr. 
Randall had been chairman of the Weber 
County Board of Commissioners. He was 61 
years old. 


HENRY S. TROTT, aged 67, lumberman of 
Wilmington, N. C., and past chairman of the 
New Hanover County Republican executive 
committee, died at his home in that city 
recently. A native of Rowan County, North 





Carolina, he moved to Wilmington in 1916 
and organized the Braden Lumber Co. and 
the Lumber Manufacturing Co. there. 

JOHN F. HAZARD, of the Penn Lumber 


Co., Philadelphia, Pa.,,.and Hazard Bros. (Inc.), 
of Jacksonville, Fla., died on June 15 at his 
home in Philadelphia. Mr. Hazard had been 
over fifty years in the wholesale lumber 
business. 


THOMAS CORRIGAN TSCHUDY, 23 years 
old, son of Jay Tschudy, vice president of the 
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J. H. Tschudy Hardwood Lumber Co., of Kap. 
sas City, Mo., died at the Tschudy home in 
that city on July 3 following a cerebral 
hemorrhage. He was a graduate of Pringg. 
ton and a lieutenant in the Reserve Officery 
Corps. Besides his parents three sisters ang 
a brother survive. 


JOHN M. IRISH, aged 65, operator of the 
first sawmill at Alexandria, Ind., and a regj. 
dent of that city more than 40 years, digg 
suddenly of apoplexy at his home there. After 
running the mill for a while he organized the 
Irish Lumber Co., operating a large yard for 
a number of years. Later he entered the 





wholesale business. A widow and one gop 
survive. 

JOHN FRANKLIN ALLEE, aged 70, wel 
known as a timber buyer in the Indiana 


trade, died at his home in Greencastle, Ind, 
recently, following an illness of severaj 
months. He was at one time connected with 
the Charles H. Barnaby hardwood mills there 


A widow, one son and one granddaughter 
survive. 

WILLIAM J. EMBRY, aged 71, for years 
interested in the Butterfield Lumber (Co, 


Northfield, Miss., died at his home in Laurel, 
Miss., on June 25. He was at one time part 
owner of the Mississippi Central Railroad. 





Cc. S. BREMER, aged 49, lumber dealer of 
Port Washington, Ohio, died suddenly at his 
home there on June 23, following a heart 


attack. He was born in that city and lived 
there all his life. He had been in the lumber 
business more than 20 years and was well 


known. A widow and three children survive, 


Market News From Lumber Centers 


(Continued from Page 59) 


to speak of. The higher grades, such as 


prime, select structural, ete., are being han- 
dled by the larger mills, while the lower 
grades, such as merchantable, sound and 
square edge and No. 1 common, are being 
handled by the smaller mills. Shed stocks 
in the higher grades are slow movers but 
sell better than in May or the first part of 
June. Lower grades seem to be moving with 


more regularity. 
lengths 
odd 


Cypress 


Orders for special sizes and 
are leaving quite a large volume of 


items that will be hard to move. 


mills report some slight improve- 
ment in inquiries, but not much. Some in- 
quiry is being made for Nos. 2 and 3 com- 
mon finish for shipment to eastern yards, but 
the yards are asking for badly mixed 
shipments that mills are reluctant to load. 
Pecky cypress demand is about the same as 
during May, and hold firm. There 


such 


prices 


continues to be a heavy demand for wide 
sizes and 16-foot lengths, which take the 
cream of the cypress log. The movement of 
board stocks is slow, with few inquiries in 
this territory for FAS, A and B grades. 
Hardwoods—W hile rains have helped cur- 


tail production, the mills had almost enough 


logs to run a week. Stocks are in fair con- 
dition. Many mills report well balanced in- 
ventories, while others are not so well fixed 
for the best selling items in oak and ash, 
which has been moving better than other 
hardwoods. However, demand for oak has 
shown a decrease. Ash shipments continue 


to hold their own. Orders for other species 
have slightly decreased. Prices at most mills 
have shown practically no change. Export 
trade is better than domestic. Inquiries 
from furniture factories are scattered. Auto- 
mobile body builders are showing more in- 
terest but actual buying is slow. 


Export—A good 
South America, 
business from Central 
Orders and inquiries from European ports 
have been less active. Unfilled export orders 
have decreased slightly. A shipment of 
1,013,691 feet of pine from Florida cleared 
from here last week for Buenos Aires. Mills 
and wholesalers are not satified with export 


prices. 
St. Louis, Mo. 


Southern Pine representatives 
sales volume is about the same 
and that prices are unchanged. 
been no increase in industrial or in railroad 
buying. No. 2 boards and shiplap, 8- and 
10-inch, small-mill, are $15.50; large-mill, 
$17.50@18.50 for random loadings; $1 addi- 
tional for specified loadings. No. 1 dimen- 
sion, 2x4-inch, 10- to 20-foot, small-mill 


volume of 
and an 


inquiries from 
increased volume of 
America, is reported. 


report that 
as recently, 
There has 


stock, is $17.50@18.50; large-mill stock, 
$20.50@21.50; 8-, 9- and 10-foot, $16@17, 
Flooring, 1x4-inch, B&better flat grain, small- 


mill stock, is $23; large-mill stock, $24.50@ 
25.50 for random loading, with straight cars 
of 10- and 20-foot $21@22; 16-foot and longer, 
$27.50@28.50. B&better car siding, 1x4-inch, 


%-foot, is $28: 10-foot, $25 No. 1 


common 





car lining, 1x6-inch, 16-foot, is $23@24; 
18-foot, $26.50@ 27.50 for air dried stock; kiln 
dried stock $2 additional All above prices 


are f. o. b. St. Louis. 


West Coast mill representatives are feeling 
more encouraged than for several months, as 


fir sales have increased. Prices are almost 
unchanged. 

Hardwood representatives state that busi- 
ness continues well below last year's, but 
that oak flooring volume is about what was 
expected, because of slowness in building. 
There is some buying of construction mate- 
rial and railroad timbers 


Los Angeles, Calif. 


Lumber and building materials have shown 
no upward trend of late, although local deal- 
ers declare that prices can go no lower, and 
that there is every reason to believe they will 
be on the upgrade within sixty or ninety 
days. No important changes in the excess 
items on hand are reported, and the amount 
of unsold stock at the harbor remains about 
the same. Volume of incoming cargoes has 
likewise shown but slight change since the 
last report. 


Birmingham, Ala. 


Production — Manufacturers of 
pine are closing down in 
numbers, and, with the 
market for the small-mill stock, small mills 
will cease operation except in a very 
limited way. Production is already at the 
lowest point since 1900. 


southern 
ever-increasing 
yards out of the 


soon 


Prices—Low-grade stocks hold at about the 
June level, while No. 1 and upper grades went 
off several dollars during the last thirty days. 
B&better flooring flat grain dropped from $24 
to as low as $17.50, while rift, top price on 
which was June 1, struck a low of $35@45. 
Drop siding held to a loss of $4. All items 
of finish except 12-inch dropped an average 
of $7. No. 1 and C flooring has declined from 
$21 to $15 in the last sixty days, with drop 
siding about $1 more. C grade of S4S finish 


items lost $3 average in the month, with 
droppings grade off about $4. Dimension 
dropped $1. Some items of small timbers 


were stronger than in May. Small lots of 
heavy joist were called for, but sold at de- 
creasing prices. Moldings were at the lowest 
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price known to the industry, discount aver- 
aging 88 percent from the new 7,000 list. 

Oak flooring people tried another firm price 
list, Dut a few manufacturers took most of 
the business at $5 to $15 under—$23 for No. 1 
common, $29 for select plain, and $37.50 for 
clear plain red and white. June sales of 
fooring in Alabama, especially red oak, were 
the heaviest in any month during the last 
two years. 

Outside the two or three sections of Ala- 
bama where State buildings were contracted 


for, June new business was the poorest in 
more than twenty-five years. 
Balti Md 
altimore, ‘ 
Southern Pine inquiry is small. Less 


trouble is experienced with high grade than 
with low grade supplies, because of limited 
production of the former. Stocks of longleaf 
here are very small. North Carolina pine 
demand has shown no increase, and the 
range of prices is lower. Shortleaf is now 
cheaper than West Coast lumber. Stocks 
on the Wharves here are not large. 


Douglas Fir suffers from the sharpened 
competition of eastern stocks, the producers 
of which appear to have found a way to beat 
the western supplies in the matter of price. 

Cypress business remains at a low stage 
and the market is under much pressure, with 
sellers inclined to make concessions, an atti- 
ture that naturally increased the disposition 
of buyers to hold off. 


Hardwood sales have shown no expansion, 


in either the domestic or foreign market, 
while prices are perhaps even lower, with 
potential buyers holding off. 





Hymeneal 
GOODY EAR-NORTON. LITTELL-GOOD- 


YEAR. Two recent weddings of much inter- 
est in lumber cireles took place in Buffalo, 
YY 


N. recently and were society events of 
note in that city. On June 22, George F. 
Goodyear, son of Mr. and Mrs. A. Conger 


Goodyear, of Buffalo, was married to Miss 
Sally Norton, daughter of Mr. and Mrs. Porter 
H. Norton, also of that city. On June 28, 
Miss Jane Goodyear, daughter of Mr. and Mrs. 
Charles W. Goodyear, another of the famous 


lumber family, was married to Hardin H. 
Littell, son of Mr. and Mrs. Clarence 'H. 
Littell, of Buffalo. Each ceremony was per- 
formed in Trinity Episcopal Church, Rev. 


Elmer McKee officiating. Both bridal couples 
will spend their honeymoon in Europe. The 
fathers of the two young Goodyears are both 
connected with the Great Southern Lumber 
Co. as large owners and officials, A. C. Good- 


year being president and Charles W., a vice 
president and treasurer. George Goodyear, 
the bridegroom, is also associated with the 


business and is well known in Bogalusa. 
_MOTHERSHEAD-CROSSETT. Mr. and Mrs. 
Edward Clark Crossett, of Chicago, announce 


the engagement of their daughter, Miss 
Elizabeth Ashley Crossett, to John Leland 
Mothershead, jr., of Pasadena, Calif. The 
father of the bride-to-be is well known 
throughout the lumber industry as head of 
the Crossett Lumber Co., of Crossett, Ark.. 
and the Crossett-Western Lumber Co., of 


Wauna, Ore. The wedding will take place 
at the Crossett summer home in Wianno, 
Cape Cod, Massachusetts, later on in the sum- 
ber. Miss Crossett was graduated from the 
Ethel Walker School in Simsbury, Conn., and 
from the French School for Girls in New York 
City. Mr. Mothershead is a graduate of Le- 
land Stanford University, Class of 1930. 





LANGMAID-WARE. A 


; wedding of 
interest in 


June 


lumberdom was solemnized on 
June 25 in the First Unitarian Church, Cam- 
bridge, Mass., uniting John Frank Langmaid, 


Jr., of Salem, Mass., and Miss Dorothy Ware, 
daughter of Mrs. Charlotte Ware, of Cam- 
bridge. The groom is the son of John Frank 
Langmaid, of the old retail lumber firm of 
J.P. Langmaid & Sons, Salem. He is a grad- 
uate of the Massachusetts Institute of Tech- 
nology, class of 1931, and is now associated 
with Pulp and paper company at West- 
brook, Me., where, after July 15, the young 
couple will make their home. 


_LELAND-ELLIS. Miss Martha Lamar 
Ellis. daughter of Capt. and Mrs. Hayne Ellis, 
of Washington, D. C., was married on June 
<2 to John Davis Leland, of Brookline and 
North Andover, Mass. The ceremony took 
Place at Longview Farm, near Kansas City, 
Mo., the country estate of the bride’s grand- 
father, R. A. Long, chairman of the Board 
of the Long-Bell Lumber Co., Kansas City. 
Mr, and Mrs. Leland left for a honeymoon in 
Canada and will spend the summer at And- 
over. They will make their home in Boston 
next winter, 
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f How to Figure Costs for Advertising 
. In Classified Department 





ED cctacisecacnens euceeeee 30 cents a line | 
Two consecutive issues.......... 55 cents a line 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six cansecutive issues....... $5.40 a line 


Seven words of ordinary length make 
one line. 

Count in the signature. Heading 
counts as two lines. 


No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 


equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Capy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 














WANTED 














THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN. 


Classified ads 
tunities are offered for Buyer and 
Seller Best for selling lumber, shin- 
gles, retail yards, business opportunity, 
timber and timberlands, machinery, 
locomotives, cars, rails and equip- 
ment used in logging operations. You 
can get employees, salesmen, employ- 
ment or anything used in lumber and 
allied industries by advertising in the 
Wanted and For Sale department of 
the American Lumberman. 

Send your advertisement to the 


AMERICAN LUMBERMAN 
Greatest Lumber Newspaper on Earth. 
431 S. Dearborn St., Chicago, Ill. 


WANTED 


Salesmen 


SPECIALTY 
Good territories open for wood specialty sold direct 
to large users in straight cars. Volume not affected 
by present conditions. Commission basis. 
Address “M. 64,” care American Lumberman. 


Read the Many oppor 




















Employment 


RETAIL PINE & HARDWOOD SALESMAN 


In Chicago territory desires connection with north- 





ern and southern manufacturers. Able to ship 
L.C.L. via truck. 
Address “‘M. 71," care American Lumberman. 





WANTED YARD MANAGEMENT 


Thoroughly experienced all phases retail business. 


Highest references for character, ability and hon- 
esty. Age 32, married. 
Address “M. 59,"" care American Lumberman, 





COMPETENT MILLWORK ESTIMATOR 


throughout the manu- 
graduate architectural 
years old, married with 
living salary for family 


And salesman experienced 
facturing department, 
draftsman, thirty-eight 
a family, permanent, 
of five. 

E. A. Hamilton, 708 Marine Bk. Bldg., Houston, Tex. 











Employment 


MIDDLE AGED MAN WITH THIRTY YEARS 
Experience in yellow pine business desires to make 
connection with manufacturer or wholesaler. Ex- 
perience mostly office work in sales and general 
supervision. Can furnish first class reference. 

Address “M. 63,” care American Lumberman. 








EXPERIENCED LUMBERMAN 


Seeks position as manager or asst. 
tail yard. 
and have 
mating. 
Address 


of country re- 
Am good salesman, collector, bookkeeper 
some knowledge of drafting and esti- 


“M. 68,” care American Lumberman. 





WANTED MANAGEMENT OF A YARD 


Have been successful as to sales, credits and 
profits. Can furnish you with unquestionable 
references. 

Address “L. 79,"" care American Lumberman. 





HUSTLER, EXCEPTIONAL EXPERIENCE 


45 years old. With one firm 25 years. Coal, ice 
and all lines building material. Quick and ac- 
curate at figures. Yard or office. Best of refer- 
ences as to ability and character. Would start in 
any position to prove ability. I am your man at 
what you reasonably can pay. Will go anywhere. 
Address “L. 82," care American Lumberman. 





SUPERINTENDENT AND DRAFTSMAN 


Biller, Estimator; 10 yrs. in charge lumber and mill- 
work plant doing detailed millwork. Had contact 
with many architects and contractors. Knows work, 
20 yrs. exp., age 37. Ref. 

Address “K, 50," care American Lumberman. 





ESTIMATOR, BILLER AND DETAILER 
Eight years’ experience on high class millwork, 
accurate and correct. Thirty-five years old, some 
sales experience. Hard worker. No bad habits 





Married, available now. 
G. W. RAWLEY, Carthage, Mo. 
POSITION WANTED MANAGER OR ASST. 


Fifteen years’ experience Retail Lumber and Mill- 


work, all phases. Age 35. Single. Can go any- 
where. 
Address “F. 56," care American Lumberman. 





Lumber and Dimension 


PIII 
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ata 


WANTED—SHIPPING LUMBER 


Here is your opportunity to secure new an edger, 





mill, trimmer, nigger, steam feed, ete. and pay 
for it with lumber. We manufacture everything 
for turning standing timber into money. 
HAMMOND MACHINERY BUILDERS 
(Formerly Hill-Curtis Co.) 
Kalamazoo, Mich. 
WANTED LUMBER AND SHINGLES 
In exchange for 160 acres farm in North Dakota. 
Now rented and producing. New owner to get 
crop. Can ship through dealer. 
Address ‘‘M. 58,” care American Lumberman. 





Retail Lumber Yards 











ee ee / SIS 
RETIRED LUMBERMAN 
Wishes to buy retail yard in Illinois, Iowa o1 
Missouri. 
Address “M. 62,” care American Lumberman 





Steel Rails 


900 TONS 60-LB. RAILS 


Also interested Buying & Selling all Sizes. 
ZELNICKER, INC., St. Louis. 








Miscellaneous 


WANTED: A COPY OF PUBLICATION: 


The Lumber Industry, Part I, Standing Timber, 
January 20, 1913, issued from Govt. Printing Office, 
1913—Dept. of Commerce and Labor, Bureau of 
Corporations, Luthur Conant, Jr., Commissioner. 

LANDON C. BELL, 115 E, Rich St., Columbus, O. 
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WANTED || FOR SALE FOR SALE 
Second Hand Machinery Business Opportunities Electric Machinery 


rey 





WANTED TWO LATE MODEL 8 OR 10 INCH PRICE-SMASHING OPPORTUNITY ELECTRICAL MACHINERY 


Four side all electric moulders to run on high A 60,000 sq. ft. millwork plant, fully equipped. 4 Motors and Generators, A. C, and D. C, for gale 
frequency. All motors to be 3 phase, 60 cycle, 220 acres of land. Strategically located in thriving at attractive prices. Large stock of New and Re. 
volts, guaranteed in first class order. Quote cash Minnesota city. 600 ft. dockage front on the Mis- built motors on hand at all times. Write for 
price delivered with cut of make and full details. sissippi with low river freight rates. Private sid- Stock List and Prices. Expert Repair Service, 
vue ENDSRS ” mM... “2 Rn ae Co.., ing: Dry kiln, power plant, complete machine Vv. M. NUSSBAUM & CO., Fort Wayne, Ind. 
27 Norton 8t., ochester, N. A 


inventory all ready to go. Experienced low cost 
labor. Owner authorizes sale at $23,000 (about 
WANTED—A GOOD FAN—SIZE 80 one-fifth appraised value). Very liberal terms. 


se 
. . ie , s 9 ; io ical Full particulars with plat, photos, list of machin- 
B. F. Sturtevant design 2, slow speed, planing > ocomo ives an ar 
mill exhauster having standard 64” ery, etc., on request. S 


diameter slow 























speed wheel. Must be in good condition. Give par- rants FACTORY LOCATING SERVICE 
ticulars and price 139 N. Clark Street, Chicago, Illinois. BEFORE YOU BUY OR SELL CONSULT US 
Address “M. 69,"" care American Lumberman. 
soe : SALES EXECUTIVE WITH $50,000 Our 40 years’ experience is worth your attention, 
A $500,000 building material corporation, estab- ZELNICKER, INC., St. Louis. 
lished 28 years, with average annual sales for the 
past ten years of almost $1,000,000 annually and A CLASSIFIED ADVERTISEMENT BRINGS 
recognized as the leading and most progressive BUYER AND SELLER TOGETHER 
company in territory, desires to get in touch with a 
sales executive with modern ideas who will invest 














$50,000 or more in the business. 


Retail Lumber Yards Address “L. 84," care American Lumberman. Steel Rails 


WANTED BAND MILL TO CUT ASH & CYPRESS 


Logs delivered to mill. Will pay by M for sawing, 

















FOR SALE—LUMBER AND FUEL YARD or the mill may share in profits. RELAYING 40 LB. AND 60 LB. RAILS 
In rich southern Wisconsin dairy district. Yard Address “M. 66,” care American Lumberman. Also 30s, srr yg _ | 
is in fine condition and will make very low price weights. Switches, frogs, second-hand locomotives. 
on modern enclosed buildings and equipment. FOR SALE 70 HORSE POWER DAM SITE ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa. 
Stock is clean and bright. Large, rich territory With 2 steel and concrete abutment bridges; 
and good prices are obtained Merchandise Cash fine for private fish and muskrat pond. 


at wholesale market prices. Balance may be ar- Address “L. 80,” care American Lumberman. 


+. 
ranged for. Yard has rood ai rade. Yard M || 
must be sold and is priced to move quickly, "No Iscelaneous 
debts. 
. . 
Lumber and Dimension FOR SALE DIAGRAPH STENCIL 


Address “L. 74,” care of American Lumberman. 
FOR SALE WELL LOCATED RETAIL LUMBER | -YYyYyryryrrrrrrrrrrneanaeream™ wn Cutting machines. Good ea ary 1 cutting At 
letter, $35.00. 1 cutting 4%” letter (newer mach.), 
And builders’ supply yard in southeastern Mich- WE ARE PREPARED TO QUOTE INTERESTING $50.00. P. O. BOX 413, Jacksonville, Fla. 
igan city of 5,000 Yard also has paints, builders’ | 
hardware and farm fence trade. Good sheds, clean 


























Prices on crating stock 1x1 and 1x2”—8’ 





; 2x4, 2x6 


























- ae and 2x8”—4, 6 and 8’; 1x4 and 1x6”—6 and 8’ STRAIGHT LUMBER ON ANY EDGER FOR $15.0 cee 
bright stock practically all under cover. Will sell Inquiries solicited 
at a bargain. Address “M. 61." care American Lumberman. Two front and two rear spur rollers that leads 
Address “M. 52,” care American Lumberman. every i ~ — My — 4." he = 
i , from up, some clear its cos 
WE HAVE ABOUT 2000 PINE TIES 30 days, " 
FOR IMMEDIATE SALE 700 white oak, and 600 red oak, which are assorted J. H. MINER, Meridian, Miss. 
Retail Lumber Business in Kenosha, Wis. Busi- | sizes. About one-half of them are 6x8’s and an 
ness well established, has been under same own- — aenenes of 7x8's ane ix9's ; . FOR SALE—WOOD AND WIRE FENCING 
i ' res arg ’ siness Address ‘‘] 65,"" care Americ: sumberman. 
poe gl —y a lt a SES VON CF Sanne, , ee -nonecceatan le a saronaienater ars Portable corn cribs, silos, and snow fence. Deliv- 
" a4, ots: 7 “3 — ered prices gladly quoted. 
THE BERMINGHAM LUMBER COMPANY WANTS SUPPLIED STANDARD FENCE CO., Lufkin, Texas. 
Large number of wants supplied each 
MEDIUM SIZE RETAIL LUMBER YARD week through the classified section 4 CATERPILLAR “SIXTY” TRACTORS 
With a three story brick mill. Located in the mid- We do it for others, why not for you? 13 Boil 80 650 H.P 
dle weet in & manufacturing city of 100,000. AMERICAN LUMBERMAN, 431 8. ae 
Address “L. 75," care American Lumberman. Dearborn St., Chicago. J. T. WALSH, Brisbane Bldg., Buffalo, N. Y. 
FOR SALE 15M 2x2” 30” SAP GUM SQUARES 
A CLASSIFIED ADVERTISEMENT BRINGS Q 


3M 2x2” 36 to 54”, 


BUYER AND SELLER TOGETHER Address “M. 67,’ 





mostly 54”, oak squares. . 
ces FREIGHT ALLOWED 
" . on Saws to be changed to the SIMONDS inserted 
A LUMBER YARD IN A PROGRE VE ITY tooth, 2:, 3, B or F. They hold better in edger saws 
» , , Sst bs im er an im er an gS and up to 25,000 capacity. Freight is now quicker. 
Of 60,000, located in middle west, wishes to sell We get saw back next day, ready for use. You will 
all or part. Fine equipment, dandy location. A make more and better lumber Prices are reduced. 
— ae. * eave Atserions Tamermen FOR SALE—TIMBER You can trade your old saw in on a NEW SIMONDS 
: me 7 : errivnalPc _ = 2 » Several million feet of Original Growth Long Leaf 
Virgin Timber suitable for Railroad use, or where ).H. MINER SAW MFG. CO., MERIDIAN, MISS. 
GOOD LUMBER & BULDING MATERIAL large sizes are required. Favorable logging con- 
a “ae at : ‘ ditions. Located by. Railroad Station and paved 
Business. Small investment. No real estate lo- mes y Address. LORICK & LOWRANCE, ANC. 
cated on large body of water in South. Fine Columbia, S. C 
climate Right price. ne ah et 


Address “‘M. 55,"" care American Lumberman, Builders’ Commercial Agency 















































- 
FOR SALE OLD ESTABLISHED LUMBER, FUEL Second Hand Machinery ESTABLISHED 1850 2 
And grain business. Excellent equipment in- 1350 Builders’ Bldg. , 228 N. La Salle St., Chicago 
cluding elevator, in good Illinois territory. Rea- . . ‘ . 
son for sale, death of owner. CONVERT WASTE LUMBER INTO PROFIT A rating guide to the Contracting trade of \ 
h ” 57,"" care J ic 4 ‘ 
Actress “= - care American Lumberman Build hog and brooder prouses, trap nests, dry Cook County and Cook County dealers "a 
mash hoppers, etc., out of waste lumber on Ever- . . : . 
FOR SALE RETAIL LUMBER AND BUILDERS | Ready Combination Woodworker. 8 machines in Telephone Randolph 4893 Collection and Mechanics Liens 
Supply yard of W. H. Madden & Co. at Waynes- | one. A shop in itself at a moderate investment. ’ 
ville, Ohio. In good farming community. Others are making money at odd times with our 
Address T. C. MADDEN, North Lewisburg, Ohio, gow eae. ———— “You a It roof : 
Executor of W. H. Madden, Dec. rofit.”’ en ce for your copy today—over rH 
; : ~ plans of wooden articles. a ee desawed Resawed Fables 
- - 16 ‘ Res se, . e 7 . 2 ss r 
CHAPIN’S LUMBER RECKONER lh Bh sent be ate OF bles is a collection of the funniest 
By N. Chapin. Sames Time and Labor—Prevents FOR SALE AT BARGAIN 5h prosewritings of “the lumber- 





i” } 
Errors. The tables reduce to board measure all ~ if man poet.” } 
fractional sizes of lumber, advancing by quarter- | Woods 450-B, 24 Double Surfacer, F & E, C4 It is the everyday experi- } 

















= ’ 

inches from 1x1 to 15x15 inches square and 20 eee. gp i Ra f ences of the lum rman, told 
feet long; also scantlings and square timbers, ad- | D1 Ocr ogy ft. 27"—3 ply leather belt with a smile. Every lumber 
vancing by inches from 2x2 to 30x30 inches square eel, £ O. Box ae Atlanta Ga man owes it to himself. 
and 50 feet long. Saw logs are reduced to board pbiens - 7 “ . P 
measure The book contains 171 pages of strong Price postpaid, $1.00. 
white paper, is 4x7 inches and is bound in cloth. ONE CORDSMAN & MEYERS SWING AMERICAN LUMBERMAN Publisher 
Price, delivered, $4. Cut off saw, wt. 550 Ibs. Would exchange for a . 

AMERICAN LUMBERMAN lighter machine or would sell cheap. 431 So. Dearborn St., CHICAGO 

431 S. Dearborn St., Chicago, II. Address “M. 70,” care American Lumberman. — 
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TRADE MARK REG. US. PAT. OFFICE 


STEEL BELT LACING 
it | More Reliable 


The great sur- 
plus strength of 
Alligator Steel 
Belt Lacing pro- of 
vides long unin- @ 
terrupted belt- 
ing service. The 
powerful com- 






4673 Lexineton Street 


Ir. England at 135 Finsbury Pavement, 
mdon, E. C. 2 



















Belting Service 





~ 
= 


pression grip produced in clinching 
the teeth, prevents friction and ply 
separation in the belt ends. This 
favorite lacing is quickly and easily 
applied and is reliable in practically 
every service on all types of flat belt- 
ing. Sold throughout the world. 


FLEXIBLE STEEL LACING CO. 


Chicago, Illinois 
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SH CORD 


SAMSON SPOT 
The highest quality 


TP 
<p PHOENIX 


Excellent value 


WY SACHEM 
i Your money’s 
‘i, worth 
* 

‘A “THEREIS A 


i. DIFFERENCE 
x IN SASH CORD” 


MSON 


CORDAGE WORKS 
BOSTON - 


-MASS 





Baldwin Loggers Reduce Haulage Costs 


EFORE ordering new power, whether for service in the woods or for long or 


short hauls on main lines, let us send our representative to advise you regard- 


ing types of locomotives to reduce your operating expenses. With our most com- 


plete facilities, we can design and build power without delay. 


THE BALDWIN LOCOMOTIVE WORKS, Philadelphia 














\* § : . t 
‘a 1 Guide to Profitable Busses: 
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PRICING for PROFIT 


By W. L. CHURCHILL 


Tee | A New Book That Every Lumberman Needs Right Now 


PRICING 






prOFIT 


se Golden Rake of Basie 


to profit? 


FOR SALE BY 





S| ase | It clearly and specifically answers dozens of very important questions, such as the following: 


How must you determine right prices? Where should your profits come from? 


ad What is the correct ratio of selling cost Where should your price corrections 


begin? 


ORDER YOUR COPY NOW fosrrato $3.00 
American Lumberman, 431 So. Dearborn St., CHICAGO 
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RUGGEDNESS 


AND 


POWE R. are two of the outstanding reasons 


why Pacific Coast Type Shay Locomotives are so thoroughly adaptable 


to logging service. 


Shay RUGGEDNESS fits it to withstand abuse and to give continuous, 
dependable operation under the most severe conditions. Shay POWER, 
due to three-cylinder engines, starts heavy loads quickly and pulls them 


up hard-to-climb grades without difficulty or delay. 


LIMA LOCOMOTIVE WORKS, Incorporated 


Lima, Ohio 60 East 42nd St., New York, N. Y. 
West Coast Representative Th. Southern Representative 

Hofius Stee! & Equipment Co., = SHAY GEARED - Woodward Wight & Co., Ltd., 
First Avenue South at Hudson, LOCOMOTIVES = Howard Ave.at Constance St., 


Seattle, Washington New Orleans, Louisiana 


July 9, 19% 


Wagons 


continue to do 
the job cheaper 
and better for 
the practical log- 
ger. 











For snaking and 

bunching use 

our Self-Loading 
Skidders. 








LINDSEY WAGON CO. 


Sole Manufacturer LAUREL, MISS. 











The Steel From Which Taylor, Stiles Knives and Cutters 
Are Made Is Tested, Inspected and Analyzed Frequently. 


That is why you are assured of a grade that never varies. 
[High Speed Steel Knives and Moulding Cutters for the Woodworking Industry.) 


TAYLOR, STILES & COMPANY, :: RIEGELSVILLE, N. J. 


WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis, Missouri 











The 


SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but it makes 
a tremendous difference in the 
cut of the mill. 


It’s worth investigating. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN 
MISSISSIPPI 
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SOFTWOOD LUMBER 


A—Northern Pine 
B—Northern Spruce 
Bl—West Virginia Spruce 
OC—Nerthern Hemlock 
Cl—West Virginia Hemlock 
D—Northern Cedar 


Blanchard Lumber Co.bjkim 


Cherry River Boom & 
Lumber Co. ...... +++-biel 


Emperium Forestry Co...abc 


Hines Hardwood & Hem- 
lock Co., Edward....... ac 


Hines Lbr. Co., Edw. and 
Affiliated Interests.....acej 


Mathieu, Ltd., J. A......abk 
Menominee Indian Mills, 


DO isecceeeeseseeeeeee sl 


Northwestern Cooperage & 
Lbr. Co., The 


a & Leckwoed Lumber 


O, cecceccecceccees MOJKD 


Von-Platen-Fox Co, ...... ac 


E—Southern Yellow Pine 
F—Cypress 


Alger-Sullivan Lbr. Co..... * 
Ayer & Lord Tie Co...... ej 
Burton-Swartz Cypress Co..f 
Camp Mfg. Co..... eveccece fi 


Dibert, Stark & Brown 
Cypress Co., coccccceld 
Frost Lbr. Industries, Inc..e 
Ferguson Lumber Co., W. T. 
Koa nresearseardoeenes efjim 
Florida Louisiana Red Cy- 
SOE GE, scocaseancuacees ft 
Hines Lbr. Co., Edward 
and Affiliated Interests..e 
Homochitto Lbr. Co.......@® 
Long Bell Lbr. Sales Cor- 
poration § ............ejmt 
Newman Lbr. Co., J. J....@ 
Peavy-Wilson Lbr. Co......@ 
Pioneer Lumber Co..... coc® 
Rice & Lockwood Lumber 
CO, cccccccccccccccs MOSER 
Ruggles Lbr. Co., Carlos. _ 
Sumter Lumber Co., Inc.. 
Tremont Lumber Co...... a 
Wier Long Leaf Lbr. Co...e 


G—Arkansas Soft Pine 


Arkansas Soft Pine Bureau.g 

Bradley Lbr. Co. of Ark..gh 

Southern Lumber & Supply 
GO. ccccccccccescose eccorf 


H—Aromatic Red Cedar 


Bradley Lbr. Co. of Ark..gh 
Brown & Co., Geo. C.......B 


I—North Carolina Pine 


Camp Mfg. Co....... soveell 
Johnson & Wimaatt........! 
Schuette Co., Wm.........als 
Willson Bros. Lumber Co...ai 


J—Fir 

K—Spruce (Western) 
L—Western Red Cedar 
M—Western Hemlock 
N—Port Orford Cedur 


Anaconda Copper Mining 

GR. cecsccccccscees -+--Jtu 
Ayer & Lord Tie Co. 
B C Spruce Mills, Lta a k 
Blanchard Lumber Co.bjkim 
Booth-Kelly Lbr. Co........J 
Bratlie Bros. Mill Co......1 
Collins Lbr. Co., John D.jlm 

Ferguson Lumber Co., W. T. 
ccoccesesoscococeceoe efjlm 
Griswold Lbr. Co., The.....J 
Hammond Cedar Co.. 

ee Lumber Co., Inc. 
Sebesenecensesooes jmopq 

Hines “Lor. Co., Edw., and 


cocceel 


Affiliated Interests ...acej 
Long-Bell Lbr. Sales Cor- 
poration ..........-.ejmt 
Mathieu, Ltd., J. A..... abk 
es Lumber re jim 
oereceecrersneveuss mo 
samiee Co., Paul .....cceece k 


aw Lbr. & ae ~ 
‘ m 


HARDWOOD LUMBER 





awen psbecoeeeccesesesll 
BNGOE ccccccccesseesese b 
Besa ccccccccccccscce coccec® 
TE wxeeneneroceccsoesed d 
GO cccecccececcoes cocee® 
i <cc¢ndenagnkeemmeee ft 
Cottonwood ....... cccccceeS 
BD ccccccccccccsccceccese h 
GEM ccccecessececcccececes 1 
TSE cccccccecccvcceces i 


Maple (Hard and Soft)....m 


eeeerececces 


BE ssacdeveecces scoceced® 
GPRREED cccccccscccese er) 
Tupele ..... cccccccccccccee® 
 eeaeee eeueneenes cout 
Foreign Woods ............8 
BERROGEE ccccccccccccce ar 





Alger-Sullivan Lumber Co.ino 
Barris Lumber Co......... kt 
Bradley Lbr. Co. of Ark.cin 
Brown & Co., Geo. C..ahjin 
Camp Mfg. Co..... +++--8ing 
Carter Lumber Co........-- a 
Cherry River Boom & Lbr. 
CO. cccccccccoss abcdefmno 
Cisar Brothers...... adhimnq 


Dibert, Stark & Brown 
Cypress Co., Ltd........-@ 
Emporium Forestry Co...... 
Ferguson Lumber Co., W. T. 
Frost Lumber Industries, 
ERG. coceccccces -- achijing 
Hines Hardwood & Hem- 
lock Co., Edward ..abdhm 
Hines Lbr. Co., Edw., and 
Affillated Interests. .abdhm 


MILLWORK, FRAMES, 


SASH, + = COLUMNS, 
MILLWO 


Collins Lbr. Co., John D. 

Curtis Companies Service 
Bureau 

Hammond Lumber Co., Inc. 

Long-Bell Lbr. Sales Corp. 

Pacific Mutual Door Co. 

Red River Lbr. Co. 

Bullivan Lumber Co. 

Washington Manufacturing 
Company 


TRELLIS, LAWN AND 
GARDEN FURNITURE 


Curtis Companies Service 
Bureau 


Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 
Vincent & Co., Lyle 8. 


WINDOW AND 
DOOR FRAMES 

Biles-Coleman Lbr. Co., 
Collins Lbr. Co., John D. 


Curtis Companies Service 
Bureau 


Hammond Lumber Co., 
Kinzua Pine Mills Co. 
Long-Bell Lbr. Sales Corp. 
Pacific Mutual Door Co. 
Red River Lbr. Co. 
Segelke & Kohihaus Co. 


Inc. 


Inc. 


Holt Lumber Co...... bdhm 
Homochitto Lbr. Co....... 
ececrecesscececes acijmnopq 


Indiana Quartered Oak Co.kst 


Long-Bell Lumber Sales 
Corporation 


Maisey & Dion.....adhimnq 
Meadow River Lumber Co. 
PYTTTT TTT TT TTT 
Menominee Indian Mills, 
The ........+++...abddhmn 
Moore-Keppel & Co.bcdefmno 
Newman Lumber Co., J. J. 
eeeeees acijmnopq 
Peavy-Wilson Lumber Co..in 
Tremont Lumber Co..chijng 
Von-Platen-Fox Co....abhim 
Willson Bros. Lbr. Co....mn 


Wisconsin Land & Lbr. Co. 
++--0dm 


eeeeeeee 


SHINGLES, 


Spokane Pine Products Co, 


Washington Manufacturing 
Company 


WOOD FLOOR BLOCKS, 
FLOOR PLANKS 


Wisconsin Land & Lbr. Co. 


PACKAGE TRIM 


Biles-Coleman Lbr. Co. 
Bradley Lumber Co. of Ark. 
Frost Lumber Industries, Inc. 
Kinzua Pine Millis Co 
Long-Bell Lbr. Sales Corp. 





Northwest Spruce Co...... k 


Ostrander Railway & Tim- 
Ber CH ccocccoccseccoccesed 


Pacific Mutual Door Co....j 


Rice & Lockwood Lumber 
CO, cccccccccccccecce OMB 


Robbins Lumber Co..jkimstu 
Ruggles Lbr. Co., Carlos. .efj 
Sullivan Lumber Co....jklmr 
Thurston-Flavelle, Ltd......1 
a ce RNRNSL RE, 


White River Lumber Co.jkim 
Winton Lumber Sales Co..ks 
Wyman Lumber Co., M. 

A, 


O—California Pine 
P—California Sugar Pine 
Q—Red wood 


Algoma Lumber Co........ ° 
Feather River Lumber Co..o 
Fruit Growers Supply Co..pt 
Hammond Lbr,. Co., Inc... 


Madera Sugar Pine Co....pt 

Michigan-California Lum- 
Ber CO, coccccccccccccce pt 

Red River Lumber Co....op 


Shevlin Pine Sales Co... ap, 
Wyman Lumber Co., M, A, 


Covcccccccoccseccececs jmgq 


R—Pondosa Pine 
S—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 


Anaconda Copper Mining 
GO. ccccoceces ceevrese -Jtu 
Biles-Coleman Lbr. Co., Inet 
Fruit Growers Supply Co..pt 
Hines Western Pine Com- 
pany, Edward ..........t 
Kinzua Pine Mills Co....., t 
Long-Bell Lbr. Sales Cor- 
poration --ejmt 
Long Lake Lumber Co....st 
Madera Sugar Pine Co....pt 


McGoldrick Lbr. Co........ st 
Michigan-California Lum- 
BOF GR. ccosccessscesee pt 
Polleys Lumber Co....... tu 
Robbins Lumber Co..jkimstu 
Schuette Co., Wm........ als 


Spokane Pine Products Co..t 
Sullivan Lumber Co....jkimr 
Winton Lumber Sales Co..ks 


HARDWOOD 
FLOORING 





Beech ...... evecce socccvcdll 
TED cccccnseccccosecces 
Ga ccccccce coccccoccccces® 





Bradley Lumber Co. of Ark.e 
Cherry River Boom & 
Lumber Co, ........++.-d6@ 
Frost Lumber Industries...e 
Holt Hardwood Co.......bde 
Long-Bell Lumber Sales 
Corporation 
Meadow River Lbr. 


SHINGLES 

Northern Cedar ...........8 
Western Red Cedar........b 
Redwood 


eee Cece eee rere ees | 


Bratlie Bros. Mill Co......b 
Collins Lbr. Co., John D...b 
Hammond Cedar Co., Ltd..b 
Hammond Lbr. Co., Inc....¢ 
Hines Lbr. Co., Edw., and 
Affiliated Interests .....ab 
Holt Lumber Co...........& 
Mumby Lbr. & Shingle Co..b 
Northwestern Cooperage & 
Lumber Co., The........@ 
— & Lockwood Lumber 


CoH e ee eeeee 


Sullivan Lumber Co........b 


Moratz, Paul O... 

Northwestern Cooperage & 
Lumber Co., The...... abd 

Oak Flooring Manufactur- 
ers Association of the U. 
8. 


Rice & Lockwood Lumber 
CO, cccccccccccccccccsces® 
Southern Oak Flooring In- 
dustries ..... eocccece coccee® 
Tremont Lumber Co.......¢ 
Ward Bros. 
Webster Lumber Co., H. E..¢ 
Wells Lumber Co., J. W..bd 
Wisconsin Land & Lbr. Co. 


PACKAGE TRIM, ETC. 


Thurston-Flavelle, Ltd..... d 
Weatherbest Stained Shin- 
Ste CO cccce ceecscoscees b 
White River Lbr. Co......» 
Willson Bros. Lbr. Co......-# 
Wisconsin Land & Lbr. Co.& 


CEDAR POSTS AND POLES 

Holt Lumber Co. 

Long-Bell Lbr. Sales Corp. 

McCormick Lumber Co., C. R. 

Northwestern Cooperage & 
Lbr. Co., The 

Robbins Lumber Co. 


YELLOW PINE POSTS 
AND POLES (Creosoted) 


Ayer & Lord Tie Co. 
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ALUMINUM 
PAINTED LUMBER 
Stover Manufacturing Co. 


BUILDING PAPER 
Sisalkraft Co., The 


CEDAR CLOSET LINING 


Bradley Lbr. Co. of Ark. 
Brown & Co., Geo. 


FENCE AND FENCE POSTS 


American Steel & Wire Co. 
Continental Steel Corporation 


FINISHED FLOORING 
Moratz, Paul O. 


GATES—Steel 
American Steel & Wire Co. 
Continental Steel Corporation 


GLUE—Waterproof 
_ Mfg. Co. of America, 
The 


HARDW ARE—Builders’ 
Frantz Mfg. Co. 


AXES AND LOGGING 
TOOLS 


American Logging Tool Co. 


BELTS AND ACCESSORIES 


Flexible Steel Lacing Co. 
Goodyear Tire & Rubber Co., 
The 


BELT LACINGS 
Flexible Steel Lacing Co. 


CONVEYING MACHINERY 
Allis-Chalmers Mfg. Co. 


DRY KILNS AND 
ACCESSORIES 


Moore Dry Kiln Co. 
National Dry Kiln Co. 


DRY KILN CONTROL 
INSTRUMENTS 

Moore Dry Kiln Co. 
National Dry Kiln Co. 


MISCELLANEOUS SUPPLIES 


ACCOUNTANTS 
Nelson & Co., Gilbert 


APPRAISERS AND TIMBER 
ESTIMATORS 

Sewall, James W. 

Spain & Co., H. M. 


ASSOCIATIONS 

Arkansas Soft Pine Bureau 

Douglas Fir Plywood Mfrs. 

Oak Flooring Manufacturers’ 
Association of the U. 8. 


CREOSOTE OILS, 
CREOSOTING, WOOD 
PRESERVATIVES, 

LUMBER PRESERVATIVES 


Ayer & Lord Tie Co. 
Curtin-Howe Corporation 
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BUILDERS’ SPECIALTIES, ETC. 


INSULATING BOARD 


Certain-teed Products Corp. 
General Insulating & 
Manufacturing Co. 


Insulite Co., The 
Johns-Manville 

Stewart Inso Board Corp. 
Truscon Steel Company 
Wood Conversion Company 


INSULATION LATH 


Certain-teed Products Corp. 
Stewart Inso Board Corp. 
Truscon Steel Company 


LADDERS 
Babcock Co., W. W. 


LOG CABIN SIDING 


Hammond Lumber Co., Inc. 
Robbins Lumber Co, 


METAL CORNERS 
Micklin Mfg. Co, 


METAL LATH 


Continental Steel Corporation 
Truscon Steel Company 


NAILS 
American Steel & Wire Co. 
Continental Steel Corporation 


OVERHEAD GARAGE 
DOORS 


Frantz Mfg. Co. 
Majestic Company, The 
PAINT—Aluminum 


Aluminum Company of 
America 


PAINTS—ENAMELS 
VARNISHES 

Certain-teed Products Corp. 
PLASTER BOARD 
Certain-teed Products Corp. 
PLYWOOD AND VENEERS 


American Plywood Corp. 
Collins Lbr, Co., John D. 


Douglas Fir Plywood Mfrs. 

Indiana Quartered Oak Co. 

Northwestern Cooperage & 
Lbr. Co., The 

Pacific Mutual Door Co. 

Red River Lbr. o. 

Sullivan Lumber Co. 


POSTS—Steel 


American Steel & Wire Co. 
Continental Steel Corporation 


PUTTY, for Wood, Steel 
Sash, 


Calking 


Parker & Sons Co., Ira 


ROOFING, SHINGLES, 
WAINSCOTING—Asbestos 
Carey Company, The Philip 


Certain-teed Products Corp. 
Johns-Manville 


SASH CORD 


Samson Cordage Works 
Silver Lake Company 


MACHINERY AND EQUIPMENT 


ELECTRIC MOTORS AND 
GENERATORS 


Allis-Chalmers Mfg. Co. 


ELECTRICAL WIRE AND 
CABLE 


American Steel & Wire Co. 


ENGINES 


Allis-Chalmers Mfg. Co. 
Electric Wheel Co. 


INJECTORS, VALVES, 
STEAM PUMPS, PIPING 


Soule Steam Feed Works 


LOAD BINDERS 
American Logging Tool Co. 


LOCOMOTIVES, CARS, 
RAILS, ETC, 


Baldwin Locomotive Wks. 
Lima Loco. Works, Inc. 


LOGGING EQUIPMENT 


Allis-Chalmers Mfg. Co. 
American Logging Tool Co. 


GASOLINE, GREASES, 
LUBRICATING OILS 


Sinclair Refining Company 


FINANCIAL 

American Credit Indemnity 
Co. of New York 

Builders Commercial Agency 


Lumbermen’s Credit Associa- 
tion 


Lumbermen’s Blue Book, Inc. 


FOREIGN BROKERS 
Richard Shipping Corp. 


HOTELS 

Benson 

Bretton Hall 
Davenport Hotel Co. 
Sherman 


Caterpillar Tractor Co. 
Electric Wheel Co. 
Lindsey Wagon Co. 


LUMBER BUGGIES 
Electric Wheel Co. 


LUMBER CARRIERS 
Willamette-Ersted Co. 


LUMBER LIFTS 


Moore Dry Kiln Co. 
National Dry Kiln Co. 


LUMBER TRUCKS 
Electric Wheel Co. 


LUBRICATING OILS, 
GREASES AND 
GASOLINE 


Sinclair Refining Company 


MECHANICAL RUBBER 

GOODS, HOSE, PACKING, 

ETC, 

Goodyear Tire & Rubber Co., 
The 


HOUSE PLAN SERVICE 
Drafting and Estimating 


Lumberman’s Drafting & 
Listing Service 


INSURANCE 


Associated Lbr. Mutuals 

Lumbermen’s Mutual Cas- 
ualty Co 

Rankin-Benedict Underwrit- 
ing Co. 


LICENSE TO BUILD 
LAKE COTTAGES, HOMES, 
SERVICE STATIONS, ETC. 


Bellefontaine Lumber Co., 
he 


MOTOR TRUCKS, 
TRAILERS, TIRES AND 
ACCESSORIES 


Electric Wheel Co. 

Firestone Tire & Rubber Co., 
The 

Ford Motor Co. 

General Motors Truck Co. 

Goodyear Tire & Rubber Co., 
The 


SAWMILL MACHINERY 


Bands, Circulars, Gangs, etc. 
Lath and Shingle Machinery 


Allis-Chalmers Mfg. Co. 
Miner Saw Mfg. Co., J. H. 


SAWS, KNIVES, TOOLS 
Miner Saw Mfg. Co., J. H. 
Taylor, Stiles & Co. 
STEAM FEEDS 


Allis-Chalmers Mfg. Co. 
Soule Steam Feed Works 
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SOUND-DEADENING 

MATERIAL 

General Insulating & 
Manufacturing Co. 

Insulte Co., The 

Stewart Inso Board Corp. 

Wood Conversion Company 


STAINED SHINGLES 
— Stained Shingle 


STEEL SASH, 
COAL CHUTES 
Majestic Company, The 
Truscon Steel Company 


WALL BOARD 
Certain-teed Products Corp. 
Insulite Co., The 
Johns-Manville 

Stewart Inso Board Corp. 
Wood Conversion Co. 


WALL SEALER 
Casein Mfg. Co. of America, 


WINDOW SCREENS & 
DOOR METAL CORNERS 
Micklin Mfg. Co. 


WOOD FILLER 
Parker & Sons Co., Ira 


TRACTORS 
Caterpillar Tractor Co. 


VENEER DRYING 
MACHINERY 


Moore Dry Kiln Co. 


WAGONS—Log 


Electric Wheel Co. 
Lindsey Wagon Co. 


WAGONS—Lamber 


Electric Wheel Co. 
Lindsey Wagon Co. 


WELDING WIRE 
American Steel & Wire Co. 


WIRE ROPE—WIRE ROPE 
FITTINGS AND SLINGS 


American Steel & Wire Co. 
Leschen & Sons Rope Co., A. 


AND SERVICES 


OFFICE BUILDINGS 
Metropolitan Building Co. 


OFFICE SUPPLIES 


Buck & Co., Frank R. 
Fisher, 8. EB. 


SAP STAIN 
PREVENTATIVE 


DuPont de Nemours Co., Inc., 
B. IL 


CREOSOTED PRODUCTS— 
Blocks, Timber, Poles, Cross 
Arms, Ties, Piling, Lumber, 
Ete. 


Ayer & Lord Tie Co. 
Booth-Kelly Lumber Co. 


Long-Bell Lumber Sales Corp. 

McCormick Lumber Co., C. R. 

National Lumber & Creosot- 
ing Company 


TREATED PRODUOTS— 


Railroad Ties, Poles, Piling, 
Timber Products, Lamber, 
Fence Posts 


Ayer & Lord Tie Co. 

Curtin-Howe Corporation 

Long-Bell Lbr. Sales Corp. 

National Lumber & Creosot- 
ing Company 


WOOD PRESERVATIVES 
Curtin-Howe Corporetion. 
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“SPEND FOR THE HOME IN 1932” 
The Dealer’s Opportunity! 








“SALES HELPS” You Will Need to 
Start the “Ball Rolling” In 


Your Community 






PROSPECT MAILING CARDS, ELECTRO- 
TYPES, STICKERS, WINDOW CARDS 
Are Now Ready for YOU! 


ne - VOT WA 
enone 2h \ ELECTROTYPES Yi Loe 


for NEWSPAPER 
ADVERTISING 


If you wou Id like to have 
euts of this Slogan and Design 
or printing your own 
material, we can furnish the 
following sizes in one or two 
color 


—-. 










5. 
14%" x13” electrotype, 
$ 








ih. ee 1 
14%"x13%” electrotype, = 
SR CIID siccctanenmnncncmman $ .65 
2”x2'l,” electrotype, one 
color . $ .50 7 G N 
2”x2l,” electrotype, two Ate 
NOE saiisiacimpninienidedeainmeed $ .75 1 jR 
234”x3” electrotype, one 4 p » <yo 

\ . 


olor 193. 
236"x3” electrotype, two oR THE HOME im 1932 
colo \ gn? ¥F 
636"754” (Poster size) ‘ 5? 
eleetrotype, one color....$2.00 
634"75q” (Poster size) 
electrotype, two colors..$4.50 
(Be sure to state size and 


DOUBLE FACE “oous ‘ when ordering) 
MAILING CARDS 
These double post a -_ , 7 in 4° of 200 or WINDOW AND TRUCK DISPLAY POSTERS 


more, with space ank for dealer to stamp his name or 








July 9, 1939 BS 





with the name imprinted in two places. The slogan design has been printed upon an attractive orange colored window card, size 8x12, whieh | 

200 cards without imprint $2.50 you can order in the following quantities for your own use in your windows and store or on your 

200 cards with mame printed.....................--.----0-0--0--000+ $5.25 trucks. Your contractors will be glad to use them too. 
(Discount on large orders) 10 cards............ 50c — 75e¢ 50 cards............ $1.25 100 cards............ $2.00 i 


STICKERS FOR GENERAL USE 


This same slog and design may be had in stickers 114” x 2” printed in oramge and black. Use them on your envelopes, letters, billheads and advertising matter. 
Pass them on to your contractors. They will help “put this campaign over.” 
1,000 stickers . --- $1.50 2,000 stickers.................-....------$2.50 5,000 stickers $5.00 


Send Your Order Today To — 


AMERICAN LUMBERMAN 


431 South Dearborn St., Chicago, Ill. 


BE THE FIRST TO START 
IN YOUR CITY 
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